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BANKER ECKELS AND BROKER LAWSON. 


Tue splendid tribute to our country’s great- 
ness, resources and possibilities given by 
PRESIDENT JAMES H. Eckets of the ComMeEr- 
cIAL NaTIOoNAL BANK of Chicago and ex- 
comptroller of currency of the United States 
before the Cu1caco Lire UNDERWRITERS Asso- 
CIATION was listened to with earnest attention. 

The brilliant young financier showed the 
part the life companies have taken in the 
nation’s progress. He feels that life insur- 
ance policies held by the great masses and 
their modest bank accounts are indicative of 
the material well being of our people The 
policy forms the nucleus of the estate most 
men leave their families and frequently it is 
all that is bequeathed. 

Mr. Ecxers believes in life insurance for 
the people. It creates the valuable habit of 
saving, He deprecates the malicious attacks 
on companies by men of mysterious motives 
and feels it will be a sorry day if they ever 
become objects of prey for political thieves. 

The banker paid his respects to THomas W. 
Lawson of Boston, whom he characterized as 
a notoriety seeker and branded as “a dis- 
credited, disreputable, despised stock jobber 
who glories in his infamy.” Mr. Eckets 
lashed Lawson with caustic language and 
stated the American people of judgment are 
not misled by his diatribes. 

Mr. Ecxets believes that life insurance 
presidents reach their high stations by their 
own ability and grasping of opportunities. 
Because a man is elevated to a position of 
eminence and responsibility does not mean he 
is dishonest. He arrives there because he can- 
not be held down and remains as long as he 
proves his worth. The banker declared that 
life companies with their vast funds were 
being safely guided by men of superior mental 
mold, 

Mr. Ecxets referred to Prestpent McCaty 
of the New York Lire as being a clerk in a 
state bureau office when he first made his 
acquaintance. He said Prestipent McCay 
had advanced like other company executives, 
owing to his own ability and genius for man- 
agement. 


TWEEDALE'S ACTION JUSTLY CRITICISED. 

Ir turns out that Rorert Dickson TweEeE- 
DALE, who until the recent explosion in his 
Vicinity had the RoyaL ExcHANGE in New 
York, has placed non-cancellation clauses on 
several policies he wrote for that company in 





its surplus line department when he saw the 
inevitable staring him in the face. Young 
TWEEDALE was doubtless the main cause of his 
illustrious uncle’s being led into mysterious 
byways and highways. He seems to be will- 
ing to go to the limit in about every step he 
takes, regardless of consequences. 


ARE THERE TOO MANY ORGANIZATIONS ? 


THE multiplication of different fire insur- 
ance organizations has become so pronounced 
in the west that it is a question whether man- 
agers should be asked to give any more time 
to the work of these associations. The or- 
ganizations already in existence demand con- 
siderable attention and take men away from 
their own desks. 

Some managers complain that they are com- 
pelled to give half their time or more to at- 
tending committee meetings or meetings of 
associations. It is thought that it is about 
time to call a halt on the promotion of further 
organizations, as it not only takes too much 
time to look after them, but will handicap the 
perfecting of the associations already in exist- 
ence. 

The insurance business is liable to become 
too highly organized. This statement refers 
chiefly to the fire insurance side of the busi- 
ness. The associations already in existence 
are far from being at a perfect stage. It ap- 
pears to us that many of the present organiza- 
tions could well take in hand the work and 
plans that are proposed for new organiaztions, 
thus reducing expenses and not requiring ad- 
ditional machinery. 


CONTRACTS WITH HOME OFFICE. 


Lire insurance field men whose companies 
give direct contracts with agents find that the 
plan is a popular one. The ideal system 
seems to be to have a salaried agency man- 
ager who is capable of handling men and 
securing recruits. Then allow the agent to 
have the fullest benefit of renewals possible. 
The agent is thus protected in case of death 
or resignation of the general agent or man- 
ager, as his contract is with the company. 
Some of the main difficulties presenting them- 
selves in satisfying agents with their con- 
tracts rest with the company being a thing 
apart. The agent only knows the general 
agent in the contract. Recent cases of death 
or resignation of the general agent have shown 
the sub-agent that he was powerless in deal- 
ing with the company. The new general agent 
could follow his own wish in protecting the 
renewals. 

It is a satisfaction to the solicitor to feel 
that he is getting the full benefits of the com- 
mission paid the company. He needs a su- 
perior in the way of a manager, but the 
company should recompense the manager 
sufficiently for his executive duties. Even 
in contracts with general agents the solicitors 
would: be much better satisfied if the com- 
pany were made a part, so that there would 
be no doubt as to the disposition of renewals 
or the stability of the life of the contract. 





LENEHAN.—The western department of the 
Phenix of Brooklyn has received from Ne- 
braska the official bird of the company, ancient 
in mythology and ornithology, the “Phcenix.” 
The bird captured is the only one in existence. 
It had been residing in a cave, only coming 
forth once a century or on the event of some 
stupendous achievement. When Missouri 
went Republican the ancient bird sallied forth, 
only to meet its fate. It was caught by State 
Agent Benedict while he was trying to col- 
lect a balance. General Agent Lenehan will 
have it mounted and it will be used to frighten 
off newspaper men and adjusters for the as- 
sured. 








HITCH IN DRASTIC ARKANSAS BILL. 


Governor Jeff Davis Thinks a Job Was Put Up 
on Him and Demands the Original 
Measure Be Passed. 





\ sudden halt ensued Tuesday morning in 
the Arkansas lower house just as the Logan 
anti-compact bill was about to be passed and 
sent to the governor for his signature. This 
was caused by a message received from that 
official calling attention to the fact that the 
measure about to be passed differed consid- 
erably from the original King bill, many 
words, phrases and sentences being omitted, 
among them the words “in this state,” which 
would make the anti-compact prohibition apply 
to membership of companies in rating organi- 
zations in any state of the union. 

Following receipt of the governor’s message, 
the Logan bill was withdrawn, and the origi- 
nal King bill reintroduced in the senate, and 
now the whole thing will have to be done 
over. 

In the meantime, it is learned that property 
holders are having policies canceled wherever 
possible and rewritten for long terms in ex- 
pectation of the ultimate passage of the 
measure, 

The original bill required companies to file 
an affidavit to the effect that they belonged to 


no rating body anywhere in the world. Some 
companies will retire if it passes. Others are 
n doubt desiring unanimity of action. The 


Hartford wants to stay and fight. 





FITZGERALD GOES WITH QUEEN. 


John W. Fitzgerald of Indianapolis, special 
agent of the Providence Washington in Michi- 
gan and Indiana, has been appointed special 
agent of the Queen, to succeed A. R. Monroe, 
who recently became assistant western mana- 
ger. Mr. Fitzgerald is highly esteemed by 
field men. 





Quaries—E. A Quarles, associate editor of 
the Insurance Field of Louisville, has resigned 
and on Feb. 1 will return to his former posi- 
tion as secretary of the Employers Associa- 
tion at a nice advance in salary. Quarles is 
a born newspaper man and his work on the 
Field has attracted attention. The manage- 
ment of the Field parts with Mr. Quarles with 
great regret. Charles Dobbs of the New York 
World, a first-class newspaper man, will suc- 
ceed Mr. Quarles on the Field. 





Busu.—H.. B. Bush, special agent of the 
London Assurance for the southern field, is 
now in New York at the United States branch 
office arranging for release on Feb. 1, when he 
expects to take up the position of agency 
superintendent in charge of the south at the 
home office of the Traders, Mr. Bush is one 
of the well-equipped field men of the south 
and will unquestionably prove a valuable ac- 
quisition to the ‘Traders staff. 





THomas.—John G. Thomas, of the General 
Fire Extinguisher Company, at Chicago, saw 
a reference to a fire in Her Majesty’s Theatre 
at Johannesburg, Transvaal, South Africa, 
which was equipped with Grinnell sprinklers. 
He wrote to ascertain the results of the fire, 
the manager replying that the fire started after 
the performance, filling the house with dense 
smoke. The sprinklers put out the fire with 
comparatively little damage. 





Watiace.—The Pennsylvania Fire is in- 
creasing its field staff by giving L. S. Wallace, 
special agent for Wisconsin, an assistant. The 
new field man is L. S. Wallace, Jr., born in 
the insurance business, and a firm adherent to 
the cause of the Pennsylvania. He will handle 
the company’s baby agencies. 





Sprinkler equipments have been reinspected 
and approved by the Western Factory Asso- 
ciation in the following Iowa plants: Great 
Western Cereal Company, Plant F., Sioux 
City; Sherman Bros., Des Moines; and the 
Ottumwa Tron Works, Ottumwa. 


With the exception of a few minor amend- 
ments the Missouri department has decided 
not to recommend any legislation on insurance 
to the present session of the Missouri legis- 
lature, 
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TAXING OF LIFE COMPANIES. 


LA FOLLETTE WOULD CHANGE BASIS. 








Governor of Wisconsin Recommends That It 
Be Based on Reserves and Surplus 
Instead of Receipts. 





Governor La Follette of Wisconsin, in his 
annual message, recommends that taxation of 
life companies be based on reserve and sur- 
plus, instead of receipts. Concerning the tax 
question, he says: 

Chapter 1 of the Wisconsin laws of 1901 im- 
poses a tax of 3 percent on the gross pre- 
miums of domestic life insurance companies 
collected in this state, and a license fee of $300 
a. year on foreign companies. This tax is in- 
creased by the retaliatory law when applicable. 

What Taxes Are Being Paid at Present. 

The legal reserve companies doing business 
in this state paid taxes for the year ending 
June 30, 1904, in the sum of $330,464.41. Of 
this amount 84.2 percent was paid by domestic 
companies, and 15.8 percent by foreign com- 
panies, 

All the life companies combined collected 
premiums in Wisconsin during the year 1903 
in the sum of $8,107,900.01. Twenty-seven 
and nine-tenths percent thereof was collected 
by domestic and 72.1 by foreign companies. 

Holds Investment Blement Is Better Basis. 

While it may be said that the amount of 
premium receipts is not the best standard from 
which to estimate the tax, it is a fairly safe 


‘standard. It may be that a better standard 


is the investment element of the policies, all of 
which have an equity in the assets of the com- 
pany which issues them. This equity can read- 
ily be determined in different ways. It may 
be approximately. determined by assigning to 
each state such percentage of assets as the 
amount of insurance in a state bears to the 
total amount of outstanding insurancé in the 
company. By this method the aggregate cash 
value of the legal reserve or old line life 
policies held by residents of the state is found 
to be approximately $40,000,000, which is 25 
percent more than the total capital stock, 
surplus and undivided profits of all the banks, 
both state and national, established in business 
in the state. Thirty-five percent of these 
policies is held in domestic and 65 percent in 
foreign life insurance companies. 
Foreiga Companies Not Paying Fair Share. 

It is unjust and inequitable that the foreign 
insurance companies which receive 72 percent 
of the life insurance premiums paid in the 
state should pay less than 16 percent of all 
life insurance taxes, and that the domestic 
life insurance companies, receiving less than 
28 percent of the premiums, should pay 84 
percent of such taxes. It is very unjust and 
inequitable to require domestic companies, hav- 
ing only 35 percent in value of all the out- 
standing policies in the state, to pay over 84 
percent of the life insurance taxes, and at the 
same time to impose but 16 percent of such 
taxes upon foreign companies, the value of the 
policies of which is 65 percent of the total 
valuation of all outstanding life insurance poli- 
cies in the state. Under the present law one 
domestic company paid as taxes in the year 
1903 an amount equivalent to an ad valorem 
rate of 1.6 percent of the cash value of its 
policies in the state. At the same time some 
of the outside companies were paying less than 
one-tenth of one percent of the cash value or 
equity of the policies held in this state. This 
inequality should be remedied by legislative 
enactment, 

Should Not Pear Retaliatory Laws. 

The argument has been made that foreign 
companies should not be taxed in Wisconsin 
at the same rate as domestic companies are 
taxed, because such a course would lead to 
ruinous. discrimination against our domestic 
companies in other states. The state of Wis- 
consin ought, and can afford to deal justly, 
with persons and things within its own bor- 
ders. The legislature of this state should not 
be moved to the rejection of a just law when 
proposed by the consideration that an unjust 
law might be enacted in some other state in 
retaliation. Each life insurance company do- 
ing business in this state ought to bear its 
just and equal burden of taxation without ref- 
erence to the fact that other states may, or 
may not, impose such burden fairly or justly. 
No person or corporation should’ be called 





upon or permitted to pay more than his or its 
just and equal share of taxation here, in order 
that he, or it, may derive a special benefit 
therefrom in some other jurisdiction. 
Taxation of Premuim Receipts inequitable. 

It is not recommended that the tax upon 
life insurance companies be measured by pre- 
mium receipts. It can readily be seen that a 
company with large assets may not collect pre- 
mium receipts corresponding therewith in any 
given year; while, on the other hand, a com- 
pany with very small assets may collect large 
receipts in any given year. It is unnecessary 
to give examples of this. 

Many are readily found in the insurance re- 
ports. 

The only tax that appeals to our sense of 
justice is a tax based upon the cash value of 
the policies—that is, the equity of the policies 
in the assets of the company. This includes 
both reserve and surplus.. It would be equiva- 
lent to taxing the policies on their investment 
value in the hands of the owner. But, to make 
the administration of the tax economical and 
effective, it should be levied upon the com- 
pany. 

Certain Exemptions Should Be Made. 

To avoid double taxation, the value of real 
estate and United States bonds owned by the 
company should be deducted from the gross 
assets before making the levy, for real estate 
is usually taxed locally and United States 
bonds are exempt. All policyholders in the 
state would then be taxed on the same basis 
and there would be no incentive for the insur- 
ing public to patronize foreign companies in 
preference to home companies. The tax would 
be more uniform and more productive than at 
present. At the average rate in the state the 
tax on life insurance values would produce 
about $400,000 instead of $278,000, as under 
the present law. 

Other Plans Are Sugggested. 

If it be thought, for any good reason, that 
such a tax would be excessive, then it might 
be well to consider the method now in vogue 
in Massachusetts, where the cash value of the 
policies of all companies (domestic arid for- 
eign) doing business in that state is subject 
to an “excise tax” of one-quarter of I per- 
cent. Such a tax would not be as productive 
as that mentioned above. But it would be 
levied on an equitable basis. Under such a 
law the policies issued for protection only-— 
for the “protection of home, family,” etc., 
would be virtually exempt, and the policies in 
which the investment element is prominent 
would be taxed. 

Similar adjustments should be made in the 
laws with respect to other classes of insurance 
companies. 





Western Underwriter 
Want Ads. 


One dollar for first insertion. 
75 cents for each subsequent insertion, 
Special rates on ten or more insertions. 











WANTED—By young man of experience in of- 
fice and field of fire insurance companies, an of- 
fice position or special agency in state adjacent to 
Chicago, Wisconsin or Illinois preferred. Is now 
employed as field man. Reasons for change will 
be given. Address R 1, care The Western Under- 
writer, 164 La Salle St., Chicago, Ill. 





WANTED—Accident insurance agents and so- 
licitors; something new; an investment feature, 
which will yield much better returns than life 
insurance. Write or call for information. Com- 
pany established 16 years. Address B. Lowen- 
meyer, Western Manager, Commercial Accident Co. 
of — Room 426, 159 La Salle St., Chi- 
cago, 





WANTED—A good live agent in every city in 
Ohio to sell “Minimax,” the simplest and most 
effective fire extinguisher on the market. Apply, 
with references, to Ostertag Bros., State Agents 
for Minimax Company, Piqua, O. 





WANTED—A few competent men for district 
agencies in Michigan. Must be good closers and 
field organizers, with good, clean records—men 
who desire to be permanently identified with a 
first-class, old-line, progressive, young company. 
Address AMERICAN CENTRAL LIFE INSURANCE CO., 
Indianapolis. 





WANTED —Situation as special agent of a rep- 
utable fire insurance company, by a young local 
agent with brains and ambition. Correspondence 
solicited. Addess Special, T1, care THE WEST- 
ERN UNDERWRITER, 164 La Salle street, Chicago. 





WANTED—Membership in Toledo Local Board 
of Fire Underwriters. Address, stating price, T 2, 
care The Western Underwriter, Johnston Bldg., 
Cincinnati. : 





HAMLIN MAKES SAVAGE JAB. 


CLAIMS THAT CONSPIRACY EXISTS. 








Retiring Attorney-General of Illinois Ends His 
Official Career by Attacking the Fire 
Insurance Companies. 





Fire insurance companies regard the attack 
of Attorney-General Hamlin of Illinois, who 
has just retired from office, as vicious. His 
brief was the last act of his official life. He 
began suits at Belleville, Ill., against the com- 
panies for maintaining a stamping bureau, 
charging conspiracy to maintain rates. The 
attorney-general said as to the case: 

Statement from Attorney-General. 

“There is a close legal question as to 
whether this combination is a violation of 
the law, but I regard it as the worst form 
of monopoly that has ever existed in Illinois. 
It is a combination by which, in order to at- 
tain its purposes and more perfectly to carry 
out its ends, the 110 companies are taken 
entirely out of the competitive field. They 
have agreed among themselves that if one 
of them violates or disregards any of the 
provisions of their conspiracy, such company 
shall be subject to a penalty of $1,000. The 
purpose and effect of this penalty, as against 
the public, is to bind together the co-conspira- 
tors in order to destroy competition and create 
an absolute monopoly in the fire insurance 
business in the district. 

Not Licensed as a Combination. 

“All of the 110 companies, except five, 
which are Illinois companies, are corpora- 
tions organized cutside the state and mafy 
of them in foreign countries. They are sep- 
arately licensed under the insurance laws to 
do business in the state, but they are not 
licensed to do business as a combination. 
Yet I am informed that they have divided 
the state into districts and that the same 
combination which exists in the counties 
named is in effect throughout the state. 

“So long as the companies do business sep- 
arately, employ separate agents, and fix their 
own rates and enter the field of just and rea- 
sonable competition there can be no objection, 
but as it now is they are, in effect, all repre- 
sented by one agent, who is the agent. 

“The business of fire insurance is of that 
character that it is impressed with a public 
interest. It affects every species of property, 
and, in my judgment, the courts of this state 
will be bound to hold that a combination of 
this character is against public policy. 

Regards It as an Important Case. 

“I regard it as one of the most important 
cases ever tried in this state, as it involves 
the power of a court of chancery to regulate 
combinations and monopolies of this char- 
acter that are not included in our anti-trust 
statutes. In my report two years ago I 
called the legislature’s attention to the fact 
that the anti-trust laws should be amended 
and suggested that an amendment be passed 
covering this matter. I am of the opinion, 
however, that under the common law this 
combination is subject to control by courts of 
chancery. 





8 Will Pr t 

“I am satisfied that my successor will pros- 
ecute this case to the court of last resort if 
it should be necessary to do so. I have con- 
fidence that he will do this, as the principle 
involved is an important one, for if the 
state’s contention is sustained such combina- 
tions hereafter will be amenable to the courts 
for their conduct and can be restrained at 
common law in any character of business or 
commerce which affects the interest of the 
public. 
_ “There probably is no more universal thing 
in the community in the way of business than 
fire insurance. It is used not only in cities, 
towns and villages, but in agricultural com- 
munities by almost every citizen who has in- 
surable property. No loan is negotiated upon 
improved property without some provision for 
insurance. It affects the rent of the home 
and of the mercantile establishment. 

“While the proceeding has not yet attracted 
much notice outside the district, its outcome 
will be of general interest.” 





_ Several large companies have ceased writ- 
ing in Buffalo because of the water famine, 
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POINTERS & 


FOR LOCAL AGENTS, 











A local agent writes to this paper to inquire 
whether in case of fire in a laundry establish- 
ment the insurance policy issued to the laun- 
dryman covers goods of customers. The gen- 
eral opinion is that unless the policy specific- 
ally covers these goods the customers would 
have no claim on the laundryman, providing 
he had shown due diligence and care in look- 
ing after their goods. It is. well, therefore, 
for local agents in writing policies of this 
character to be sure and have-a form cover- 
ing the goods of customers if the laundryman 
desires to protect them. 

There is a growing practice among agents 
to submit sealed bids to school directors and 
municipalities for insurance on schoolhouses, 
public buildings and the like, or to write their 
companies asking for a bottom price. Don’t 
do either. In the first place, you have com- 
mitted yourself where the legitimate company 
will not sustain you, as there are fixed rates 
for such business and there is no reason why 
insurance should be furnished on the above 
classes below the estimates any more than 
to other insurers. And if you first write to 
the company you will only be quoted the 
proper rates and receive instructions to de- 
cline at less. If a bid must be submitted, let 
it be the proper one, and if does not secure 
you the business then it may later on, if you 
will inform your companies to whom the risk 
has been given and at what rate. ‘The poli- 
cies may not “stick” and you may get your 
share after all. 


The local agent who never fails to answer 
all queries on the back of daily reports is the 
one who “gets on” with his companies. . In 
a general agency office there is always a 
deluge of correspondence on account of the 
large number of agencies and every lack of 
data adds to the labor. One little omission 
may call forth a letter from the home office, 
as there are fixed rules for handling daily 
reports, and an inquiry that may appear trifling 
to the local agent may be of vital importance 
to headquarters. Let your daily report be 
complete in every respect and you will find 
that if it is at any time possible to make an 
exception and pass a doubtful risk, you will 
be the favored one. 

The careful agent is he who looks closely 
into values and sees that there is no tendency 
to overinsure. Particularly is this pertinent 
in states where there are valued policy laws. 
Do not jump to a conclusion as to the value 
of a risk you are covering, but investigate 
thoroughly. Ascertain whether, if a stock of 
merchandise, it consists of old, shopworn 
goods worth about 50 cents on the dollar; or 
in the case of a building, find out to what ex- 
tent the building has depreciated since erec- 
tion and gauge your line accordingly. Learn, 
too, beyond doubt, the amount of other insur- 
ance; search the records and see if there is 
any encumbrance, and if so, how heavy as 
to value; in short, take the risk as if you 
were personally to assume the liability. Do 
this and you go on the company’s record as 
one of its careful and conscientious represen- 
tatives. 

Don’t write brick mercantile buildings for 
a three-year period unless - absolutely neces- 
sary. ’Tis true the two-and-one-half annual 
premiums are very attractive and give you 
a larger commission, but you know the com- 
pany loses the premium for six months in this 
way and would rather write for one- year, 
thus securing three annual premiums in 
as many years as against two and ‘one- 
half times the annual figure if written under 
a three-year policy. In the long run you also 
secure a higher compensation. 





VANCE TAKES CALUMET. 


Carl Vance of Clarksburg, W. Va., becomes 
state agent of the Calumet of Illinois for West 
Virginia and adjacent territory. He had in- 
tended engaging in the local business, but this 
causes him to give up that plan. Mr. Clark’s 
many West Virginia friends will be pleased 
to hear of his appointment. 





COMMONWEALTH LIFE WILL ORGANIZE 


Louisville Company Will Have Meeting of Stock 
Holders February 15, When Organ- 
ization Will Be Effected. 


The Commonwealth Life of Louisville will 
hold a stockholders’ meeting Feb. 15 for or- 
ganization. Col. J. D. Powers, president of 
the United States Trust Company of Lonis- 
ville, will be clected president; J. W. 
Guest, medical director, and W. W. Thum, 
general counsel. All these are from Louis- 
ville. A practical underwriter has not as yet 
been chosen, but the names of several are 
being considered. The company has just pur- 
chased the Western National bank building 
for its home office. It will operate primarily 
in Kentucky and Tennessee, later extending 
to Alabama and still later to Indiana and 
Ohio. Capital stock is $200,000. Both indus- 
trial and ordinary will be written. 





REINSURANCE DBAL IS ON. 


A reinsurance deal is on the boards in 
New York. It is known that a foreign com- 
pany has been negotiating with a Hartford 
fire company, but there seems to have been a 
hitch in the proceedings. One of the west- 
ern managers has been east in conference. 





WILL ENTER MORE SOUTHERN STATES. 

A. A. Moser of New York, southern man- 
ager of the North River Fire, is in the south 
to enter the company in Georgia, Louisiana 
and Florida. The company will become a 
co-operating member of. the 
Tariff Association. 





STATUS OF CO-OPERATING MEMBERS. 


Report of the Special Committee of the South- . 


eastern Tariff Association As to 
Separation Rule. 


The committee of the Southeastern Tariff 
Association, to which was referred the status 
of co-operating members under the separation 
rule, has made a voluminous 
the following: 

1. Where association and co-operating com- 
panies only compose an agency, the latter 
should reduce their commission to 15 percent. 

. Where association, co-operating and non- 
association companies are represented, co- 
operating companies unite and act with asso- 
ciation companies. 

3. Where co-operating and non-association 
companies only exist in an agency, no action is 
expected from co-operating members. 

4. In the event of an association company 
finding it necessary to retire from an agency 
under the separation rule, a co-operating mem- 
ber should not seek admission into this agency 
under. six months, 

5. Co-operating members entering an agency 
that is representing only association com- 
panies should conform strictly to the 15 per 
cent rule, 

6. In the event of co- operating members de- 
clining to accede to the above rule they should 
be regarded in the same light as non-affiliating 
companies. 

The report concludes with an expression of 
the belief that companies operating under the 


report embodying 


separation rule secure sufficient benefit there- 


from to justify them in making some sacri- 
fices in living up to it. The report is signed 
by S. Y. Tupper, manager of the Queen; 
Milton Dargan, manager of the Royal; and 
Thomas Egleston, manager of the Hartford. 





CALUMET MEETING TO BE HELD. 


The first stockholders’ meeting of the Calu- 
met Insurance Company of Illinois will be 
held in Chicago, at the general offices of the 
company, 153 La Salle street, on Tuesday, 
Jan. 24. The capital of the company has been 
fully subscribed, but prior to an allotment it 
is proposed to offer a limited amount of stock 
to property owners in each town of Illinois 
in which the company will be represented. 
Manager Fowler now proposes that the Calu- 
met shall begin business March 1. Its agency 
plant is being established rapidly, and imme- 


Southeastern | 





diately upon completion of its organization 
the company will begin active operations. 





WILL ENTER NEW YORK STATE. 


At a meeting of the directors of the Ben 
Franklin Insurance Company last week it was 
decided to amend the charter so that the com 
pany could enter New York It has a very 
liberal charter which kept it out of New York 
City. Edward Cluff of New York City will 
represent the company as soon as it enters the 
state and he was instrumental in getting the 
charter amended. 





ANNUAL STATEMENTS SHOW GROWTH. 


Most Companies Came Out Well, Notwithstand- 
ing the Baltimore and Other Heavy 
Losses of the Year. 


Security of Connecticut—Assets $1,597,419, 
gain, $164,745; reinsurance reserve $814,862, 
gain $63,684; net surplus $284,130, gain $44,- 
694. This company is a thrifty institution. 

Security of Maryland—Assets $427,012, 
gain $107,954; reserve $160,364, gain $112,515; 
net surplus $40,447, loss $17,679. 

The Home of New York makes a wonder- 
ful statement considering the losses of the 


year. Its assets are $19,417,320, gain $1,376,- 
535; reinsurance reserve $7,210,566, gain $622, 
953; net surplus $7,376,321, gain $801,560. 

German American—Assets, $12,980,705, gain 
$905,694; reserve, $4,713,862, gain $610,752; net 
surplus $5,841,907, gain $207,657. The gains 
shown are an indication of the company’s 
great growth. 

German Alliance—Assets $1,378,000; gain 
$73,772; reserve $324,000, gain 23,614; net sur 


plus 537,000, gain $35,504. 

The Springfield, always a clean 
shows assets $6,446,808, gain $164,496; 
$2,413,100, gain $16,358; 
loss $115,504. 

Spring Garden—Assets $1,650,155, gain 
$106,834; reserve $1,026,746, gain $458,278; 
net surplus $140,181, loss $13,686. 

North America—Assets $12,008,542, gain 
$718,140; reserve $5,359,506, gain $281,598; net 
surplus $2,200,000, loss $252,410. 

The Continental never disappoints people. 
Its. assets are $14,543,152, gain $350,974; re- 
serve $5,903,813, gain $257, 3090; net surplus 
$6,756,601, gain $193,232. 
County, Pa—Assets $967,572, 
reserve $374,420, loss $696; 
361, gain $37,415. 

Mercantile, Mass.—Asscts $701,225, loss $32,- 
763; net surplus $76,696, loss $40,724. 

Michigan F. & M.—Assets $1,026,902, gain 
$103,875; reserve $354,518, gain $31,939; net 
surplus $231,703, gain $51,444. The Michigan 
thus crosses the million mark. Its gains show 
material progress. 

The State of Illinois makes a 
showing. Its assets are $512,655, 
reserve $236,024, gain $20,709 ; 
078, gain $10,006. 

The Williamsburg City makes a 
showing. The a value of the stock is 
$616.90; assets $2,619,931, gain $146,081; re 
serve $941,544, gain $73,612; net surplus $1,- 
292,448, gain $62,795. 

New Hampshire Fire—Assets 
gain $33,806; reserve $56,555; net surplus $1,- 
199,685, gain $6,139. ‘The New Hampshire al- 
Ways comes out well. 

The plucky Union of Pennsylvania weath- 
ered the gale nicely. Its assets are $623,780, 
gain $76,881; reserve $271,390, decrease $10,- 
580; net surplus $125,226, gain $94,982. 

The National of Hartford shows assets 
$6,483,087, gain $20,150; reserve $3,381,665, 
gain $208,213; net surplus $1,671,227, loss 
$152,031. It paid out $750,000 at Baltimore. 

American, N. J.—Assets $5,232,605, gain 
$230,457; reserve $2,372,140, gain $303,809; net 
surplus $2,036,901, loss $128,974. It paid 
Baltimore $244,263. The gain in reserve shows 
the expansion of the company. 

German of Freeport—Assets $5,546,127, gain 
$635,520; reserve $3,405,087, gain $417,951; net 
surplus $1,728,768, gain $225,172. This shows 
western thrift. The German is a winner. 
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reserv: 
net surplus $1,504,086, 
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AS SEEN FROM CHICAGO. 


GARDINER TO ENTER LOCAL FIRM. 

D. L. Gardiner, special agent of the United 
Underwriters Agency cf Chicago, will enter 
the Chicago agency firm of de Roode, Faulk- 
ner & Ettleson on Feb. 1. This office 
will have the sole agency of the United Un- 








derwriters. Mr. Gardiner is a good under- | 


writer and enters a substantial firm. 
+e ay 
RESIGNS FROM HAMMOND COMPANY. 

H. G. Miller of Chicago, well known as in- 
surance manager of the Hammond Packing 
Company, will soon retire from that position. 
He hopes to engage with some general office 
or local agency. 

++ 
NATIONAL TO HOLD BANQUET. 


The National Fire of Hartford wil! hold 
its annual western department dinner Thurs- 
day of this week. President Nichols from 
the home office will be present. This function 
has become a regular event in the department 
and is greatly appreciated by the men. The 
National last year started to train a few young 
men in the field as assistants to the state 
agents, thus having them in line for promo- 
tion. In Missouri, Iowa and Illinois such 
assistants are working and they will be at the 
banquet. 

++ at 
HOLMES MAY CAUSE TROUBLE. 

There is liable to be some trouble over the 
dropping of Frank F. Holmes & Co. from the 
roll of the Chicago Board of Underwriters, 
which is the old incorporated institution that 
maintains the fire insurance patrol in Chi- 
cago, and has no connection with the Chicago 
Underwriters Association, the rate-making 
and inspection body. The same members be- 
long to each institution, however. At the 
meeting of the Chicago board it was decided 
to drop Frank F. Holmes & Co. on the ground 
that the firm no longer existed, its successors 
being Holmes, Martin & Co. Mr. Holmes 
claims that he had no notice of this action 
and that the board has _ violated its rules. 
There are likely to be some developments in 
this direction. 

++ ++ 
CO-OPERATION IN LOSS ADJUSTMENTS. 

The committee that was appointed at a meet- 
ing of managers in the west to consider more 
co-operation as to losses is not likely to come 
to any definite conclusion or be able to give 
any recommendation. It is stated that con- 
ditions are different in the west from those 
which prevail in the east in this regard. Some 
believe that the Western Adjustment Company 
is the proper organization through which to 
co-operate on losses where more than two 
companies are interested. Some of the large 
companies object to the Western Adjustment 
Company and will not agree to it. Owing to 
this difference of opinion, it hardly seems pos- 
sible that the companies will be able to get 
together, 

++ ae 

LOEB OFFICE AND THE ROYAL EXCHANGE. 

Considerable interest has been taken in Chi- 
cago in the claim made by A. Loeb & Sons 
against the Royal Exchange for failure to 
place the agency of the company in the Loeb 
office according to agreement. It is stated 
that the North German was placed in the 
agency of R. D. Tweedale in New York, he 
agreeing to have the Royal Exchange give A. 
Loeb & Sons a sole agency in Chicago. This 
agreement was entered into while Robert 
Dickson held sway over the Royal Exchanges 
and Robert Dickson Tweedale held greater 
sway. It is known that Mr. Dickson had or- 
dered his salaried office closed in Chicago and 
General Agent Hendry had given Case, Nye, 
‘Shepherd & Bowden, from whom the company 
sub-rents, notice that it would give up the 
office. Shipman & Wayne were also notified 
that their agency would be terminated. H. D. 
Cummings & Co. had a seance with the powers 
but considered themselves safe. The upshot 
of the whole affair was that the Loeb office 
was to secure the company. Home Office 
Manager Hiles appeared on the scene and 





knocked the Chicago plans galley west, desir- 
ing to continue existing arrangements. It is a 
question now just how binding the Loeb con- 
tract is. The Royal Exchange claims that it 
was with Tweedale, who now no longer oper- 
ates the company and hence the company does 
not recognize the claim. Underwriters will 
watch the proceedings with. keen interest, as 
it raises a nice point. 
pace cod 
OUTLOOK FOR TORNADO CONFERENCE. 

There is a difference of opinion as to what 
will be the outcome of the tornado conferences 
in the west. At the meeting last week, when 
the committee on uniform policy recommended 
a form, several suggestions were made as to 
amendment, particularly as to phraseology. 
Language was introduced which might call for 
new decisions from the courts. Some union 
companies are inclined to hesitate about tying 
themselves up, inasmuch as commissions will 
not bé a subject for agreement. Again, the 
riders attached to the policies of some of the 
Iowa companies are not looked upon with 
favor. It resolves itself into a question of 
whether the union companies feel they can 
enter into an agreement with non-union com- 
panies and leave the commission question 
open. A number of union companies take the 
ground that even with no agreement as to 
commissions there should be as much co- 
operation as possible on policy forms and co- 
insurance. Inasmuch as there is a movement 
in the east along similar lines, it was voted to 
have the committee get in touch with the 
eastern committee and compare notes so that, 
if possible, there may be uniform action in 
the same direction throughout the country. 

++ ++ 
WHITLOCK RECEIVES FELICITATIONS. 

Manager J. L. Whitlock of the Glens Falls 
made a fine record for his company last year 
in that the results show that he has made 
money in every state, even including Tennes- 
see, which is regarded as a sinkhole by the 
companies. It is dobtful whether very many 
departments can show as good a record. 

s+ ad 
LITIGATION COMES HIGH. 

In the report of the treasurer of the Chi- 
cago Underwriters Association at the last 
meeting the item of legal expenses was 
awaited with interest, owing to the litigation 
in the Frank F. Holmes’ case and that of 
Johnson & Higgins during the year. The 
treasurer showed that $5,600 .had been paid 
for legal services and the expenses attendant. 

cd 7 
COMMISSIONER CAMPBELL’S REPORT. 

The report of Commissioner Campbell of 
the Chicago Underwriters Association at the 
last meeting was of considerable interest in 
view of the mystery that naturally surrounds 
his work. Mr. Campbell was formerly an in- 
spector in the police department of Chicago, 
and his labors with the underwriters associa- 
tion have brought into play his experience on 
the police force. In his report he stated that 
he had been laregly instrumental in gather- 
ing evidence for convicting wildcat operators. 
In addition he had co-operated with the at- 
torney for the fire insurance department in 
securing evidence in arson cases, and had in- 
duced the chief of police to assign two de- 
tectives to assist the department in investigat- 
ing fires of unknown or doubtful origin. 
Concerning his work in investigating viola- 
tions of rules in the association, the commis- 
sioner gave it as his opinion, that there were 
less deviations than ever before and there was 
a general determination to be fair. Most of 
the convictions before the referee have been 
class three men or brokers. 

++ ++ 
WANT BUREAU TAKEN OVER. 

A new movement is now on foot to have 
the Insurance Survey Bureau of Chicago 
taken over by the Western Union. Previous 
to the last meeting there was considerable 
talk in this direction, but it was found that 
nothing could be accomplished. It is now 
proposed to bring the matter forward at the 
next meeting, provided the opposition can be 
overcome. ‘There are some members that ob- 
ject to the union taking this bureau. The 
Insurance Survey Bureau proposes to give 
the union members who are not subscribers, 





the benefit of all past inspections, if the bu- 
reau is taken over. Most of the bureau mem- 
bers feel that it is advisable to concentrate 
the different organizations as much as possi- 
ble under one head. 
++ ++ 
PITCHER TAKES SPECIAL AGENCY. 

J. C. Pitcher, formerly of the firm of Wil- 
liams & Pitcher, brokers in Chicago, becomes 
Cook county special for the Western of 
Toronto and Girard, 

++ ++ 
SALVAGE COMMITTEE AT WORK. 


The committee appointed some time ago at 
a meeting of western managers to consider the 
subject of additional salvage facilities in the 
west has been holding several conferences 
following the visit of the chairman, W. S. 
Warren of the Liverpool & London & Globe, 
in the east. Mr. Warren visited the home 
offices and United States headquarters of dif- 
ferent companies to ascertain their feeling as 
to the salvage proposition. It can be said 
that the committee has reached the conclusion 
that it would be better to have an independent 
salvage company in the west rather than 
arrange for an adjunct to the Underwriters 
Salvage Company of New York. There is 
considerable pride among the western mana- 
gers, and altogether it seems advisable to 
have an establishment where the direct re 


sponsibility can be placed on those in control. 
+ ad 


NOT BUYING BALL TICKETS. 

At Bancroft, Ia., agents are asking their 
companies to purchase tickets for the annual 
ball of the fire department, to be held on the 
night of Jan. 27. The companies, of course, 
are not responding, as such a_ contribution 
would be in violation of the union rule, which 
reads as follows: 

“Except where required by law, members 
shall not contribute towards defraying the 
expenses of expositions, fairs, conventions, fire 
departments, firemen’s festivals, tournaments, 
testimonials and the like.” 

ort tt 
GETTING OUT A GLOSSARY. 

The Insurance Survey Bureau is getting 
out a glossary giving definitions and explana- 
tions of technical terms used in inspection re- 
ports and by insurance engineers. 

~~ - 


FIRE DEPARTMENT AND PATROL FIGURES. 


Chicago local agents are calling attention to 
the oft-repeated complaint that the fire de- 
partment figures on losses for the year are 
considerably below the fire insurance patrol 
figures. The latter gives the amounts that 
are actually paid by the companies, as its 
records show the figures arrived at in the 
adjustments. The fire department figures are 
guesswork, and naturally, in order to make 
a good showing, they are put as low as pos- 
sible. The local agents believe that the fire 
department, therefore, deceives the public in 
putting out such figures. There is a difference 
of about $2,000,000 a year between the two 
sets of figures. 

++ ae 
USE OF PARLOR MATCHES. 

There seems to be a determination in some 
quarters to begin a campaign against the dan- 
gerous parlor match. It has been shown 
thet the Sioux City, Iowa, loss was traced 
to this modest piece of wood and phosphorus. 
Specific cases are being pointed out of the 
great peril of these matches. Parts of the 
head fly off many feet and ignite inflammable 
materia! without the knowledge of those near 
at hand. In the cheaper grade of matches, a 
very poor quality of wood is used, resulting 
in a portion of the wood flying off with the 
liead and setiing fire to anything that will 
burn. Insurance companies have paid hun- 
dreds of thousands of dollars from the use of 
parlor matches. They are more dangerous 
than gasoline because more generally used. 





CASUALTY MANAGERS 


If you want agents or brokers, use 
WeEsTEeRN UNDERWRITER Want Ads. They 
reach the people who have ‘ business 
to place. 
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OHIO AND WEST VIRGINIA, 


FRANKLIN HAS DISPOSED OF PLANT. 





Retirement of Secretary Adams Causes the 
President to Sell Out—Ross Had Been 
Selected for Place. 


The Franklin Insurance Company of Wheel- 
ing has sold its plant. The particulars are not 
learned. J. P. Adams, the secretary, resigned 
a:few days ago on account of ill health, which 
left the company in the position of seeking an 
underwriter. The president, F. N. Vance, it 
is understood, practically owns the company. 
A deal had been completed with A. P. Ross, 
secretary of the Ohio Association of Fire In- 
surance Agents, to become the secretary, and 
later the president decided to dispose of the 
company. 





CELEBRATES SILVER ANNIVERSARY. 


On Jan. 1 M. L. Dady of Miamisburg cele- 
brated his twenty-fifth anniversary as a local 
agent by purchasing the agency of J. S. 
Waters, also of that place, making his agency 
one of the largest in that section of the state. 
Mr. Dady, in addition to his local agency 
work, is also secretary of the Ohio Paper 
Company. 

++ ++ 
EQUIPP.NG CLEVELAND CAR BARNS. 

The car barns of the Cleveland Electric 
Railway Company on Miles avenue, Cleveland, 
are being equipped with sprinklers. The shops 
at Lake View are also being fitted out. The 
barn is the largest one the company has and 
will be completely equipped in accordance 
with the methods used in the tests some time 
ago. The other barns will be equipped as 
soon as these are completed. 

ae cag 
CLEVELAND SPRINKLED RISKS. 

The Cleveland Inspection Bureau has re- 
ported favorably upon the following sprinkled 
plants in that city: American Stove Com- 
pany, J. H. Hahn Company box factory, cabi- 
net works 2 and 3 of Theodore Kuntz, 
Champion Spring Bed Company, Peerless 
Motor Car Company, Taylor-Boggis Foundry 


Company, American Washboard Compatiy, 
Van Dorn Iron Works Company, and the 
Peck, Stow & Wilcox Company. 

++ ++ 


FIRE AT BERLIN HEIGHTS. 

Fire, believed to be incendiary, at Berlin 
Heights, O., Jan. 15, destroyed eight build- 
ings, causing a loss of about $15,000, with 
insurance as follows: Royal, $1,000; Fire As- 
sociation, $1,150; Hartford, $825; Connecticut, 
$1,800; Atlas, $1,500; North America, $500; 
7Etna, $250; Pennsylvania, $1,300; Home, 
$800; German American, 

++ ++ 
WAITING FOR BOARD TO ACT. 

Manager C. H. Patton of the Cleveland In- 
spection Bureau has delayed rerating the 
cloak and suit and men’s clothing manufac- 
turing district of Cleveland in the hope that 
the city authorities would take some action 
on the proposed high-pressure system. In 
case the improvements are made, it is thought 
it will not be necessary to change the rates 
of any of these factories. 

++ ++ 
QUIT FIGHT QN RENAMING STREETS. 

It is stated that the insurance men of Cleve- 
land have practically given over the fight 
against renaming and renumbering the streets, 
as proposed by the city council. Some ad- 
vantages will accrue from the plan, such as 
getting rid of dead-end streets and placing 
the matter on a systematic basis, but for a 
time everything will be in endless confusion. 


For Sale = Toledo Maps 


We have two Toledo maps, volumes 1 and 
2, which we will sell cheap. Address Toledo 
Maps, care The Western Underwriter Co., 
Johnston Bldg., Cincinnati. 








The new maps that agents will be compelled 
to buy will cost about $400 each, or in the 
neighborhood of $53,000 for all. 
- te 
VIEWEG GIVES A DINNER. 

In honor of the completion of his twenty- 
fifth year of continuous service with the Ger- 
man Fire of Wheeling, W. Va., Christian 
Vieweg, Jr., city solicitor, gave a compli- 
mentary dinner to the directors and officers 
of the company at the Elks Club house last 
week. Those present were William F. Stifel, 
president of the company, who was _toast- 
master of the evening; Henry Bieberson, Au- 
gust Weidebusch and Col, August Rolf, di- 
rectors; Fidelius Riester, secretary; William 
Goering, assistant secretary; Stephen W. Rice 
and William R. Rice, special agents, and E. 
H. Vaas, chief clerk, and the host, Mr. Vie- 
weg. The host was presented with a beau- 
tiful leather couch. 





MONTGOMERY COUNTY AGENTS MEET. 


Oswald Cammann Is Chosen President of the 
Association— Banquet Is Given with 
Much Good Feeling. 


The annual meeting of the Montgomery 
County Underwriters Association was held at 
Dayton last week: Officers were elected as 
follows: President, Oswald Cammann, Day- 
ton; first vice-president, M. L. Dady, Miamis- 
burg; second vice-president, Chas. H. Heller, 
Dayton ; treasurer, E. F. Kimmel, Dayton; ex- 
ecutive committee, J. R. Boalt, Dayton; J. 
Luixweiler, Jr., Dayton; Chas. D. Kidd, 
Dayton; and Chas. F,. Huber, Germantown. 
The executive committee will select a secre- 
tary and stamping clerk. 

Following the election a banquet was 
enjoyed by the members of the association and 
invited guest at the Phillips House. Capt. 
Thos, L. Steward presided as toastmaster and 
addresses were made by Manager A. P. Ross 
of the Ohio Agents Association; A. W. Foster 
of the Ohio Inspection Bureau; O. I. Gumkel, 
secretary of the Columbia Insurance Company, 
and others. 





DISPUTE OVER VALUE. 


Henry Ries has sued the Royal at Bowling 
Green for $2,000, the amount of a policy on 


an implement warehouse. The company 
claims the value of the stock was overesti- 
mated. 


++ ++ 
SAY RISK IS UNDERINSURED. 

Some of the special agents are criticising 
the insurance on the Sandusky Gas & Electric 
Company at Sandusky, O. This plant is in- 
sured under general form for $34,500, while 
the special agents who have inspected it claim 
there is an approximate value of $100,000. 
It is hinted that the 80 percent coinsurance 
clause could be applied with good effect. 

++ ++ 
OHIO MUTUAL’S STATEMENT. 

Col. J. R. Vernon has a splendid company 
in the Ohio Mutual. It shows gains all 
around in its annual statement. Its cash assets 
are $56,908; net cash surplus, $56,447. Pre- 
miums and assessments, $56,760; losses, $30,- 
953. It has paid $824,556 in losses since the 
company was organized. 

+e ++ 
CONTEST OVER BLANKET POLICY. 

Briefs have been filed in the case of the 
Thomas Manufacturing Company of Spring- 
field, against the Globe & Rutgers. It is 
claimed a blanket policy of $30,000 was writ- 
ten for the concern, covering property in dif- 
ferent sections. Claims of $648 have been 
made, but the company declines to settle. 

bad ~~ 
OHIO SPRINKLED RISKS. 

The following Ohio sprinkled plants have 
been reinspected by the Western Factory As- 
sociation, and found in good shape: The 
Billings-Chapin Company, paint factory, 
Cleveland; the Columbus Carriage & Harness 
Company, Columbus; the Drew-Selby Com- 
pany, shoe factory, Portsmouth; McNichol & 
Smith Pottery Company, Wellsville; the 











Black-Clawson Company, machine shop, Ham- 





= 


ilton; the R. Given & Son Company, Sidney, 
and the upper and lower machine shops of the 
Patterson Machine & Foundry Company, at 
East Liverpool. 


SAY LINES ARE TAKEN BY BROKERS. 


Charge Made by West Virginia Agents—Cite 
Cases Where Rates Are Being 


Badly Cut. 
The local agents of Clarksburg, W. Va., 
have sent a protest to their companies in 


regard to the operations of large New York 
brokerage firms doing business from that 
state by means of cut rates. ‘The agents claim 
that the rates made by the West Virginia 
Underwriters Association are too high, and 
the bureau refuses to allow competitive rates 
The agents state that the business is thus 
diverted from them to brokerage interests. 

The agents cite the line of the General Dis 
tributing Company, which owns ten wholesale 
groceries throughout West Virginia and car- 
ries $1,000,000 instirance, which has heretofore 
been handled by the local agents. ‘The agents 
declare that Johnson & Higgins of New York 
have taken this line at sixty-five cents, when 
the tariff is $1.15. The line of the Fairmont 
Coal Company, amounting to $2,000,000 is 
also said to have left the local agents. The 
Merchants Coal Company’s line of $50,000 has 
gone to outsiders. The local agents seem to 
think that the companies should meet outside 
competition. The agents claim that at least 
one company admitted to West Virginia has 
written part of the wholesale grocery line for 
Johnson & Higgins. 





FACTORY ASSOCIATION GETS BIG RISKS. 

The Western Factory Association has se- 
cured the large plant of the W. S. Tyler 
Company, manufacturers of wire goods, bank 
and jail fittings and iron fences at Cleveland 
The line will rua something like $700,000 or 
$800,000. The association has also secured 
the business of the Williams-Abbot Electric 
Company and the American Ball Bearing 
Company. 

++ ++ 
WILL HAVE ANNUAL MEETING. 

The West Virginia Fire Underwriters Asso 
ciation will meet in Wheeling, January 24. 
The work of the year will be reviewed, which 
has been very important, especially in rate 
making and the establishment of stamping sec 
retaries. It is understood that the new busi 
ness to be presented will also be of an im 
portant character. 

++ ++ 
COMPANY WINS SUIT. 

The superior court at Cincinnati has given 
judgment in favor of the Scottish Union & 
National in a case brought against it by Kate 
Mahoney. She submitted proofs of loss and 
met all other requirements of the policy ex- 
cept that she refused to submit to examina 
tion under oath by the company’s attorney. 
Her attorney pleaded that this condition had 
been waived, but the court held otherwise. 
This made it evident she had failed to comply 
with all conditions of the policy, and she lost 
her suit. 


? 


++ ++ 


OHIO AGENCY APPOINTMENTS. 
Michigan Com’l—Albert R. Davis, Cleveland. 
United Firemens—lIrving Ferrell, Massillon. 

+ te 


STATEMENT OF THE COOPER. 


The annual statement of the Cooper Insur- 
ance Company of Dayton, O., shows the 
assets of the company to be $417,808.22, re- 
insurance reserve $139,798.66, and net surplus 
$175,647.18. Net premiums during 1904 were 
$128,270.99, and $46,217.89, the loss 
ratio amounting to a fraction over 36 percent. 
The Cooper is one of Ohio’s most substantial 
companies. 


k sSecs 


ae ++ 

SPRINKLED POTTERIES REINSPECTED. 

The following sprinkled potteries at East 
Liverpool, O., have been reinspected and 
approved by the Western Factory Association: 
The Hall China Company, the Burford Broth- 
ers Pottery, the Potters Co-operative Com- 
pany, the D. E. McNichol Pottery Company, 
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the Standard Pottery Company, Bodrey Pot- 

tery Company, the C. C. Thompson pottery, 

Globe Pottery and Sevres China Company. 
+ + 


SITUATION AT KENTON. 

The agents of Kenton, O., have signified 
their willingness to form a local organization 
and have a stamping secretary, with the ex- 
ception of Godfrey SutermeiS8ter & Sons, who 
represent several companies. The agents 
claim that if this office can be induced to 


join an organization can soon be formed. 
at + 


HE NOW SEEKS SUCKERS. 

W. W. Wildasin, local agent for an insur- 
ance company, has resigned and purchased a 
fish market in Piqua. He will move his fam- 
ily there in a few weeks.—Troy (O.) Record. 





OHIO AND WEST VIRGINIA NOTES. 

Geo. Klein goes with the Purmort agency at 
— Wert. 

D. Barber has purchased the agency of 
A. es Lee of Painesville, O. 

Wadsworth, Grafton end Cygnet, O., have 
been provided with new rate books. 

A. R. Davis gets the Michigan Commercial 
at Cleveland, and Fox & Rowley at Toledo. 

The new Gill Brothers glass factory, located 
at Toronto, O., is being equipped with auto- 
matic sprinklers. 

J. W. Davis, who has purchased the J. C. 
Moore agency at Troy, has placed George 
‘Torlina in charge. 

Frederick Rauh & Co. at Cincinnati will 
move their agency to the First National Bank 
building next spring. 

In spite of Cincinnati’s bad luck last year, 
the Western Underwriters came through with 
a loss ratio of only 10 percent. 

A. C. Burnett of Warren has taken E. P. 
McCorkle as a partner. The firm will be 
known as Burnett & McCorkle. 

By popular vote the people of Ashtabula 
have defeated the proposition to issue bonds 
for a municipal waterworks plant. 

The firm of W. J. Hill & Co., Steubenville, 
)., has removed to handsome quarters in the 
new National Exchange Bank building. 

The plant of the W. B. McAlister Company 
at Cleveland has had its sprinkler equipment 
overhauled and improvements made where 
needed. 

The Bucyrus Board of Underwriters held 
its tenth annual banquet at the Deal House 
in that city last week. Nine members were 
present. 

New tariffs for Chester and Brooklyn, W. 
Va., have been furnished companies, also sup- 
plementary ratings for Huntington, Clarks- 
burg and Parsons. 

Lewis & Thompson at Lebanon, O., have 
sold a third interest in their agency to R. 
Wilds Gilchrist. The firm becomes Gilchrist, 
Lewis & Thompson. 

At the annual meeting of the Cooper of 
Dayton the old officers were re-elected with 
the exception of E. R. Latin, who is succeeded 
as vice-president by Charles Van Ausdal. 

Agents at Greenwich, O., are complaining 
that an agent of two non-union companies is 
creating demoralization by writing business at 
from 10 percent to 25 percent below the ad- 
visory estimates. 


At the annual meeting of the National of 
Cincinnati it was decided not to elect suc- 
cessors to two directors who had died during 
the year, but to reduce the number from 
twelve to ten. The old directors were re- 
elected. 

At Fremont, Ohio, it is claimed that some 
agents are including policy fees as a part of 
the premium, and it is further alleged that 
certain companies have their policies printed 
in such a manner as to cover the fee with 
the consideration for the policy. 


H. S. WALBRIDGE & CO. 


Real Estate, Loans and Insurance 


LICENSED SURPLUS LINE AGENTS 
THE NASBY 





TOLEDO, OHIO 





STATE TOPICS OF ILLINOIS. 


GOVERNOR’S COPPMENT ON INSURANCE, 











Recommends That the Surplus Line Law Be 
Amended to Give Better Protection 
to the Public. 





The governor of Illinois, in his annual mes- 
sage, had this to say on insurance matters: 

“The important relation which the business 
of insurance sustains to both the commercial 
and domestic interests of the people of this 
state is apparent from the magnitude of the 
financial transactions involved. In the year 
1903 the people of this state paid in premiums 
$59,212,278.05 for the protection of their fam- 
ilies, their property and their diversified busi- 
ness interests to the insurance companies do- 
ing business in this state. The department 
of insurance collected as taxes and fees from 
all companies during such year the sum of 
$349,380.15. During the past four years 129 
new companies have been organized under 
our laws, or admitted from other states. At 
the present time there are 677 companies and 
associations of all kinds engaged in the trans- 
action of insurance business in this state. 
The affairs of this important department have 
been administered ably and with fidelity to 
the interests of the people. Much has re- 
cently been accomplished toward suppressing 
violations of the law, which for a long time 
have been carried on despite the continued 
efforts of the department to reach and punish 
the offenders. 

“The original laws regulating and govern- 
ing the business of insurance were passed in 
1869. They have been amended from time 
to time and new laws have been passed to 
meet changed conditions and new require- 
ments. The present conditions and the ex- 
perience of the past few years show the de- 
sirability of further amendments in some par- 
ticulars—as provisions regulating the whole- 
sale reinsurance of companies and associa- 
tions, for the protection of the interests and 
rights of the insured—and provisions requir- 
ing such deposits in some state of the United 
States by foreign life insurance companies 
and life insurance companies of other states, 
as our Own companies are required to make 
before engaging in business. 

“Tt seems desirable, also that the law passed 
by the last legislature authorizing insurance 
to be placed in unauthorized fire companies, 
which cannot be placed in authorized com- 
panies, should receive further consideration, 
with a view of better protection to the insured 
and the authorized companies, and that the 
provisions regulating the investments of com- 
panies, which have remained practically as 
originally enacted, should be considered in 
the light of present conditions, giving to com- 
panies such latitude of investments, and such 
only as are consistent with safety to the in- 
sured. 

“T further respectfully submit the. desira- 
bility of such action as _may be required for a 
revision of the entire insurance laws, with a 
view to harmonizing their various provisions 
and conforming their requirements to the 
present conditions and necessities.” 





JAMES TO GIVE WHOLE TIME TO FIELD WORK. 


A. W. James of Cobden, IIl., will devote 
all his time to the farm department of the 
home as special agent in southern Illinois. 
This has necessitated his taking as a partner 
in his local agency R. H. Lawrence, who is 
one of Cobden’s rising young business men. 
The firm name will be James & Lawrence. 
The agency is a profitable one. 

oan ++ 
SCROGGS !1S HONORED. 

The local agents reporting through the 
Illinois Valley Inspection Bureau gave J. C. 
Scroggs, retiring inspector, a complimentary 
banquet at Joliet. E. E. Howard was toast- 
master. Talks were given by H. H. Stassen, 


E. S. Munroe, William Grinton and John 
Woods 


+t nt 
SANBORN TAKES A PARTNER. 

Lake W. Sanborn, the Galesburg agent, has 
taken F. R. Hazlett, who has been connected 
with the agency for eight years, as a partner. 
The name will be the Lake W. Sanborn 





Agency. It was established in 1851 by David 
Sanborn and is regarded as one of the most 
substantial in Illinois. It represents thirteen 
union companies. 
7 + 
CLOSING UP CAIRO AND DANVILLE. 

Illinois State Board raters are now com- 
pleting new tariffs for Danville and Cairo. 
Work on wnprotected towns will not begin 
for two months. 

+e 
NEWTON IS GETTING IN SHAPE. 

The National Union has gotten in line at 
Newton and is sending its daily reports 
through the stamping secretary. The other 
agents now claim they will do likewise, and 
it is thought that there will be no further 
trouble in this city. 





FOUND THE POLICY WAS IRREGULAR. 





Agent Writes a Tornado Contract and Endorses 
It to Cover Fire Losses—Since 
Espouses Religion. 





The Hartford found that its agent, I. J. 
Hudson at Mounds, IIl., a small village in 
Brown county, had written an $8,000 tornado 
policy on a flourmill at Mt. Pulaski, with 
the indorsement that the policy also covered 
loss by fire. Another agent, in soliciting busi- 
ness from the flourmill, happened to be told 
about this policy. It was forwarded to the 
Hartford’s office in Chicago, which at once 
dispatched a field man there to investigate. 
The regular tornado premium was paid. The 
Hartford immediately took up its supplies 
from Agent Hudson, but made’ no other ap- 
pointment. He also represented the Home, 
and he communicated with that company, 
stating that since writing the Mt. Pulaski 
flourmill he had seen the error of his ways 
and had joined the church. A special agent 
of the Home went to Mounds, investigated 
its policies and found them all correct. The 
agency of the Home was transferred to I. J. 
Britten. 





IMPROVE PRIVATE PROTECTION. 

A test has been made of the water connec- 
tions leading to the Deere & Co. and Moline 
Plow Company factories at Moline. These 
concerns have installed private water mains, 
which will give a large supply of water to 
these factories. Their own pumps increase 
the pressure of the city force. 





ILLINOIS NOTES. 


The L. W. Sanborn Agency gets the Calu- 
met at Galesburg. 


L. A. McLane gets the agency of the North 
America at Urbana, IIl. 

John A. Robinson of Savannah, Ill, has 
sold his agency and quits the business. 

Fire insurance agertts at Joliet have held 
one or two meetings, with a view to organiz- 
ing a local board. 

Bertha M. Conner of Springfield, Ill., suc- 
ceeds to the agency of Conner & Brady, the 
agents of the Agricultural. 

The Phenix of Brooklyn goes to the agency 
of Herbert D. Crumb at Harvard, IIL, in 
order to get in a union office. 

Eyerley & Hennessy at Chebanse, IIl., have 
secured the agency of the North America, 
which retires from James Porch. 


Dr. J. O. Harris, the veteran local agent 
at Ottawa and author of “Col. Johnson of 
Johnson’s Corners,” died last week. 


The following Illinois tariffs have just been 
issued: Carlyle, Dongola, Kenney, Makanda, 
Ogden, Pulaski, Thebes, Thomson, Ullin and 
Waterloo. 


J. M. Shoemaker of McLeansboro, IIl., spe- 
cial agent of the North America and Phila- 
delphia Underwriters, had the misfortune to 
fall as he was going to his home last Satur- 
day and break his arm. 

The towns of Lisbon, Marquette, Portland 
and Plattville, IIl., have been placed under 
the jurisdiction of the Joliet Inspection Bureau, 
and agents in those towns instructed to send 
their daily and monthly reports, canceled poli- 
= and endorsements through the stamping 
office. 
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UNDERWRITING IN MICHIGAN 


Two Electric Pumps Have Arrived and Will 
Be Installed Shortly, Thus Completing 
New Waterworks System. 





The two electric pumps for Houghton’s high 
service water system have arrived, and the 
new pump house for their reception is now 
being built. The pumps have a capacity of 
half a million gallons every twenty-four hours, 
and they will be used to for¢e the water from 
the windmill spring to the new reservoir built 
at a high elevation near Hurontown. The 
pumps will be ready for use early in Febru- 
ary. The new water system is very satisfac- 
tory, enabling people living on the hill to get 
water easily, and providing pressure for a 
number of lines of hose in case of fire. The 
installation of the new pumps will complete 
the system. 





HOWARD G. LUCE ENTERS THE FIELD. 
Howard G. Luce, son of C. H. Luce of 
Lansing, state agent of the Phoenix of Hart- 
ford, has been appointed assistant state agent 


by the company. 
++ 


MICHIGAN AGENCY APPOINTMENTS. 


American, Pa.—Hattie C. Derthick, Ionia; War- 
ren S. Hecox, Nashville. 

Germania—C. B. Derthick Ins. Agency, Ionia; 
Menominee Ins. Agency, Menominee. 

Norwich Union—Russell & Loomis. Hudson. 

Pruss. Nat’l—Eugene M. Scofield, Traverse City. 

Royal Exch.—Sheldon & Bertrand, Hughton. 

++ ++ 


DIVIDE INSURANCE EQUALLY. 

At the meeting of a number of city authori- 
ties of Saginaw, Mich., last week, it was de- 
cided that in renewing $75,000 in insurance 
on city property it should be equally distrib- 
uted among the various agents of the city. 
Heretofore some of the agencies have had 
the greater part of the insurance, while others 
had scarcely any, 


++ ++ 


CHIEF ISSUES NEW RULE. 

Chief Wallis, of the Saginaw fire depart- 
ment, has issued an order requiring the men 
at all stations to hitch up and remain in read- 
iness when an alarm is turned in, whether 
they have to respond or not. The men are 
required to remain in readiness to go out for 
the space of ten minutes, so there will be no 
delay in case of a second alarm. 

++ ++ 
NEW HOSE COMPANY RECOMMENDED. 

Petitions have been received by the fire com- 
mission of Bay City for the organization of 
two additional hose companies, one to be 
stationed near the terminus of Center avenue, 
and the other at Twenty-first and Monroe 
streets. The commission decided that the 
needs at Twenty-first and Monroe streets, in 
the eighth ward, were the more urgent, and so 
reported to the common council. 





MICHIGAN NOTES. 


The Niagara goes to Wright, Hoyt & Co. 
at Port Huron, Mich. 


Mrs. Hattie C. Derthick of Ionia has been 
appointed to succeed her husband, the late 


THE NORTH RIVER 
INSURANGE CO. 


OF NEW YORK, N.Y. 


CAPITAL $350,000. ASSETS $1,175,723. 
Organized 1822. 


Astrong, reliable and progressive company, writing 
a general class of business. 

All lesses adjusted and paid from the Detroit office. 

Agents wanted at all good points in Michigan and 


Wisconsin. 
W. B, BIERCE, Generai agent, DETROIT, MICH, 








C. B. Derthick, in the Derthick agency of that 
city. 

New rates are out for Jackson, Cooperville, 
Elk Rapids and Hillman, Mich. 

Scott H. Rorabeck has bought out the insur- 
ance agency of Geo. H. Seelye at Eaton Rap- 
ids. 

A combination fire alarm and police signal 
telephone system has been installed at Iron 
Mountain. 





SOUTHERN NOTES 











The Austin Fire of Austin, Texas, has ap- 
pointed A. P. Hawkins of Crowley, La., spe- 
cial agent for Arkansas and Louisiana. -Mr. 
Hawkins was formerly with the W. E. Ellis 
Insurance Agency at Crowley. Secretary A. 
F. Hancock of Austin announces that the 
company has discontinued its surplus opera- 
tions of every character. 

Six of the home companies have made de- 
posit in Virginia under the new law, as fol- 
lows: Virginia State, Virginia Fire & Ma- 
rine, Dominion of Tazewell, Seaboard of Nor- 
folk, Petersburg Savings & Insurance, and 
Mutual Insurance Company of Virginia. 

At the annual meeting of the Houston Fire 
& Marine, W. A. Drennan, southeastern 
special agent of the National Union, was put 
on the board of directors. Judge Yocum’s 
appointment as president was made perma- 
nent. The company’s loss ratio last year was 
only 30 percent. 

August Werner, special agent of the Cravens 
& Kelly general agency, with headquarters at 
San Antonio, Tex., has resigned. 

It is announced that Williamson Bros. of 
Memphis have been appointed general agents 
of the Security Fire of Baltimore for Ten- 
nessee. 


J. H. Clarke succeeds Jesse M. Waller as 
special agent of the Citizens of St. Louis, with 
headquarters at Richmond, Va. Mr. Waller 
has just succeeded Holmes Cummins with the 
Firemans Fund in the same field. 





Louisville Insurance Co. 
FIRE AND TORNADO INDEMRITY 
Organized 1872 


Agencies Being Established in Illinois 
and Wisconsin 





HENRY P. MACILL & CO. 
CENERAL ACENTS 
184 La Salle Street, Chicago 








CHARTERED 1811. 


The Newark Fire Ins. Co. 


OF NEWARK, WN. J. 


JOHN J. HENRY, CHARLES M. HENRY, 
President. Secretary. 


CARROLL L. DE WITT, 


General Agent, 


153 La Salle Street, Chicago, III. 














DO YOU WANT A POSITION 
as inspector, special agent, adjuster, book- 
keeper, clerk? If you do, use a WESTERN 
UNDERWRITER Want Ad. One dollar first 
insertion, 75 cents each subsequent inser- 
tion. They reach the people that want 
your services. 














WEEK'S NEWS IN INDIANA. 


MERCHANTS MUTUAL HAS WIDE SCOPE 











New Indiana Corporation Takes Over Consid- 
erable Business of Dakota Mutuals and 
Affiliates with Another Company. 





The Indiana Retail Merchants Association 
is back of the Merchants National Mutual Fire 
Insurance Company, which has just been in- 
corporated in Indiana and which will have its 
head office at Indianapolis. Immediately upon 
its incorporation the company took over $t1,- 
250,000 of business from the Merchants Mu- 
tual Fire Insurance Company of South Da- 
kota, $30,000 of the assets of the Merchants 
State Mutual of North Dakota and is co- 
operating with the Indiana Merchants Mutual, 
which has just been organized at Indianapolis. 
No risk over $3,000 will be accepted and the 
premium charged will be 60 percent of the 
rate of stock companies, notes being taken 
for the remaining 40 percent. The company 
expects to enter other territory at an early date. 





MUST REPORT THROUGH STAMPING OFFICE. 

At Greencastle, Ind., complaint is made that 
some agents are not sending all of their daily 
reports through the inspector’s office at that 
point, some covering outside risks being for- 
warded direct to the companies, thus depriv- 
ing the inspector of the opportunity to note 
the correct rates. Bureau instructors are in- 
structed to stamp daily reports on outside 
risks, the same as upon risks located directly 
under their jurisdiction, and companies are 
instructing their agents to forward all daily 
reports through the stamping office. 

+e ae 
INDIANA RETURNS. 

The following show premiums collected and 
losses incurred in Indiana last year by several 
companies : 





Company— Premiums. Losses. 
ah had «6; Uns 6.0 0s walen $125.75 $57,936 
I nike ach vik ah a ea 7. 9,860 
CT tek wad brew & Seis ae ae 2, 978 
i - ££, ee i 24,747 
CHOCMERM, POOTER . cccsccccvcecs 3,824 7.950 
PT civeninbd g6¢neven ad 3,422 8,990 
Milwaukee Mecharics ........ 80,163 88,671 
Dh My ctvsvndesseconns 8.514 12,669 
ss. SS ree 73,155 31,096 
Es WEk 040600 ce0sdvcases 112,236 50,636 

++ ++ 


LUMBERMENS MUTUAL’S GOOD YEAR. 


At the meeting of the Indiana Lumbermens 
Association in Indianapolis this week, Secre- 
tary Fowler of the Indiana Lumbermens Mu- 
tual Insurance Company reported an increase 
of 90 percent in. business over 1903 and an 
increase of 145 percent in cash assets. The 
losses, he said, were the lowest for years. A 
dividend of 25 percent was declared. 





INDIANA NOTES. 

The Indianapolis fire department last year 
responded to 1,092 alarms. 

Thomas H. Jones has purchased the agency 
of W. T. Hughes at Alexandria, Ind. 

_The Marietta Glass Company's plant at In- 
dianapolis has not shut down as reported. 

Columbus, Ind., had twenty-seven fire alarms 
during 1904, most of them on account of burn 
ing flues. 

The Wycoff & Davis agency at Lebanon, 
Ind., goes on the graded commission basis, the 
American of Newark having retired. 

The fire loss in Anderson, Ind., in 1904, 
was not more than $30,000, according to the 
report of Chief Alford of the fire department 

George 0. Hoadley, Indiana state agent for 
the American of Newark and Security of New 
Haven, has_ been visiting the home offices of 
his companies. 

Chief John Casey of the Muncie department 
shows. in his annual report that the great 
majority of fires there last year were from 
defective flues. The total loss for 1904 he 
puts at $91,000, involving insurance of $250,000 

Insurance Survey Bureau inspectors have 
furnished diagrams of the traction properties 
of the Washington Street Railway Company 
at Washington, Ind., and the Fort Wayne & 
Wabash Railway Traction Company at Hunt- 
ington. 





12 


THE WESTERN UNDERWRITER. 





January 19, 1905. 








FIELD NOTES OF WISCONSIN. 


DECISION ON THE ELECTRIC CLAUSE. 











Wisconsin Supreme Court Holds That the En- 
dorsement Used for Telephone Exchange 
Policies Is Not Valid. 


The supreme court of Wisconsin has handed 
down a decision in the case of the Wausau 
Telephone Company against the German 
American, Palatine, United Firemens and 
Lumbermens. The companies had an endorse- 
ment on the policy to the effect that they 
would not be liable in case of loss from elec- 
tric currents coming in from the outside. This 
is the usual electric clause attached to tele- 
phone exchanges. The court holds that the en- 
dorsement is in violation of the Wisconsin 
standard policy law and states that companies 
cannot be permitted to refuse to pay losses 
caused from electric currents of this kind. 
The only causes for not paying losses, the 
court declares, are in the policy and any other 
exemptions are in violation of the standard 
policy law. 

This decision will probably result in com- 
panies refusing to write telephone exchanges 
in Wisconsin, as many losses occur from out- 
side electric currents. 





WISCONSIN LEGISLATION PROPOSED. 


Commissioner Host Has a Number of Measures 
Affecting Fire Insurance Companies, Which 
Will Shortly Be Introduced. 


Commissioner Host of Wisconsin has com- 
pleted a number of bills and has others in 
preparation which will be submitted to the 
legislature of that state, now in session. The 
most important bills relating to fire insurance 
are those amending the present tax laws, 
amending the valued policy law, providing for 
the placing of insurance on surplus lines and 
for the investigation of fires of suspicious 
origin. Mr. Host has been getting informa- 
tion and advice from various sources and 
hopes to have these bills of such a character 
that there can be little criticism of them. 

The bill relating to taxation provides for a 
3 percent tax on gross premiums, less amounts 
paid for reinsurance, losses and return pre- 
miums. The surplus line law which he pro- 
poses will follow quite closely that of the state 
of Illinois, but will not provide for so large a 
license fee for surplus line agents. This bill 
has not been fully prepared and is still open to 
alteration, but Mr. Host’s idea at the present 
time is that the license fee should be $100 for 
agents in cities of 100,000 inhabitants or more 
and $50 for agents in smaller places. 

It is not probable that a fire marshal law 
could be placed at this session, as the legis- 
lature is opposed to the creation of new offices 
and additional expense. Mr. Host’s proposed 
bill is therefore drafted somewhat on the lines 
of the Pennsylvania law, providing for fire in- 
quests to be conducted by the coroner and the 
jury. It is not likely that any very radical 
legislation will be enacted at this session, un- 
less some of the bills which Mr. Host is draw- 
ing up would be regarded as radical. 





WISCONSIN AGENCY APPOINTMENTS. 
Citizens—-Edgar B. Warren, Green Bay. 
Continental—F. R. Dittmer, Seymour. 
United Firemens—Louis Magensen, Racine. 


++ ++ 
BAD LOSS AT MILWAUKEE. 
Milwaukee suffered a heavy fire loss last 
week, when the harness and saddlery factory 
of Benj. Young, 241-249 East Water street, 
was almost totally destroyed. The insurance 
on building and contents amounts to $225,000, 
and the loss will probably be total. Surround- 
ing property, insured for $160,000, suffered 


from smoke and water, but the percentage of 
loss will be small. 

The fire had gained great headway before it 
was discovered, so that the fire department 
had no chance to save the property where the 
fire originated. 

Milwaukee was particularly fortunate last 
year. The largest single insurance loss was 





only about $80,000 and the total insurance 
losses, according to a reliable estimate, were 
less than $650,000. The premium receipts for 
the city were in the neighborhood of 
$1,700,000. 
te ae 
NEW RATES AT MARINETTE. 

Local agents of Marinette, Wis., have 
adopted the new rates advised by the official 
rater. Some of the old rates are increased, 
while others are decreased. It was shown to 
the agents that the new rating is really an 
equalization of rates and they are satisfied 
with it. 





MILWAUKEE BOARD’S TRANSACTIONS. 


Decides to Pay Members for Attending Meet- 
ings—Question of Waiver of Subro- 
gation Rights Comes Up. 


At its last meeting the Milwaukee board 
amended its by-laws so that every member 
who is entitled to vote who is present at roll 
call of a regular meeting and remains 
throughout the session will receive $1 from 
the “special” fund of the board, which is 
formed principally by the $100 initiation fees 
paid by new members. 

It has been a source of annoyance and 
inconvenience to the faithful members who 
regularly attend the meetings and who take 
an interest in the necessary work to attend 
a regular meeting and find no quorum pres- 
ent, or perhaps find it necessary to wait a 
half hour until a quorum is secured. It is 
hoped that the almighty dollar will be suffi- 
cient inducement to secure a good attendance 
at all meetings. 

The board also adopted the following 
clause : 

“Notice is hereby acknowledged that the 
assured, previous to the isstte of this policy, 
has waived the right of recovery from the 
Railway Company for any 
damage by fire occurring to the property 
covered by this policy.” 

Various forms attempting to waive the 
subrogation clause in the standard policy have 
come into frequent use recently and have 
given rise to many interesting arguments. 
The companies naturally protest against 
surrendering rights given them under the 
policy, and the assured claims he has to have 
railroad sidetracks and can only obtain them 
by releasing the railroad company from any 
loss arising from its locomotives. 

A good lawyer familiar with insurance law 
gives it as his opinion that any “rights” that 
have been waived before the policy is issued 
do not exist as rights that can be subrogated 
after a loss, but that a clause, similar to the 
one given above, is necessary to comply with 
other conditions in the policy relative to giv- 
ing notice of material facts, etc., affecting 
the insured property. 





MUTUALS ARE REPORTING. 

The Wisconsin department expects to get 
out its report on mutual companies first. In 
sending out blanks for the companies’ state- 
ments Commissioner Host informed them of 
this plan and suggested that they send in 
their reports as early as possible. They have 
responded to the extent that about 150 out 
of 250 mutuals in the state have already re- 
ported to the department. 

+e ++ 
CHARGE FOR EXPLOSIVES. 

The companies arte now insisting that the 
charge for storage of explosives shall be col- 
lected in Wisconsin. There has been some 
indifference on this point, but it is felt that 
it should be insisted on. 





WISCONSIN NOTES. 


W. B. Buckingham of Stevens Point gets 
the Providence’ Washington. 

The firm of Edwin Ellis & Co. of Ash- 
land, Wis., is dissolved. J. Scott Ellis takes 
the union companies and A. S. Dundas the 
non-union. 

At the meeting of the Milwaukee board last 
week the old officers were re-elected and 
$35,000 was fixed as the maximum appropria- 
tion for the three fire insurance patrois of the 
city. 








THE WEST AND NORTHWEST 


BIG FIRE STARTED FROM A MATCH. 








Western Adjustment Company Tells Some- 
thing About the Confiagration at Sioux 
City—Water Pressure Insufficient. 


The Western Adjustment Company in mak- 
ing its report on the Sioux City (Iowa) fire 
states that it started in the Pelletier Dry 
Goods Company’s establishment at Fourth 
and Jackson strects, in which there was an 
elaborate Santa Claus display, much cotton 
batting and Christmas tinsel being used. A 
young employe lighted a match to heat a toy 
engine and threw it in some cotton batting. 
The basement was soon in flames, which 
spread through the entire structure, the wind 
carrying it to other buildings. The water 
pressure was found insufficient and was not 
strong enough to break in windows. ‘The heat 
was intense, which militated against the work 
of the fire department, but the adjustment 
company thinks it did good work in prevent- 
ing the spread of the fire any further. The 
property in the burned district was lightly 
insured and hence most of the insurance lesses 
were total. 





WILL PROBABLY PROTECT CAR BARNS. 





Metropolitan Street Railway of Kansas City Is 
Figuring on a Sprinkler System to 
Reduce Its Rates. 





Automatic sprinklers will probably be in- 
stalled in al! the barns of the Metropolitan 
Street Railway Company at Kansas City, Mo. 
A reduction in insurance rates of more than 
50 percent, it is claimed, will be allowed for 
the equipment. In some of the barns cars 
valued at more than $300,000 are kept for 
more than four hours each day in the early 
morning hours, and the fire hazard is great. 

The Metropolitan is now placing insurance 
for the ensuing fiscal year, which will begin 
June 1. Last year the premiums paid by the 
company amounted to more than $40,000. 

It is the intention of the company to estab- 
lish car yards in several parts of the city dur- 
nig the present year. The first will be in 
the vicinity of Forty-eighth and Holmes 
street. The cars of the Westport and Troost 
avenue lines will be kept there. The barns 
now used for those lines will probably be 
maintained as storage places for emergency 
cars. 





MISSOURI PREMIUMS AND LOSSES. 
The following shows premiums and losses 
incurred in Missouri as far as reported: 


Company— Premiums. Losses. 


DEE ti Sivan duess: Se eue eee ~ 10,42¢ $ 1,316 
7 2 6.516 
8,22! 


National Union 
Washington Mut., 
OT OR eer eee 
Millers Mut., Ill 
German Mut., Mo. 





WILLIS GETS PROVIDENCE WASHINGTON. 


F. P. Willis of the Insurance Survey Bu- 
reau has been appointed special agent of the 
Providence Washington for Missouri and 
Iowa and will mzke his headquarters in St. 
Louis. He was formerly with the western 
department of the Connecticut and prior to 
that was with the Crane agency in St. Louis. 

++ ++ 
GOES WITN OKLAHOMA BUREAU. 


W. B. Dudley, who has been connected with 
the rating department of the Illinois State 
Board, has been assigned to the Oklahoma 
and Indian Territory Rating Bureau. He is 
a nephew of Secretary W. W. Dudley of the 
governing committee of the Western Union. 

++ te 
REMANDED FOR NEW TRIAL. 


The Iowa supreme court has remanded for 
a new trial the case of P. F. Dalton at Le 
Mars, Ia., against the Western of Toronto, 
Agricultural, Providence Washington, Queen, 
German of Freeport, Germania, Western 
Underwriters and Milwaukee Mechanics. The 
agent wrote $15,000 insurance in the name of 
P. +. Dalton. Dalton was the mortgagee, but 
was made the assured in the policies. After 

















January 19, 1905. 


THE WESTERN UNDERWRITER. 





13 





the fire the companies contested the claim on 
the ground that Dalton was not the assured, 
and had the real assured been shown in the 
policies the companies would not have written 
them. The plaintiff put up the plea that the 
facts in the case were known by the agent 
before the policies were written. 





SIOUX CITY, IA., LOSSES VERY HEAVY. 





Companies Find That They Will Be Called on 
to Pay $1,190,110—List of In- 
surance Given. 





The Sioux City, Ia., losses have about all 
been adjusted. It was the most disastrous 
fire of the west during 1904. ‘The gross losses 
by companies are: 


Me tatiana $10,500 London & Lan..$ 4,500 
American, Pa.. 8,500 Milwaukee Mec. 22,000 
American, N. J. 10,500 Manchester 7,500 
American Cent. 3,200 Mechanics 18,500 
Aachen & Mun. 7,000 Milwaukee Fire 8,300 


American, Mass. Mercantile, Mass. 4,500 





Atlas, Eng..... 15,000 Mich. F. & M... 3,800 
Agricultural .. 11,000 Mm. Z Uli. cs Bee 
Anchor, O. .... 5,000 Northern, Eng.. 22,500 
Assur. Co. Am.. 3,300 N. W. Nat'l... 16,500 
Allemannia ... 5,500 National, Ct. .. 28,000 
British America 8,000 5 ae We Eve wee 8,000 
Brit.-Am., N. Y. 3600 Niagara ..... . 24,000 
Connecticut 7,000 Norwich Union. 31,000 
Citizens, Mo.... 10,500 Newark ...... 2,500 
Com’! Union... 26,000 New Hampshire 40,000 
Concordia 11,000 N. German ... 18,000 
Continental ... 12,500 Nat’l Union, Pa. 9,500 
Columbia, Omaha 5,200 N. W. F.& M.. 4,000 
Delaware ..... 6,000 Orient ........ 14,000 
Dubuque F.& M. 5,500 Phenix, Ct.... 8,500 
Detroit F. & M. 14,000 Penna. Fire .. 8,400 
Des Moines.... 11,000 Prov.-Wash. . 33,000 
Equitable ..... 2,250 Prussian Nat'l. 12,000 
Firemans Fund 8,000 Phenix, N. Y 17,000 
Fire Assn. .... 8,000 Phila. Und 5,250 
Franklin, Pa... 3,000 Palatine ..... 2,800 
Federal, N. J... 2,200 Phenix, Eng... 16,000 
Farmers, Pa... 4,000 Queen ........ 10,500 
Farmers, Ced. R. 3,500 Rochester Ger.. 10,300 
Firemens, N. J. 18,500 eee 32,000 
Ger. Amer. ... 82,000 State, Des M... 9,000 
Ger. Alliance .. 21,000 Scot. Un. & N.. 14,300 
Germ., Freeport 22,000 Springfield .... 4,200 
German, Pa. ... 5,000 Sun, Eng. ..... 5,800 
eer 10,500 St. Paul F. & M_ 4,500 
German, Peoria. 10,300 Security, Md... 6,000 
Ifartford ..... 13,500 State, Eng. ... 5,000 
Hanover ...... 7,500 Spring Garden. 3,300 
Home, N. Y... 70,000 - Security, Ct. 3,000 
Hawkeye ..... 4,000 Pl cacdaeewe 6,400 
Ilamburg-Brem.. 12,000 ‘Traders ...... 43,000 
Ins. Co. N. A... 14,500 Union, Eng. .. 15,000 
London es W'msburg City. 9,000 
L & L. & G... 18,000 Western, Ont... 15.000 
Law. U. & C... 5,000. Western Und... 2,500 
Lumbermens 14,000 


Other companies not given in list and small 
damaged not listed in above, estimated at 
$10,0co. Total, $1,190,110. 

The proportion of loss covered by insur- 
ance at Sioux City is said to be smaller than 
in any conflagration in recent years in a cen- 
tral business district. The property loss will 
not fall short of $3,000,000, not 50 per cent. 
of which is covered by insurance. 





MINNESOTA RETURNS. 
The premiums and losses on Minnesota busi- 
ness of the fire insurance companies that have 
reported to Insurance Commissioner T. D. 


O’Brien follow: 
Losses. 


NM. W. Matiomal ..ccccccccccoes $63,285 $31,927 
Were” BEE ccc cc cccccccvcces 52,983 24,648 
Western Mut., Balaton......... 1,012 774 
Millers Mut., Perr rece TT 16,470 2,152 
CD TE noc bcc kccevessaeee 14,826 4,889 
“Mut. Cash Guaranty........... 14,350 310 


++ 
ALLIANCE NOW IN THE FIELD. 

The Alliance Fire of Austin, Minn., is now 

organized, and is in the field. President J. 

D. Sheedy reports prospects flattering. It 


writes fire, tornado and hail. 
~~ aad 


MISSOURI! AGENGY APPOINTMENTS. 


Allianee, Pa.—Chas. L. Crane, St. Louis. 
Citizens, Mo.—Fred W. Hueller, Owensville ; 
Isaac M. Scannep, Versailles. 
a+ et 


FOR MISSOURI! SUPERINTENDENT. 

It is stated that Governor Folk of Missouri 
has eliminated all other applicants for insur- 
ince commissioner, except Mr. Rubey of 
LaBelle and Mr. Todd of Maryville, and that 
the appointment is most likely to go to one 
f these two. Mr. Rubey is a banker and a 
prominent politician, while Mr. Todd is an 
editor of a newspaper and has also been promi- 
nent in politics. Both are considered clean 
men, Mr. Rubey’s record while state senator 
being especially good. It is thought that the 





appointment of Mr. Rubey will be somewhat 
more satisfactory to insurance men and people 
generally than any other the governor could 
make. 


++ ++ 


MINNESOTA AGENCY APPOINTMENTS. 


Agricultural—F. H. Agency, 
apolis. 

Continental—F. H. Bendix, Vesta; E. J. Feld 
man, Trosky; F. E. Douty, Edgerton; H. B. Kemp, 
Belle Plaine; C. H. Dietz, Mapleton; R. C. Curry, 


Wagner Minne- 


Sedan. : 
German, Ill—F. H. Wagner Agency, Minne- 
apolis. : 
Merchants State Mut.—N. H. Nelson, Duluth: 


F. S. Young, Thomas H. Davis and F. J. 
St. Paul; C. EB. Briah, Moorhead. 
Mich. Com’l—William A. Baumann, Winona. 
Millers Mut., 111.—B. J. Alley, Minneapolis. 
Ohio Millers Mut.—H. C. McPherson, Minne 
apolis. 


Casserby, 


++ ++ 

MORE APPARATUS FOR COUNCIL BLUFFS. 

Pursuant to a lively demand on the part 
of insurance companies, Council Bluffs has 
awakened to the need of better fire protection. 
Chief Nicholson has ordered from a firm 
at Columbus, Ohio, a new combination hose 
truck and chemical engine, which will be in- 
stalled as soon as it can be put up. The ap- 
paratus will probably go into the soutn side 
station. The territory to be benefited is for 
the most part without hydrants. 





KANSAS CITY’S FIRE PROTECTION. 





Many Improvements Are Being Made and City 
Hopes to Have Confiagration Charge for 
Waterworks Deficiency Removed. 


Chief Engineer S. A. Mitchell of the Kansas 
City waterworks department has: submitted 
an elaborate report showing to what extent 
the city has already met the deficiencies in 
fire protection in the congested district pointed 
out by the inspectors of the National Board 
of Fire Underwriters. Many of the under- 
writers’ recommendations have been carried 
out, while a number of improvements in the 
waterworks, which they had not recom- 
mended, have also been made. The board 
of public works will forward a copy of the 
chief engineer’s report to the rating authori- 
ties in the hope that the charges for con- 
flagration hazard on account of deficiencies 
in fire protection may be removed. 





SHOWING OF MILL OWNERS MUTUAL. 

The Mill Owners Mutual Fire holds its 
annual meeting in Des Moines this week. 
There will be no change in the officers or 
directors. The company now has close to 
$6,000,000 insurance in force. The total re- 
ceipts of the company for 1904 were $1,562,- 
486.19. After deducting disbursements there 
is a balance of $37,199.22 in the treasury. 

+ a 
LYLE BECOMES GENERAL AGENT. 

W. ©. Lyle of Omaha, Neb., who is the 
farm man for the St. Paul in Nebraska and 
who has been in the field for that company 
in Nebraska, Colorado, Wyoming and_ the 
Black Hills, has been appointed general agent 
for Nebraska. The company will appoint a 
new man in the other territory. 

+e ++ 
KIRKHAM BUYS CENTURY STOCK. 

M. H. Kirkham, formerly secretary of the 
Anchor Fire of Des Moines, has purchased 
a block of stock of the Century Fire of that city. 
The stock, according to current report, was 
bought at close to the $2 per one mark. ‘This 
sale indicates that the Century Fire stock 
has doubled in market value in the past five 
years. Mr. Kirkham has been at the head 
of the loss department of the Century and 
will probably continue in that branch of the 
business for a time, although there are fre- 
quent reports to the effect that he may be ad- 
vanced to a place in the officiary. 

++ + 
STATE HAIL INSURANCE TO COME UP. 

It is understood that a bill will be intro- 
duced in the legislature of Minnesota pro- 
viding for the submission to the voters of a 
constitutional amendment which will permit 
the state’ to insure crops against damage by 
hail. A bill providing for such insurance was 
under consideration at the last session of the 





legislature, but it was reported adversely on 
the ground that it would be unconstitutional 
if enacted into a law. 
-“- -~ 
BABCOCK TO DO ADJUSTING. 

L. V. Babcock, formerly special agent of 
the St. Paul Fire & Marine in Missouri, who 
is succeeded by F. J. P. Hansom, has opened 
an office for adjusting losses in Kansas City 

7 aol 


KANSAS CITY TO PENSION FIREMEN. 

The committee which is drawing up a new 
charter for Kansas City has decided to pro 
vide in it for a firemen’s pension fund. The 
plan is for the city to put aside $30 a year 
for each fireman employed and each fireman 
to be taxed $12 a year for the fund. 

The present law provides that a license tax 
on fire insurance companies, fixed by ordi 
nance, shall go to the pension fund, but this 
does not raise sufficient funds, as the charter 
holds that all classes of insurance companies 
must be taxed alike, and if that was done and 
the tax was heavy it would wipe out the lit- 
tle companies. 

~- - 
MISSOURI! SURPLUS LINES. 

The following premiums are reported by 
agents on surplus lines placed in companies 
not licensed in Missouri, the figures being for 
the last six months of 1904: 

St. Louis—Bartlett & Miller, $1,084; H. M 
Blossom & Co., $953; Robert Breck, $513; 
George D. Capen, $4,013; Charles L. Crane 
& Co., $831; Charles D. Eaton, $574; Moses 
Fraley & Co., $2,713; F. D. Hirschberg & 
Bro., $158; Errest Marshall, $1,822; W 
H. Markham & Co., $12,050; William A. 
Noyes, $740; Peugnet & Hemenway, $931; 
Roeslein & Robyn, $988; Schaefer & Freud 
enstein, $180; John B. Slaughter, $356; 
Charles L. Weber, $390; Wall & Whittemore, 
$2,558; Freeman Wright, $1,312. 

Kansas City—S. H. Black, $254; Baird & 
Eaton, $54; Hunter, Ridge & Bryant, $1,573; 
Pratt & Thompsen, $76. 

St. Joseph—J. N. Burnes, Jr., $483. 





GBNBRAL WESTERN NOTES. 

The Michigan Commercial has been admit 
ted to Oklahoma. 

The Calumet Fire of Chicago intends to 
enter Missouri at once. 

The Minnesota Farmers Mutuals 
tion decided to limit lines to $2,500. 

The Columbia of New Jersey has appointed 
Harry Rankin agent in Kansas City. 

The Niagara Fire has transferred its agency 
at Kansas City, Mo., to Bennett & Pickett. 

New tariffs have been issued for Greenwood, 
Spencer, Amberg, Dallas and Pontiac, Wis. 

_It is rumored that the Michigan Commer- 
cial will reinsure the Missouri business of 
the Michigan Millers. 

The Missouri department has licensed the 
Germen of Peoria. Paul Theegarten will 
represent the company in St. Louis 

Mora, Minn., has been rerated and the new 
rates are found to be about 20 percent lower 
than the old, on account of the installation of 
a waterworks plant. 

The Northwestern National wrote $6,903 in 
tornado premiums in Minnesota last year and 
incurred $4,366 in losses. 

_At the annual meeting of the Des Moines 
Fire premiums written in 1904 were reported 
as $357,284.65 rhe net surplus is $111,278.57, 
showing a gain of $20,890.37 over 1903. 

The Commercial Cluh of Moberly, Mo., or 
some of its members and business men of the 
town, have under consideration the proposition 


of organizing a local mutual fire insurance 
company. 


Associa 


The Western Factory Association has issued 
its first report on the barrel factory of Bott 
Brothers Manufacturing Company at Alex- 
andria, Mo., equipped with Niagara-Hibbard 
sprinkler system, classed excellent. 

Chief Jackson of the St. Paul fire depart- 


ment has issued his annual statement, showing 


that the losses in St. Paul last year aggregated 
$279,600, as compared with $267,140 the pre- 
vious year. There were 900 alarms sent in, as 
compared with 735 in 1903. 
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LIFE INSURANCE GIRGLES. 


DOLPH MEETS CHICAGO ASSOCIATION. 





President of the National Body Is the Honored 
Guest on “Ladies Night”—Tells of 
Agent’s Evolution. 


The Chicago Life Underwriters Association 
gave its annual ladies’ night at the Auditor- 
ium on Tuesday evening. The function was 
one of the most pleasant of these annual events 
that have been held. A large reception com- 
mittee had been appointed, with Franklin W. 
Wyman of the Berkshire as chairman. Presi- 
dent D. M. Baker was toastmaster and added 
to his laurels by the grace with which he pre- 
sided over the evening’s festivities. 

Telegrams of congratulation and good 
wishes were received from Vice-President 
Baldwin, of the national association at Bos- 
ton, also E. H. Plummer of Philadelphia, 
chairman of the national executive commit- 
tee. Dr. A. C. Albright, of the Prudential, 
was elected to membership. The following 
nominating committee was appointed to name 
a ticket of new officers for the ensuing year: 
W. D. Wyman of the Berkshire, F. B. Mason 
of the Aftna, J. W. Janney of the Provident 
Life & Trust, R. D. Bokum of the Mutual 
Benefit, and Dr. S. L. Fuller of the Washing- 
ton. 

x * * 

President Dolph was received with much 
applause and left a very favorable impression 
on the members. His was the only life in- 
surance talk of the evening. 

John Maynard Harlan, who has announced 
his candidacy for mayor of Chicago, was one 
of the star attractions of the evening. His 
father is Justice Harlan, of the United States 
supreme court. The main feature of Mr. Har- 
lan’s address was his statement that there is 
an awakening all over the world against special 
privileges and in favor of uplifting the masses. 
He said there must be an equality of oppor- 
tunity. He paid much attention to the special 
privileges granted to railroads and declared 
that all shippers must be put on the same basis 
as to tariffs and the special privileges elimin- 
ated or government control of the railroads 
would result. He hopes that the expert rail- 
road men will settle this question with their 
wisdom before legislative bodies are called 
upon to do so. 

* * * 

Rev. Frank M. Carson, of the Lake View 
Presbyterian church, seemed saturated with 
pessimism and painted Chicago and humanity 
in its darkest hue. It seemed unfortunate 
that this reverend gentleman should have 
passed the proprieties of the occasion by an 
attack on the parochial school of the Roman 
Catholic church in his defense of the public 
schools. However the listeners may have 
agreed with his statement, the inappropriate- 
ness of the remarks on such an occasion en- 
tirely destroyed the effect of the several good 
points that he made. 

James H. Eckels, president of the Commer- 
cial National Bank of Chicago and ex-comp- 
troller of the currency, decried the pessimism 
of the Rev. Mr. Carson and stated that there 
never was a time when the country was in such 
a thriftv condition as at present and never 
before did so many people have bank accounts 
or live in more comfortable style. He re- 
ferred to the work of the railroads in de- 
veloping the country and thinks they are en- 
titled to special privileges for the results they 
have given all classes of industry and activity 
along their lines. 

Franklin Wyman of the Berkshire said 
good night in a very pleasing manner. 

Extracts from President Dolph’s address 
will be found in the Supplement. 





PROPOSED MINNESOTA BILL. 

A bill will be presented in the Minnesota 
legislature this winter requiring life insurance 
companies doing business in the state to in- 
vest a large portion of the reserve of Minne- 
sota policyholders in Minnesota municipal 
bonds or farm mortgages 

The bill is advocated by the radical mem- 
bers of the house and senate, and is not likely 
to pass. Representatives of the old-line com- 





panies are opposed to it. It is -probable that 

the Minneapolis Life Underwriters Associa- 

tion will take the matter up at a special meet- 

ing, to be held Friday evening of this week. 
7? 7 


DENNY & BARR DISSOLVE PARTNERSHIP. 


Denny & Barr, general agents of the Equit- 
able Life of New York in the Tacoma build- 
ing, Chicago, have dissolved partnership. W. 
W. Denny continues the agency, which covers 
several counties in southern Illinois. Silas P. 
Barr becomes a general agent, with headquar- 
ters in the Chamber of Commerce building, 
and will give more of his time to personal 
soliciting. 

+ -~ 


GENERAL SHELDON’S CHANGE. 


Gen. Harvey S. Sheldon of Louisville lias 
resigned his position as general agent of the 
Interstate Life for Kentucky, effective Feb. 1 
to engage with the Citizens Life of Louisville, 
with the title of assistant to the president. 
_The Citizens has made an unusually fine start 
and General Sheldon should prove a valuable 
acquisition to the forces of President W. H. 
Gregory. 





SOME BILLS PROPOSED BY MR. HOST: 


Would Abolish the Fee System, Examine Home 
Companies at State Expense—Provision 
to Retire Capital Stock of Companies. 


Commissioner Host of Wisconsin has pre- 
pared several bills relating to life insurance, 
which will be introduced at the present ses- 
sion of the legislature. One relating to ex- 
aminations provides that home companies shall 
be examined once in three years at the ex- 
pense of the state. This will provide for an 
increase of the staff of the insurance depart- 
ment by two or three persons who can serve 
as clerks in the department during the first six 
months of the year, while company reports 
are coming in and there is much work to be 
done, and devote their time to examiantion 
work during the last six months of the year. 

Mr. Hest also proposes that the compensa- 
tion for the valuation of policies shall be 
turned into the state treasury and that the 
commissioner shall be authorized to appoint 
an actuary and assistant actuary, to be paid 
by the state out of this additional source of 
income. He also proposes that the salary of 
the commissioner be increased from $3.000 to 
$5,000 a year, making it the same as that of 
the other state officials, and that he shall re- 
ceive no fees. In case he is assisting in the 
examination of an outside company he may, 
however, receive his traveling and hotel ex- 
penses. It is proposed that where the depart- 
ment of a state in which a life insurance com- 
pany doing business in Wisconsin jis located, 
does not examine that company as often. as 
once in three years, the commissioner of Wis- 
consin may, if he considers an examination of 
such company necessary, lay the facts and his 
opinion before the governor. If he approves, 
the examination shall then be made by the 
Wisconsin department at the expense of the 
company. 

Another bill which will be considered rad- 
ical. which is in line with the recommendations 
made in Mr. Host’s last life report, provides 
for the retirement of the capital stock of life 
insurance companies after the company shall 
have $20.c00,000 of insurance in force. The 
plan is that 10 percent of the capital be re- 
tired annuallv for ten years. Should this bill 
pass. which is not likely. it would apply to 
outside companies doing business in Wiscon- 
sin. 





HILL TAKES RELIANCE AT CLEVELAND. 

A. Selwyn Hill, who has just been ap- 
pointed manager of the Reliance Life at 
Cleveland, will begin at once the organiza- 
tion of a staff of solicitors. The city will be 
taken at first and at least four men will be 
secured to look after the local business. Then 


the tier of counties along the lake east and 
west of Cleveland will receive attention. Mr. 
Hill believes in making a thorough organiza- 
tion and employing only good, strong men. 
For that reason he will not rush matters, but 





expects within a short time to have a good 
working force. 

Mr. Hill has been in the life business for 
four years and resigned his position with the 
Pacific Mutual to take the management of 
the Reliance. He has madé an _ excellent 
record, having in that period returned but 
one policy “not taken.” The prospects for 
a successful career with the Reliance are ex- 
ceptionally good. 





WOULD REGULATE CONSOLIDATIONS. 


Governor Johnson of Minnesota Will Endeavor 
to Have Rights of Policyholders Protected 
When Companies Are Merged. 


John A. Johnson of Minnesota will 
urge the legislature at the present session to 
enact a law prohibiting the consolidation of 
life insurance companies except on condition 
that the surviving company carry out the pol- 
icy contracts of the companies forming the 
consolidation. It is understood that this is 
the reform Governor Johnson referred to at 
the time he appointed T. D. O’Brien insurance 
commissioner and in his inaugural message. 

The specific occasion for the governor’s 
recommendation is the experience of the sev-- 
eral assessment companies which were ab- 
sorbed by the Northwestern National Life of 
Minneapolis. Governor Johnson’s home is in 
St. Peter, the hotbed of opposition to the 
Northwestern National. It was the residents 
of St. Peter who got Senator Charles A. 
Johnson of that city to’ introduce a bill in 
the senate two years ago proposing radical 
amendment to the stipulated premium law, 
under which the Northwestern National oper- 
ates. 

Although it is not thought that either Gov- 
ernor Johnson or Insurance Commissioner 
O’Brien will attack the Northwestern National 
in any malicious spirit, Twin City underwrit- 
ers expect that the company will be required 
to live up to the law in every particular, and 
that the governor will do all in his power to 
prevent one company from absorbing several 
others, unless the interests of the policyholders 
of the smaller concerns are most carefully 
conserved. 





PRESIDENT DOLPH ENTERTAINED. 

During the time President Dolph of the Na- 
tional Association of Life Underwriters was 
in Chicago he was taken in charge by the 
local members and shown many. courtesies. 
On Tuesday evening Dr. S. L. Fuller of the 
Washington gave a dinner in his honor at the 
Union League Club, and on Wednesday noon 
Dr. Fuller and President D. M. Baker of the 
Chicago body were hosts at the same club, at 
which twenty persons were invited to meet 
the national official. President Dolph con- 
ferred with several members regarding the 
work of the national association. 

+ + 
FRATERNAL LEAGUE IS ENJOINED. 

On the application of Insurance Superin- 
tendent Vredenburgh of Illinois, Judge Dunne 
of Chicago has granted a temporary injunction 
against the Federal Council of the United 
States Fraternal League to prevent it from 
operating in Illinois. The superintendent al- 
leges that the concern is insolvent and has 
failed to make proper reports. 

+ ad 
AMERICAN CENTRAL ELECTION. 

Following the retirement of A. H. Nordyke- 
from the presidency of the American Central 
Life of Indiana and the sale of his stock 
to other stockholders of the company, ‘an elec- 
tion of officers was held to fill the positions 
until the annual meeting in March. Milton A. 


LIVE MEN 


Who Want to Make Money 


LEGITIMATELY 
Should Sell Our New Bond Policy. 


IT’S A WINNER 


WM. BOSWELL, Agency Director, 
Security Mutual life, - - ~- CINCINNATI. 
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Woollen is president; Chas. E. Dark, vice- 
president, as before; W. W. Dark, secretary, 
taking Mr. Woollen’s place; Robert Church- 
man, recently assistant cashier of the Capital 
National Bank, treasurer. 





WANTS NATIONAL UNION RESTRAINED. 


Policyholder Declares That the Supreme Offi- 
cers Constitute a Mutual Admiration 
Society and Spend Money Freely. 


Suit has been filed in Cincinnati against the 
National Union, a fraternal, by James A. 
Ingram, a member of the local council, asking 
that the council be enjoined from sending to 
the supreme officers the amount of the plain- 
tiff’s assessments on the new plan and that 
they be enjoined from taking from the mor- 
tuary fund any money to pay general ex- 
penses. He asks that it be decreed how the 
money collected shall be apportioned and that 
the extravagant methods of management be 
investigated and such methods enjoined. The 
plaintiff charges extravagance in management, 
stating that the supreme officers formed a mu- 
tual admiration society for the purpose of 
keeping themselves in office, are drawing exor- 
bitant salaries and in other ways doing illegal 
and unnecessary things to the injury of the 
membership. It is charged that the cost of 
management instead of decreasing per member 
apportionately as the number of members in- 
creased, has jumped from 88 cents in 1888 to 
$2.34 in 1903. The cost of meetings of the 
supreme body, he alleges, has increased from 
$1,066 in 1888 to $9,357 in 1904. At the last 
meeting of the supreme body the manner of 
collecting assessments for death losses was 
changed and the rate was increased. 





JURY IN EGARD CASE DISAGREED. 

The jury in the case of Wm. Egard, for- 
merly agent of the New York Life at Hen- 
derson, Ky., who has been on trial for forgery, 
failed to agree. This case has attracted much 
attention, as at the time of Egard’s arrest 
the company made very sensational charges 
of irregularities against him. 

> > 
TO HOLD AGENCY CONVENTION. 

The Columbian National Life will hold its 
annual home office agency convention at the 
Hotel Somerset in Boston on Jan. 28. 
There will be present the officers, directors, 
field force, managers and also the agents of 
the winning teams. 

> aad 
LEWIS BECOMES INDIANA MANAGER. 

Carl Lewis has been appointed Indiana man- 
ager of the Fidelity Mutual Life, with head- 
quarters at Indianapolis. Heretofore Mr. 
Lewis has been with the same company at 
Columbus, as manager for Central Ohio. 

~ ++ 
WILL DO LIFE BUSINESS IN ALABAMA. 

It is announced that in the future the Etna 
Life will be entered in Alabama for life busi- 
ness. Heretofore the company has written 
only liability and accident insurance, being 
a strong competitor in these lines. Three 
state agents have been appointed for life busi- 
ness as follows: M. Porter Walker, R. H. 
Cantrell and George Eggleston. 

Dead 7 


METROPOLITAN CONVENTION IN NEW YORK. 


The annual convention of the superinten- 
dents of the Metropolitan Life was held last 
week in New York. The two days’ convention 
ended with a banquet. Vice-President Fiske’s 
talk, in which he declared that the Metropoli- 
tan was free from “frenzied finance,” and was 
in no danger of being attacked by Lawson 
and other critics, brought out prolonged ap- 
plause. 

So aad + 
CALLED THE TURN ON HIM. 

A man named Green was brought up short 
by the Life Insurance Managers Exchange 
of Cleveland a few days ago. He applied to 
two agencies for a position as solicitor and 
to one of the managers he said he had three 
men ready to write at the time. He asked 
that some one be sent with him to write them, 





A representative of the company accompanied | 
him and the men were written and their notes 
taken for the premium. When they went back 
to the office he asked that the notes be dis- 
counted as once, as he needed some money, 
but this the. manager refused to do. The 
policies came, but the men insured could not 
be found. In a few days the man applied to 
another office, but found that he had been 
forestalled. There is little use now for the 
rounder or anyone who does not want to do 
business on right lines to attempt to secure a 
place.. Good agents are thoroughly protected. 
+ ~~ 
ORGANIZING THE FIELD. 

Manager Payne of the Mutual Life of 
Illinois at the home office has been devoting 
considerable of his time to organizing Michi- 
gan, Indiana and Ohio. He has secured a 
number of good producing agents and be- 
lieves the outlook for the company is very 
bright. 





NEW YORK LIFE MEN HAVE MEETING. 


Chicago Forces Hold Annual Convention, Being 
Addressed by Distinguished Officials 
and Some Foreign Managers. 


The New York Life gave its annual banquet 
and held a convention for the agents in Chi- 
cago on Tuesday night. There were present 
from the home office Vice-President Kings- 
ley, Vice-President Buckner, Superintendent 
of Agents E. R. Perkins, Comptroller F. A. 
Johnson, John R. Christy, field manager for 
southern Africa, South America, Spain and 
sixteen other countries, was on hand, as was 
also Dr. Au Ranney, manager for France, 
Mr. Von Nymps, the German manager, and 
S. O. Buckner from Milwaukee. The con- 
vention was presided over by H. T. Holtz, 
inspector of agents for the central depart- 
ment. It was announced that the Chicago 
business last year paid for amounted to $24,- 
907,000. The banquet was held in the Audi- 
torium, at which 450 were present. 

The agency directors who occupied seats of 
honor on account of volume of business writ- 
ten in the contest were Ezra Smith of the 
Tribune branch, R. C. Stevens of the Title 
& Trust branch and J. A. Yomlinson of the 
Merchants Loan & Trust branch. At the 
table of honor there were also seated mem- 
bers of the $200,000 club, $100,000 club and 
non-club members from the various branches 
who won in the contest. Vice-President 
Kingsley gave a talk at the banquet that was 
fully up to his previous forcible utterances. 





MYERS GETS GENERAL AGENCY. 

John E. Myers, who has been manager of 
the Security Trust & Life at Grand Rapids 
and recently has been devoting considerable 
time to that company’s interests in Chicago, 
has become general agent of the Mutual Life 
of Illinois in Chicago. The Mutual Life in- 
tends to begin to organize its‘home city, and 
Manager Payne is now employing a corps of 
agents. It is believed that with the influence 
of its local stockholders it should be able to 


get considerable business out of Chicago. 
~~ ~~ 


PROMOTIONS BY THE PRUDENTIAL. 

More promotions at the home office of the 
Prudential have been announced, made neces- 
sary by the growth of the company’s business. 
Wilbur S. Johnson, who has been comptroller, 
becomes fourth vice-president and comptroller. 
He was cashier for some time and was pro- 
moted to comptroller about two years ago. 
His rise has been rapid, as he is conisdered a 
very able man. Henry Overgne and George W. 
Munsick are promoted from supervisors to as- 
sistant secretaries. George W. Gore is pro- 
moted from division manager to supervisor. 

+ t+ 
BANKERS LIFE’S PROGRESS. 

The Bankers Life of Des Moines is one of 
the western institutions that always makes a 
good showing. Its annual statement shows 
assets, $7,467,329; guarantee fund, $4,103,023; 
gain, $415,558; reserve fund, $2,981,783; gain, 
$462,817. It now has $222,436 on insurance in 
force; gain, $22,778,000. Its death rate last 
year was 7.24 and its cost of insurance per 





$1,000 at age 4o was $10, It has $6,022,148 


filed with state. insurance departments for pay- 
ment of death claims. Iowa is its leading 
state, it having $45,870,000 insurance in force 
there. Illinois comes next with $37,530,000 
in force. Missouri is third with $22,402,000. 





MANY CHANGES IN THE WASHINGTON. 


Dead Timber Is Being Cleared Away and New 
Blood Is Introduced, Which Is 
Badly Needed. 


The directors of the Washington Life have 
accepted the resignations of First Vice-Presi- 
dent and Secretary Graham H. Brewer and 
Second Vice-President Cyrus Munn. Charles 
H. Allen, vice-president of the Morton 
Trust Company, succeeds Mr. Brewer and 
the office of second vice-president is 
abolished. B. F. Ellsworth, now  assist- 
ant secretary, is to serve as_ secretagy 
pro tem. Mr. Pierson wiil still be the 
actuary. B. T. Scott remains as superinten- 
dent of agencies, but Dr. S. B. Wolfe retires 
as agency inspector. Dr. John W. Branan is 
succeeded as medical director by Dr. S. T. 
Armstrong, formerly medical inspector. 





IT 1S NOW SENATOR BULKELEY. 

Ex-Governor M. G. Bulkeley, president of 
the Etna Life, distinguished in many activ- 
ities, has been elected to the United States 
senate from Connecticut. The mantle falls 
thus on a most prominent underwriter. Presi- 
dent Dryden of the Prudential is in the 
senate, so life insurance will be ably repre- 
sented. 

++ ++ 
DISCUSS THE NEW FEATURES. 

At the meeting of the general agents of 
the Franklin Life at Springfield, Ill, early 
this month, the new rates and policies that 
went into effect January I were given con- 
siderable attention. Prizes were awarded to 
the two agents producing the largest amount 
of business during 1904. W. C. Willis of 
Valdosta, Ga., stood first; G. A. Beeman of 
Dallas, Tex., took the second prize. 

+ + 
JACKSON WAS NOT HIT. 

Ex-Governor Frank D. Jackson, president 
of the Royal Union Mutual Life, has been 
embarrassed by reports that he had lost heav 
ily in the Lillooett Gold Company, which was 
reported several weeks ago to have been made 
bankrupt by mismanagement. Mr. Jackson 
formerly owned a block of Lillooett stock, 
but had sold it before the crash. 

~~ os 
FIDELITY MUTUAL'S FIGURES. 

The annual report of the Fidelity Mutual 
Life shows $100,146,658 insurance in force, 
an increase of $8,806,111 during the year 
The company’s income was $4,035,794, an in- 
crease of $569,108. The gross assets are 
$7,741,860; the reserve, $6,424,734, and the 
surplus, $1,317,126. 

++ HH 
SCHLICK BECOMES AGENCY SUPERINTENDENT. 

Frederick A. Schlick of Rockford, IIl., has 
been appointed superintendent of agents of the 
New England Mutual Life in Illinois, under 
Manager C. B. Cleveland. About a year and 
a half ago he took charge of the Rockford 
district and made a great record. He will 
make his headquarters in Chicago. 

+ + 


TWO INDIANA COMPANIES’ STATEMENTS. 

The American Central Life wrote $4,449,- 
636 new business in 1904, of which $1,760,478 
was written in Indiana. It has $11,014,561 in 
force. Its premium income was $480,839. 

The State Life wrote $22,706,408, of which 
$3,635,567 was Indiana business. It now has 
$60,148,904 in force. 

++ ~~ 
EQUITABLE OF IOWA MAY BUILD. 

Estimates have been asked for by President 
F. M. Hubbell of the Equitable Life of Iowa 
for a fine office building to be erected on 
West Fifth street, one block from the busi- 
ness center of the city. Mr. Hubbell says 
that. the erection of the building, which will 
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cost not less than $500,000, if put up at all, 


is dependent upon the opening of Fifth street 
north from the center of the city. It is only 
a question of time until this substantial old 


company is quartered in a fine home of its | 


own, 


FOLK RULES ON PRELIMINARY TERM: 








Tennessee Commissioner Gives His Reasons 
for Not Proceeding Against Compa- 
nies Using the Plan. 





Commissioner Folk of Tennessee has just 
made public his ruling upholding the writing 
of two-year preliminary term insurance in that 
state by the Missouri State Life. The principal 
contentions are made by Mr. Folk for the 
position that he has assumed. 

1. That the contract does not effect the sol- 
vency of the company. 

2, That the adjustment of premiums, so far 
as loading is concerned, is purely a matter of 
policy. 

3. That no authority is vested in the com- 
missioner to limit the loading of premiums nor 
to say when nor how this loading shall be 
collected. It will be recalled that the dis- 
cussion regarding preliminary term was origi- 
nated by William R. Luke of Luke & Elliott, 
managers of the Equitable Life for Tennessee, 
who holds views of this subject diametrically 
opposed to those of Mr. Folk. This special 
ruling with regard to two-year preliminary 
term was made at Mr. Luke’s request. 





CENTRAL LIFE ELECTION. 

George B. Peak has been re-elected presi- 
dent of the Central Life of Des Moines and 
his salary has heen advanced to $7,000 per 
annum. Other officers were also re-elected. 
Reports of the company show that business 
has been increasing rapidly and the officers are 
pleased with the outlook for 1905. 

+ > ° 
WILL HAVE FINE MEETING. 

The fourth anniversary of the St. Louis Life 
Underwriters Association will be celebrated 
on Friday evening of this week at the Mer- 
cantile Club in that city. President Kendrick 
will preside as toastmaster and the speakers 
will be President John Dolph and Vice-Presi- 
dent C. C. Courtney of the national association, 
Nathan Kaufman of St. Louis and W. H. 
Reed, editor of the Insurance Leader. Fol- 
lowing the speaking the annual election of 
officers will take place. 

+ + 
WILSON GETS GOOD MEN. 

J. W. Wilson, general agent of the Pru- 
dential’s ordinary department at Cleveland. 
who, until recently, was connected with the 
same company at Youngstown, has been very 
fortunate in securing good producing specials 
since taking hold of the Cleveland territory. 
With these producers, Mr. Wilson expects to 
make an enviable record for his company the 
current year. 

bad 

SHERMAN & BRIDGE GET DES MOINES LIFE. 

Sherman & Bridge become general agents of 
the Des Moines Life for northern Illinois, with 
headquarters at Chicago. Their territory com- 
prises Rock Island, Henry, Bureau, La Salle, 
Grundy, Kankakee and all counties north of 
them—twenty-two in all. 

Col. Ward B. Sherman is a life insurance 
man of forty years’ standing and has a very 
wide acquaintance, having been a prominent 
Republican campaign orator for many years. 
Frank A. Bridge was a number of years ago 
a big writer for the New York Life, but was 
out of the business for about ten years, re- 
entering it last year as district manager of the 
Bankers Life of New York for northern IIli- 
nois. Mr. Bridge has a very wide acquaint- 





LIFE INSURANCE REGISTER 


We are now putting out the most mod- 
ern and satisfactory life insurance regis- 
ter on the market. It will pay agents to 
investigate it. One hundred pages; $4.50. 
Send for sample pages. 
& WESTERN UNDERWRITER Co., 
Cincinnati. Chicago. 














ance among bankers and other financial men. 

Sherman & Bridge have opened an office at 
suite 405 Hartford building, and will begin at 
once developing their field. 

Cad ~ 
TALK OF FOSTER FOR GOVERNOR. 

There is already considerable talk of Sid- 
ney A. Foster, sccretary of the Royal Union 
Mutual Life, as a candidate for governor of 
Iowa. Mr. Foster made the race against 
Governor Cummins in Polk county three years 
ago, but the time was not then ripe for his 
endorsement, although he is admittedly one 
of the most popular men in the state. Since 
his defeat he ~has been elected for commis- 
sioner of the parks by an overwhelming vote, 
showing the esteem in which he is held by 
the people of Des Moines. Mr. Foster says 
that he is not lending encouragement to his 
friends this year and that the rumors of his 
candidacy for the highest office within the 
gift of lowa do not come from him. 





MANAGERS EXCHANGE FLOURISHING. 





Cleveland Organization Holds an Interesting 
Meeting and Votes in New Members- 
By-Laws of Exchange Are Given. 





A very interesting meeting of the Life In- 
surance Managers Exchange of Cleveland 
was held at the Colonial Hotel Monday noon. 
State taxation was the subject under discus- 
sion. A committee was appointed to consider 
the matter from every point of view and re- 
port to the executive committee. It consists 
of the following: W. R. Gilbert, Mutual 
Life; Nathan Kendall, Penn Mutual; and 
O. W. Carpenter, Union Central. ~ It is prob- 
able that future discussions of the subject 
will bring out some interesting matter. 

Quite a little talk has been indulged ia 
regarding national supervision and a commit- 
tee was also appointed to consider that phase 
of the business and report to the executive 
committee. J. C. Trask of the Northwestern 
Mutual Life, H. H. Ward of the State Mutual, 
and S. S. Saffold of the Provident Life & 
Trust make up the committee. 

New members voted in at this meeting are 
Frank B. Carr, Canada Life; William J. Blue, 
Manhattan Life; and E. E. Wiles, Fidelity 
Mutual Life. It was decided to hold the 
meetings on the third Monday evening of 
each month hereafter at the Colonial Hotel. 

Most of the general agents and managers in 
the city have already become affiliated with 
the organization, which is now on a good, 
sound basis. 

The following are the by-laws of the ex- 
change: 

“Each member agrees to furnish to the 
secretary of the Life Insurance Managers 
Exchange a list of all licensed agents. 

“Each member agrees to accept no business 
from an agent of a competitor belonging to 
this association without first consulting the 
general agent or manager under whom he is 
licensed and obtaining his consent. _ 

“Each member agrees that he will not em- 
ploy an agent of a member of this organiza- 
tion without first consulting that member, and 
if such agent is in debt to his general agent 
or manager, said member will not employ him 
without assuming his indebtedness or getting 
the written consent of his general agent or 
manager.” 





NORTH AMERICAN INVESTMENT’S DEPOSIT. 


The annual statement of the North Ameri- 
can Investment Company of St. Louis, which 
issues a bond contract, shows assets of $722,- 
843.- The company began business about three 
years ago with a paid-up capital of $125,000. 
In accordance with the laws of Missouri the 
company increased its deposit with the treas- 
urer of that state to $350,000. This is a fund 
set apart for the protection of those who have 
purchased the company’s securities, and it 
is the largest fund of the kind put up by any 
company that has savings bonds investments. 

F. H. Smith, the Pennsylvania manager, has 
opened a new office in Philadelphia in the 
heart of the textile district. This is the fourth 
office installed by Mr. Smith. He is counted 
one of the best bond men in the country. 
The North American has opened an office in 
New Orleans at 206 Hennen building, with 





R. De Lan as superintendent. Mr. De Lan 
has been working for the company in southern 
Illinois. The North American believes that 
the south has great possibilities for business 
of this kind. 


WHAT LIFE COMPANIES DID 
IN THE DIFFERENT STATES 














INDIANA. 
New 
Company— Business. In Force. Premiums. 
Amer. Central..$1,769,478 $8,558,660 $ 480,840 
Interstate -- 2,447,101 5,404,096 388,651 
Equitable, Ia.. 226,416 1,424,264 f 
New York - 6,568,488 34,871,516 1,144,721 
State, Ind. .... 3,635,567 14,394,554 433,978 
MISSOURI. 
Merchants, Ia.. 496.000 > ae ee 
MINNESOTA. 
New York .... 4,903,678 22,103,270 882,456 





N.-W. NATIONAL’S PROVIDENT POLICIES. 

The Northwestern National Life will prob- 
ably have its new line of provident policies 
ready to place on the market about the middle 
of February. It is understood that the policies 
have been prepared, but their issuance will be 
withheld until after the company’s annual 
meeting, Feb. 13. As nearly as can be learned, 
there will be two policies, an ordinary life and 
an endowment, probably for twenty years. 
The minimum premium will be one dollar a 
month, and premiums will run in even dollars, 
the amount of benefit being graded in accord- 
ance with age. 

The company still has in force a consider- 
able amount of its industrial ten-year endow- 
ment insurance, but it has not been pushing 
this department, at any rate at some of its 
offices, since it was decided to embark in the 
provident business; but, even without crowd- 


ing, it has persisted well. 
~~ + 


PROPOSED INDIANA LEGISLATION. 

The State Life of Indiana will take advan- 
tage of the session of the legislature now meet- 
ing in Indianapolis to father a bill to be intro- 
duced to amend the law of the state relating 
to the. bonds which companies may deposit 
to protect the reserve fund. The particular 
amendment needed is that bonds may be of 
other countries as well as of the United States. 
The State Life has entered Canada, and the 
government of that country requires as de- 
posits its own bonds or those of the United 
States. The latter net less than 3 percent, 
while 5 percent may be had from some 
Canadian bonds. 

Another effort will probably be made to get 
an anti-rebate law passed, with the Life Un- 
derwriters Association back of the movement. 
It may be known as “anti-discrimination” 
rather than anti-rebate, for ethical reasons. 
Association members say there was a marked 
improvement last year in insurance practices 
in the state, but that there is yet material for 
such a law to work on. 

+ + 
MISSTATED HIS AGE. . 

Becausc Wilbur N. Taylor, who died in 
Minnesota in 1903, stated that he was forty- 
four years old when in fact he was forty- 
seven, his wife loses $2,000 for which he was 
insured in the Ancient Order of United Work- 
men. Under the rules of the order no per- 
son is admitted to membership after he is 
forty-five, and the court held that Taylor’s 
statement ef his age was a warranty. 

+ + 


FILES SENSATIONAL ANSWER. 

A sensational answer has been filed by the 
Order of Patricians in the $10,000 damage 
suit recently started against that organization 
in the circuit court of St. Joseph, Mich., by 
tlie Ideal Reserve Association of Detroit. It 
is charged that, in the belief of the defendants, 
action was brought for the purpose of injur- 
ing the business of the order, and E. W. 
Donovan, general manager of the Detroit 
association, is alleged to have threatened the 
officers of the Patricians, declaring that he 
would “put the company out of business,” be- 
cause it refused to pay him $300 for expenses 
in trying to bring about an amalgamation of 
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the two societies. The defendants ask secur- 
ity for costs in the litigation. 
+ ~~ 
WILL ORGANIZE MICHIGAN. 


The Columbian National Life will now com- 
mence to organize Michigan, which state it 
entered some wecks ago. Western Superin- 
tendent Ganse will leave in a few days to 
canvass the field for material. 


+ + 


DECISION NOT EXPECTED AT ONCE. 

A decision in the case of the Equitable 
against Commissioner Host is not expected 
from the Wisconsin supreme court for sev- 
eral weeks yet. It is possible that it may be 
given Jan. 31, when the court reconvenes, but 
this is scarcely looked for. It was evident 
when the arguments were being made that 
the court considered this a case of great im- 
portance and out of the ordinary and it is be- 
lieved that it will be very deliberate in pass- 
ing upon it. 





LIPB NOTES. 


The Lincoln Life of Newark, N. J., has been 
incorporated with $100,000 capital. 

_ Grant Siverd, assistant secretary of the Re- 
liance Life, has been made secretary. 

C. Deibel & Son of Youngstown, O., wrote 
$500,000 for the New York Life last year. 

Otto H. Fort becomes district manager of 
the Mutual Life of New York at Moberly, 
Mo. A 

The Security Mutual Life expects to write 
$3,000,000 of total abstinence business during 
1905. 

The State Mutual Life wrote $15,800,000 
new business last year. It has $107,294,332 
in force. 

D. F. Sullivan, formerly with the New 
York Life at Rockford, IIL, takes the Fidelity 
Mutual there. 

John J. Price, Indiana general agent of the 
Berkshire Life, has been advised of the death 
of his mother in Ireland. 


H. H. Wilcox will take charge of the New 
York Life at Rockford, Ill, following the 
resignation of D. F. Sullivan. 

L. E. Jenkins has opened an agency of the 
Fquitable Life of New York at Lorain, O. 
His office is in the Lorain block. 

The North American Investment Company 
has established branch offices at Brookline, 
Worcester and Springfield, Mass. 

During the month of May the Equitable Life 
proposes to hold four great conventions, at 
New York, Chicago, San Francisco and Wash- 
ington. 

W. F. Dwyer, a New York Life agent at 
Hudson, Mich., works among small farmers. 
Since April 15 he has written $86,000, all in 
small policies. 

The headquarters of the Mutual Life of 
New York in Oklahoma are to be removed 
from Shawnee to Oklahoma City. H. Clare 
West is manager. 

Commissioner Host of Wisconsin has ar- 
ranged with Actuary Wolfe to represent the 
Wisconsin department in the examination of 
the Penn Mutual. 


Frederick White, head of the religious 
training department of the Chicago Y. M. 
C. A., will join the Columbian National Life 
forces in Minnesota. 

John W. R. Williams becomes superin- 
tendent of agents of the Security Mutual Life 
ior Kentucky under William Boswell, agency 
director at Cincinnati. 

Nelson A. Burdick will represent the Mu- 
tual Life of New York in.the entire upper 
peninsula of Michigan. His headquarters will 
be at Sault Ste Marie. 

H. L. Orear, formerly instructor of agents 
of the New York Life at St. Louis, becomes 
cashier, succeeding Edward Suhre, who is 
now doing outside work. 

Lewis Stentz, superintendent of the Western 
& Southern Life at Columbus, O., recently 
gave a dinner at the Hartman to President 
Caldwell and several superintendents and other 
field men, 

Kimball & Norton, managers of the North- 
Western Mutual, are now preparing to estab- 
lish a new branch agency in the First National * 





Bank building, Chicago, to be in charge of 
Oates. 

The Sun Life of Montreal received applica- 
tions for a little over $23,000,000 in 1904, a 
gain of over $3,425,000 over 1903. 

G. W. Lewis, formerly with the Mutual Life 
of New York, has become manager of the 
Security Mutual for Marion county and some 
adjacent territory in Ohio. 

New England Mutual Life agents in Min- 
nesota held their annual reunion last week 
at the Commercial Club in St. Paul, followed 
by a banquet in the evening. 

Edgar F. Naylor, who has been assistant 
superintendent of the Prudential at Green 
Bay, Wis., becomes district manager of the 
Equitable of New York in that city. 

Manager M. W. Connors of the Provident 
Savings in Michigan held a banquet for his 
agents in Detroit last Tuesday. E. N. Arvin, 
the western superintendent, was present. 

James A. Greene has been elected first vice- 
president of the Columbia Life of Cincinnati, 
succeeding Major F. J. Jones, who continues 
as chairman of the executive committee. 

Offices are being prepared in the Indiana 
Trust building, Indianapolis, for the agency 
of the John. Hancock, which has long had 
headquarters in the State Life building. 


Mr. Louis M. Warfield of the medical de- 
partment of the Mutual Life has been trans- 
ferred from New York to St. Louis, where 
he becomes medical referee for the Missouri 
department. 

Frank W. Graves, an agent of the New 
York Life in St. Louis, has been appointed 
agency director at the Cairo (IIl.) office, suc- 
ceeding L. B. Coyne, who has been transferred 
to Memphis, Tenn. 

George W. Riggs of Chicago, western su- 
perintendent of the Reliance Life, has been 
critically ill with pneumonia. At one time his 
case was considered hopeless, but he is now 
reported to be on the mend. 

Southeastern Missouri has been placed by 
the Mutual Life in charge of Major J. W. 
Goudy, formerly of the St. Louis office, and 


J. Fred Griffith of Charleston, Ill.. who will | 


make their headquarters at Cape Girardeau. 


An attempt will be made to organize the 
Finnish Mutual Life of the upper peninsula as 
a stock company with $100,000 capital. At 
present under its mutual organization, the 
association is limited to straight life policies. 


W. E. S. Vaughn, who for years has held a 
responsible position with the Newport News 
Shipbuilding & Dry Dock Company, has re- 
signed to become manager of the North 























American Investment Company at Newport 
News, Va. 

Rodman Wanamaker of Philadelphia, who 
has been carrying $800,0co with the Mutual 
Life of New York, has taken another policy 
for $1,200,000 with the same company. 

George D. Tinch, a life insurance man of 
Poplar Bluff, Mo., has been thade manager 
of the coupon gold-bond department of the 
North American Investment Company of St. 
Louis. 

At the annual meeting of the Guaranty Mu- 
tual Life of Davenport the old officers were 
re-elected, with the exception of ‘Treasurer 
Otto Eckhardt, who is succeeded by Julius 
Hasler. 

The circuit court at Urbana, Ill., has given 
judgment for $1,206 against the Tribe of Ben 
Hur. Alexander Weber, a member, shot him 
self, and after lingering some time, died of ap- 
pendicitis. The order resisted the claim under 
the suicide clause. 

At the annual meeting of the Liberal Life 
of Indiana at its headquarters in Anderson, 
John H. Terhune was elected president; Rob- 
ert P. Grimes, vice-president ; Carroll K. Mc- 
Cullough, secretary-treasurer; Dr. M. V. 
Hunt, medical director. 


Announcement is made of the death of Dr. 
Charles G. Frowert, medical director of the 
Security Life & Annuity. His position is 
being filled temporarily by Dr. Henry H. 
Brown, who has been connected with the Penn 
Mutual for many years. 

The Michigan Life Underwriters -Associa- 
tion held its monthly meeting at the Fellow- 
craft Club in Detroit last week. One of the 
principal speakers was Dr. Oliver H. Lau, 
who discussed some phases of the effect of 
alcohol on the numan system. 

Henry Bohl of Columbus, O., who is well 
known in life insurance circles, now president 
of the board of public service in that city, had 
the misfortune to fall on the street during 


slippery weather and sustain injuries which 
will keep him laid up for some weeks. 
Major J. J. Brinkerhoff, actuary of the 


Illinois department, is making valuations for 
the Missouri department, which has no actu- 
ary at the presert time. A new actuary will 
not be appointed in Missouri until the new 
superintendent of insurance takes charge. 
Hubert H, Ward, general agent of the State 
Mutual Life at Cleveland, has recently made 
the following appointments: H. R. Williams 
and D. R. Warneck, Cleveland; John E. Bur- 
ris, Smithfield; Stuart Coleman, Scio; James 
Brettell, Mingo Junction, and G. F. Strawn, 
Waynesburg. " 





TO BOND MEN 


THE MIDDLESEX BANKING COMPANY 


of MIDDLETOWN, 


30th YEAR OF BUSINESS 


CONNECTICUT 
ASSETS, 86,767,338.32 


TWENTY-FIVE MILLIONS OF ITS SECURITIES MATURED AND PAID 
UNDER STATE SUPERVISION 


Now offers its 10 year 44 per cent 


PARTICIPATING COLD BONDS 


: INTEREST PAYABLE ANNUALLY 
The Maturity Value of these Bonds is $200.00 and upwards. 
Annual payment 10 per cent of Maturity Value of Bond. 
Payments may be made aunually, semi-annually, quarterly 


or monthly. 


CENERAL, SPECIAL and LOCAL ACENTS 
$2,500 to $7,000 paid to traveling special agents. The 
record of the Middlesex Banking Company in the field of 
participating investment bonds has never been equaled. 
Address all communications to 


MIDDLESEX SEC 
52 Broadway ° ° 


URITIE 


s COMPANY 
~ NEW YORK 


L. E. SPENCER, Western Manager, Home Office 
DEANE & DEANE, Wisconsin Mgrs., Wells Bidg., Milwaukee 








18 


THE WESTERN UNDERWRITER. 





January 19, 1905. 








AMONG THE CASUALTY MEN. 


EMPIRE STATE SECURES CITY TRUST. 








Takes Over Latter’s Surety Business in All 
States Except Pennsylvania—General 
Agencies to Be Continued, 





An arrangement was effected this week 
whereby the entire surety business of the City 
Trust, Safe Deposit & Surety of Philadelphia, 
outside of its home state of Pennsylvania, was 
reinsured by the Empire State Surety of 
Brooklyn. The business aggregates $25,000,- 
000, and is generally of a highly desirable 
character. All general agencies of the retired 
company will be continued by the Empire 
State. The transfer of liability is made by 
the issuance of a blanket indemnity bond, in 
which the Empire State agrees to become 
liable for all the indebtedness of the City Trust 
on and after Jan. 16. 





PREPARING FOR CREDIT LINE. 


The London Guarantee & Accident will not 
be able to start its credit insurance depart- 
ment before the middle of next month, or 
perhaps later. It has drafted a form of pol- 
icy comprising the main features of the poli- 
cies of other companies and it has been sent 
to the home office for approval and sugges- 
tion, 





PRESIDENT HUNT EXECUTES A COUP. 





Wins in the Annual Election of the tna In- 
demnity—Other Factions Are 
Frozen Out. 


There was a general coup in the election of 
the A&tna Indemnity this week by Beekman 
Hunt. For some time there have been three 
factions in the company and another seems 
to have developed. First there is the orig- 
inal Hartford element that organized the com- 
pany. Then the New York people, represented 
by J. Pierpont Morgan, and again the Balti- 
more crowd that was starting a company that 
was merged into the Attna. The Baltimore 
faction was headed by General Manager H. G. 
Penniman, who is now forced out. President 
Beekman Hunt was slated by the other ele- 
ments for the cold world. He and his fol- 
lowers won, however, electing A. P. Heinze 
president, Beekman Hunt vice-president and 
general manager, John MacGinniss second 
vice-president. The secretaryship is left va- 
cant, Assistant Secretary Lanphier filling the 
position temporarily. Secretary Pegram, who 
was on the docket to be saved, is frozen out. 
Mr. Hunt says that no further changes in the 
staff are contemplated. The factions that lost 
talk about contesting the election and make 
charges of irregularity. 





FREEDMAN RETIRES FROM POSITIONS. 

Andrew Freedman, the old Tammany poten- 
tate and baseball magnate, seems to find in- 
surance undertakings not wholly congenial to 
his caste of mind. He retires as vice-presi- 
dent of the United States Fidelity & Guaranty 
and will soon resign as president of the Cas- 
ualty Company of America. In the latter po- 
sition he will be succeeded by R. B. Arm- 
strong, who is now assistant secretary of the 
treasury at Washington. Mr. Freedman will 
become chairman of the board of directors. 

+t ++ 
N. B. JOHNSON, SPECIAL AGENT. 

N. B. Johnson of Atlanta has been ap- 
pointed special agent for the general agency 
firm of William S. Hastie & Son of Charleés- 
ton. S. C, who have the Hartford Steam 
Boiler for Georgia, Florida and North and 
South Carolina, and the Employers Liability 
for the two states last named. Mr. Johnson 
will largely confine his work to Georgia and 
South Carolina. 

++ ++ 
RAILROAD ACCIDENTS IN WISCONSIN. 

Governor La Follette of Wisconsin, in his 
annual message, says: “The statistics gath- 
ered by the railroad commissioner disclose the 


startling fact that there were killed and in- 
jured by the railroad companies in Wisconsin 
in the conduct of their business, 2,157 per- 
sons during the two years ending June 30, 
1904. Notwithstanding the hazardous char- 
acter of the business, there would seem to be 
something radically wrong either in equip- 
ment of tracks, yards, cars and trains, or 
in their operation. In addition to this, there 
were reported others killed and injured to 
the number of 467, making the aggregate of 
killed and injured for the two-year period of 
2,624.” 





PRESIDENT STONE’S ANNUAL REVIEW. 





Tells of the Results of the Year in the Mary- 
land Casualty—Interesting Facts 
Are Presented. 





President Stone, of the Maryland Casualty, 
always gets out an interesting annual letter 
on various phases of the company’s business, 
it being in the nature of a review on the year’s 
work. This year, among other things, he re- 
fers to the World’s Fair liability insurance 
carried by the company, stating that there 
were 2,300 accidents reported, none of which 
were fatal. These were handled by a special 
detail of adjusters. The net results on the 
liability insurance were satisfactory to the 
company. 

The Maryland Casualty entered Mexico last 
year, and while the premiums have not been 
commensurate with the expense, yet it is be- 
lieved that in the future the company will be 
justified in extending its operations. Mexico 
is in a stage of industrial development and 
in this there is a demand for casualty insur- 
ance. 

The Maryland Casualty introduced plumb- 
ing and water leakage insurance last year in 
a limited territory, to test its value. It is a 
class of insurance that is salable through real 
estate and rental agents. 

Regarding the Liability Conference, Presi- 
dent Stone refers to the withdrawal of the 
Employers Liability, stating that no previous 
intimation had been given of this action until 
the resignation was received. He states that 
the four remaining companies in the con- 
ference have decided to keep up the statistical 
work. The members feel that it would be the 
height of folly to add to the present dmoraliza- 
tion in liability rates by attacking one an- 
other’s business. Each conference company 
will respect the renewals of its fellows by com- 
peting for them at the rates named in the last 
manual. 

President Stone states that 45,978 inspections 
were made last year of boilers, elevators, 
sprinkler systems and liability risks. 

The following is the report of the claim 
division of the company: 


Indemnities 
PE MOND Kovocvsecen sees eestecus 
Medical fees 
FE ES COTTE Pere 
Court costs and other expenses inci- 

dent to claims and suits......... 


61,428.50 





ee eee eee $1.095,673.62 

The four items last named were for account of 
liability policyholders almost entirely. 

The claim disbursements for account of the sev- 

eral departments of the business were as follows: 


Liability (including elevator and 

physicians’ defense) ......:..... $ 713,440.04 
> <5 65 ¢h.ednb 506s eS ead s 202,528.44 
EN 6 pe Nawar owe eee ie Saaw danse 42,549.23 
ee eter a Saree Fee 14,045.00 
OE errr er ee re 79,762.02 


— leakage (including plumb- 
2) 


A ren enn werent yen 12,907.03 
Bergiany eK Cen es eeeseeed Cae eee ees 30,441.86 
Total .........0.c0eeeeeee+-$1,005,678.62 


President Stone states that in the liability 
field competition has been very keen, many 
companies going out after business at ridicu- 
lous rates. The Maryland turned down on 
account of inadequate rates during 1904 $431,- 
690 in premiums, he claims. There was a de- 
crease of less than 1 percent in liability 
premiums, as compared with 1903. 

In personal accident and health there was 
an increase of 107 percent. He thinks that 
the reforms inaugurated by the International 
Association of Accident ‘Underwriters are 
right and competition in this branch is be- 
coming more normal and less hysterical. The 


year 1904 was noted for disasters of many 
kinds and it brings out the value of accident 
insurance. 





In plate glass insurance the Maryland’s busi- 





ness increased 103 percent. He calls attention 
to the effort to get a compact in New York 
City being blocked by the Central Accident. 
He thinks, however, that a better feeling is 
in the air. 

In sprinkler leakage the company gained 13 
percent and the president states that the Mary- 
land is the leader in this class of business. He 
states that this field is steadily enlarging. 

The burglary department increased 94% per- 
cent. 

The ‘total net premiums of the company in 
1904 were $2,420,292, an increase of 23 2-3 
percent. The net earnings after deducting 
losses and expenses are $374,170. The assets 
are $3,257,327. The reserves of the Maryland 
are as follows: Premium, $921,109; claim, 
$559,860; safety, $125,000. The surplus is 
$901,357. 





EXPANDING ON PERSONAL ACCIDENT. 

There is a general indication that liability 
companies are endeavoring to expand in their 
personal accident departments. There has 
keen a high loss ratio in the liability depart- 
ments of some companies, and the belief is 
that there is considerably more profit to be 
made in personal accident. It is a clean class 
of business, easy to handle, and does not pos- 
sess the hazardous features of liability. Four 
or five companies have come to the conclusion 
that they will branch out in this direction. 





PLATE GLASS BUSINESS IS SHOWN. 





Over 70 Percent of the Business Is Written 
in Seven States—Interest in West- 
ern Returns. 





The A&tna Indemnity has tabulated the 
plate glass premiums and losses for 1903 by 
states. Over 70 percent of the business is 
written in New York, Illinois, Massachusetts, 
Pennsylvania, Ohio, Missouri and New Jer- 
sey. The table following shows the returns 
in all western states and in others where the 
premiums are over $25,000. 


States— Premiums. Losses. 
CEE cccsccctees $ 37,121 §$ 
CED: cccccccccecss 33,002 
Connecticut 
Illinois 
Indiana 


oa. 





Kansas 
Massachusetts 
Michigan 
Minnesota 
Missouri 

Nebraska ... 
New Jersey .. 
New York .... 
North Dakota . 
Ohio 
Oklahoma 
Pennsylvania 
South Dakota 
EE sacesctverceace 
West Virginia 
Wisconsin 
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LOSS RATIO ON ILLINOIS BURGLARY. 

The loss ratio on burglary business in IIli- 
nois amounts to about 68 percent under the 
old rates. Some criticism has been made on 
the compact in Chicago in agreeing not to 
write policies of less denomination than $1,000. 
The defense for this is that the average house- 
hclder does not expect to lose over $500 by 
burglary. He takes out a small policy, and 
a loss in that case means a total loss. It does 
not give the insurance companies an oppor- 
tunity to make an average. By making the 
minimum policy $1,000, the companies have 
a chance to get a better average, as a loss is 
not liable to be total. 

++ ++ 
OCEAN'S LEVEL PREMIUM INCOME. 


The Ocean Accident & Guarantee believes 
in maintaining a level premium income. This 
meant turning down many risks, but to get 





LOCAL AGENCY SUPPLIES. 


Tue Western UNpvERwrITER CoMPANY 
carries a full line of local agency sup- 
plies. We can furnish you with every 
book and blank you use at rock bottom 
prices. We sell the local agents’ manual, 
“Right to the Point,” for 50 cents. 
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the normal liability it has followed the prin- 
ciple religiously. This has resulted in the loss 
ratio remaining normal. The Ocean also be- 
lieves in maintaining adequate reserves and has 
increased its special reserve to $225,000. The 
following summary shows the healthy devel- 
opment in the United States branch as to 
assets : 


2006 .cr00- $ 211,872 1900 ...... $1,237,212 

1896 .....- YJ ea 1,814,842 

1897 .....-. 434,363 1902 ...... 2,095,607 

1808 cccece 633,253 1903 ...... 2,298,507 

1800 ...... 1,165,444 1904 ...... 2,538,465 
++ ++ 


SURETY ASSOCIATIONS BEING FORMED. 
Following the organization of the surety 
association in Chicago, agents in other large 
cities are endeavoring to form associations. 
Surety men in Detroit and Scranton, Pa., are 
holding meetings, hoping to get associations 
started in the near future. 





LIABILITY CONDITIONS ARE SERIOUS. 





Underwriters See But Little Prospect at 
Present of the Companies Entering 
an Agreement for Protection. 





Those in closest touch with the liability 
situation do not see any hope of the companies 
getting together or local agents forming asso- 
ciations to protect business in their midst. 
Some of the largest companies are opposed 
to any form of agreement and when ap- 
proached are evasive. Those who desire to 
see a correction of the present abuses do not 
believe that the National Board: of Casualty 
Underwriters can accomplish anything in bet- 
tering liability practices at least for the pres- 
ent. Conditions in the liability business are 
certainly serious and much worse than they 
have been for some time. 





STILL TRYING TO GET TOGETHER. 

The platé glass companies are still endeav- 
oring to get some sort on an agreement for 
New York City. At a meeting this week it 
was proposed to limit the commission to brok- 


EMPLOYERS’ LIABILITY ASSUR- 
ANCE CORPORATION, Ltd. 





of London, Engiand. 
SAMUEL APPLETON, Manager and At oraey, 
United States Branch. 
Original and Leading Liability 
Company 


All Porms of Liability Insurance. The mot advanced 
and practical personal accident am! sickness policies 


Total Available Resources, $6,816,000.00 


GENERAL AGENTS 


B. M. & GEORGE D. ALLISON, Ohio, East Ky., W. Va., 
Tenn., 39 East Third St., Cincinnati. 

R. H. CLARK, Northern Ohio, 208 Superior St., Cleve- 
land. 


ROBT. ZENER & CO., Indiana and Kentucky, Talbot‘ 
Block, Indianapolis. 

GEO. A. GILBERT, IL, ‘Towa, Neb., S. Dak. and N. Dak., 
159 La Salle St., Chicago. 





SURPLUS LINES 


THE GREAT LAKES 
FIRE AND MARINE 
INSURANGE CO. 


424 New York Life Building 
171 La Salle Street 
CHICACO 


FREDERICK F. KRAUSE, President 
EDWIN E. NIESS, Secretary and Treasurer 





ers to 331-3 percent, with 40 percent to 
branch managers. Hope was expressed that 
something can be done toward getting a com- 
pact. 





CITY TRUST ACTION CAUSES REGRET. 





Has Reinsured All Its Business Outside of Its 
Home State—Causes of the 
Move. 





The announcement that the City Trust, Safe 
Deposit & Surety Company would reinsure all 
its business outside of Pennsylvania, as given 
out last week, was received with considerable 
regret by surety men, The company has enjoyed 
a most favorable reputation, as it was one of 
the early companies in the surety field and 
has always conducted its business along high 
lines. It officially announces that the reason 
for its retirement is the high pressure at 
which the surety business is now conducted 
and the existing demoralization as to rates. 
The transfer will involve about $25,000,000 of 
surety business. 

The company was hit pretty hard last year 
on some contracts in New York and Boston. 
Its main loss in Chicago was on the fidelity 
bond of Assistant Cashier Haas of the Corn 
Exchange National Bank. 

The company recently entered the Chic&go 
Surety Underwriters Association and Joseph 
T. Bowen, the manager, was elected vice- 
president of the association. Mr. Bowen 
enjoys an enviable reputation, 

The company has changed presidents three 
times during the last six months. The old 
president, Charles M. Swain, resigned, and the 
Englehard interest came into control, electing 
a new president. The old Swain interest later 
purchased the holdings of the new president 
and elected another executive. Statistics show 
that with the exception of last year the loss 
ratio of the company has not been excessive. 
The City Trust did an extensive contract busi- 
ness. In its home state it operates as a trust 
company and has safe deposit vaults in Phila- 
delphia, 





NOT TO JOIN COMPACTS. 


It is now generally conceded that the 
American Fidelity Company will not be a com- 
pact company in any quarter. The manage- 
ment is opposed to alliances of this nature. 
In Chicago it will not join the burglary or 
surety association nor will it identify itself 
with any liability compact. 

+e ++ 
CONDEMN ACTION OF SOME OPERATORS. 


The Ohio Mine Workers, in convention at 
Columbus last week, condemned the plan of 
some of the operators in forcing the miners 
to carry their own insurance, where they are 
required to sign an agreement absolving the 
companies from all liability in case of acci- 
dent. This plan of “employes’ liability” in- 
surance is probably what Superintendent of 
Insurance Vorys referred to in his ruling 
some days ago. 

++ 

AMENDS ARTICLES OF INCORPORATION. 

The Fidelity Accident & Protective Society 
of Saginaw has filed amendments to its articles 
of incorporation, by which the scope of the 
organization is largely increased. The com- 
pany will be managed by a board of directors. 
Ten classes of risks are taken, and a monthly 
indemnity ranging from $15 to $200 is author- 
ized, a death benefit from $100 to $2,000, and 
there are other features. 

++ ++ 
STATEMENTS CREATING INTEREST. 

The statement of the United States Fidelity 
& Guaranty Company, showing its annual 
figures, is causing considerable comment, 
owing to the reading matter connected with 
the figures. In the first place, the company 
states that the stock has never been sold to 
its stockholders at two or three times its par 
value, and hence it states that the surplus 
and reserve have been accumulated solely 
through the profitable operation of the com- 
pany, and not through the sale of stock. The 
company also declares that it has never thought 
it proper or prudent to conduct a banking 
business. Therefore, it avers, it cannot be 
subject to sudden withdrawals of funds oc- 
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Oldest Insurance Company in Hartford 


Ninety-Fifth Annual Exhibit 


OF THE 


HARTFORD 


Fire Insurance Company 


Of HARTFORD, CONN. 
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ASSETS 


Cash on hand in Bank, and 
Cash Items 


Sew 404de abw on des $667,558.33 
Cash in hands of Agents and in 


course of transmission 2,470, 382.10 


11 621.87 


Rents and Accrued Interest 
Real Estate Unincumbered ... 


Loans on Bond and Mortgage 


946,500.00 


4 a eee ee 696 794 co 
Loans on Collateral Security .. 4,800 00 
Bank Stock, Hartford. Market 
DN inksdidsscndsberacaans 404,628 00 
Bank Stock, New York. Mar- 
NG tit oct neheenncdes 458,470 00 
Bank Stock, Boston. Market 
ere ee eee eee 45,500 Co 
Bank Stock, Albany and Mon- 
treal. Market Value........ 99,883.33 
Railroad and Miscellaneous 
WR a4. ndacealtanecent . 1,337,301.50 
State, City, and Railroad 
Se a 8 435,013.22 
Other Assets................. 54,030.99 
WORT ON ish cdica2 $15,632,483 34 


LIABILITIES 
Capital Stock 


Reserve for Reinsurance ....... 9,010,890.59 


Reserve forall Unsettled Claims, 1,345,344.08 


en 4,026,248 67 


Surplus to Policy-holders 5,276,248.67 





GEORGE L. CHASE, Pres. 
CHAS. EB. CHASE, Vice-Pres. 
R. M. BISSELL, Vice-Pres. 
P. C. ROYCE. Secretary. 
THOS. TURNBULL, Ass’t Sec’y. 





Western Department, Chicago, III. 
COFRAN & DUGAN, General Agents. 
W. C. BOORN, Ass’t Gene-al Agent. 


Pacific Department, San Francisco, Cal 
PALACHE & HEWITT, General Agents. 


Agencies in all the Prominent Localities through 
out the United States and Canada 
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INCORPORATED 1865 


GERMAN 
INSURANCE CO. 


OP FREEPORT, ILL. 


THE LARGEST AND MOST SUCCESSFUL 
FIRE INSURANCE COMPANY IN THE WEST 





Assets, January, 1904............. $4,910,606.82 
BR Pe ree 200,000.00 
Liabilities, pias 8 reinsurance.3,207,011.21 
Net SURPLUS ....... eae -- 1,503,595.61 
C. 0. COLLMAN, Pres, WM. TREMBOR, Sec. 

HENRY BAIER, V.-Pres. F. M. GUND, Ass’t Sec. 


D. B. SCHULTE, Treas. 


THOS. H. SMITH, State Agent, Dayton, Ohio 
CARL H. SMITH, Special Agent, Dayton, Ohio 








FRANK D. Jackson, President 
Srpney A. Foster, Secretary 


ROYAL UNION 
MUTUAL LIFE INS. CO. 


DES MOINES 


“As I understand it, you propose to 
return tome all I have paid your Company, 
and $245 in addition.”—W. B. Allison, U. 
S. Senator, on a Fifteen Payment Life. 


“I now have an opportunity to receive 
back allthe money | have paid out, and 
$101.83 in profit.”"—J. B. Foraker, U. S. 
Senator from Ohio, on a $2,000, Ten Pay- 
ment Life. 


J. W. A. STAUDT, State Agent 
CANTON, OHIO 








THE COLUMBIAN 
NATIONAL LIFE INSURANCE 
COMPANY 


BOSTON, IIASS. 


Incorporated under the 
laws of Massachusetts 
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The Massachusetts 
Mutual Life Insurance Co. 


SPRINGFIELD, MASS. 
INCORPORATED 1851 
Assets, January 1, 1904, $33,590,999 


Liabilities, $30,943,508 
Surplus, $2,647,491. 


Definite paid-up and cash surrender values 
written in every policy 
JOHN A. HALL, President 
HENRY M. PHILLIPS, Vice-President 











CINCINNATI OFFICE: 201 Johaston Buildiag. 
CHICAGO OPPICE: 316 Merchants’ Loan & Trust Bulldiag, 
L. Brackett Bishop, Mgr. 











casioned by stringencies in the money mar- 
ket, panics, financial depressions or great con- 
flagrations. Hence, it states, that it is im- 
possible for it to borrow funds from the bank- 
ing department to pay surety losses or to 
make advances of money on account of fail- 
ing contractors. The assets are now $3,304,- 
804. Its premiums last year were $2,102,580 
and its surplus and reserves amount to $1,- 
604,804. It paid a dividend of 7 percent last 
year. 


CASUALTY PREMIUMS AND 
LOSSES GIVEN BY STATES 














ACCIDENT 
INDIANA. 

Company— Premiums. Losses. 
TU. B Weath & Ah cc ccevswens $23,502 $11,191 
MISSOURI. 

North American Acci........... 25,006 13,795 
MINNESOTA. 

North American Acci........... 4,743 1,578 
PLATE GLASS 
INDIANA. 
es . ME waveccnwes axe 2,267 283 
MISSOURI. 

0 ee oa eee een 8,776 3,834 
MINNESOTA. 

Le SE ac wsscsaneowd 4,199 2,132 
SURETY 
INDIANA. 

Federal Union Surety........... 45,760 8,886 
MISSOURI. 

Federal Union Surety.......... 2,925 

WEG, TARCOMR TIME. vc cccceseces 1,062 
MINNESOTA. 

Federal Union Surety .......... 2,964 





RETIRES FROM OKLAHOMA. 
Dissatisfied with the very limited amount of 
surety business obtainable in Oklahoma, the 
American Bonding has decided to  with- 
draw from the territory and has so notified 
the responsible officials. The company, which 
has been more or less severely criticised for 
the amount of its bond—reputed to be $250,- 
ooo—upon the defunct Central National Bank 
of Guthrie, ‘states that its policy is but for 
$150,000, and that, if it be liable thereunder 
at all, the net loss will be but a fraction of that 
figure, the affairs of \the bank having been so 
administered as to promise a very substantial 
dividend. 
+e ++ 
PECULIAR DEFENSE SET UP. 


Judge Allen of the circuit court at Indianap- 
olis is hearing a suit in which an insurance 
point is involved. A doctor of the city de- 
mands $150 accident insurance from the Order 
of Colonials. The court is asked to decide 
whether resistance against a robber is a vol- 
untary fight. The doctor was held up by two 
footpads and ordered to hand over his money. 
Instead, he tackled them and put them to 
flight, not, however, until one of them had 
shot him through the hand. The defending 
order holds that the doctor voluntarily en- 
gaged in a fight and that a clause in its con- 
tract excepts injuries received in this manner. 

ne ++ 
TAKES OVER THE ATNA LIFE. 


The Illinois general agency of the liability 
department of the A£tna Life was transferred 
from D, W. Burrows & Co. to Burrows, 
Marsh & McLennan in Chicago. Mr. Bur- 
rows’ agency recently consolidated with two 
others, taking over the fire companies, but not 
arranging for the A®tna Life. One of the 
other agencies in the combination, Marsh, UIll- 
mann & Co., had the general agency of the 
Casualty Company of America. It was seen 
that there would be a conflict between the two 
companies and the firm wou!d have to choose 
one of the two, The Casualty Company of 
America will now seek another anchorage. It 
is likely to enter one of the other large offices, 
as it is a valuable company. George Tramel, 
who has been in charge of the A®tna Life in 
the Burrows agency, will be at the head of 
the liability department of the new firm. He 
is keen as a briar and an up-to-date liability 
underwriter. John D. Webster of the Bur- 








‘What is the use of saying ‘‘the best company,”’ 
or ‘‘the strongest company,”’ or ‘‘ the largest 
company?”’ They all say those things. 


We Say Simply 


—THE—— 


PENN MUTUAL LIFE 
INSURANCE COMPANY 


OF PHILADELPHIA 
Organized 1847 


That Tells the Whole Story 














Promises Pleasingly Placed 


In Union Mutual policies. Mcdern con- 
tracts, convincingly arranged, with in- 
surance guarantee, rights aud values 
completely set forth before mention of 
premium rate. Lengthy explanations 
umnecessary — every feature plain and 
simple. Easy to understand; quick to sell. 


UNION MUTUAL LIFE 
INSURANCE CO. 


Portland, Maine 
Frep E. RICHARDS, President 
ARTHUR L. BATES, Vice-President 


Always a pl ice for active agents who hold 
business written 





Apply to either 


THORNTON — Superintendent 
4 Adams Street, CHICAGO, ILL. 


EDSON D. semian Superintendent 
180 Broadway, NEW YORK CITY 








CHARTERED 1866 


Hartford Life Insurance 
Company, 


HARTFORD, CONN. 
GEO, E.KEENEY, Pres. CHAS. H. BACAL',, Sec’y. 





Up to date in business methods 
—in contracts —in plans — 
BEST Insurance to Buy or to 
Sell—Ordinary Life and 
Limited Payment Policies— 
Automatic Endowments at 80 








$25,500,000 PAID TO BENEFICIARIES. 
Liberal Contracts for Business Getters. 
INVESTIGATE 


THE PACIFIC 
MUTUAL 


OF CALIFORNIA 














ITS LIFE POLICIES GUAR4NTEEB 
DIVIDENDS. IT IS AN OLD TIME 
TRIED COMPANY. ASSETS 
$7,250,000, SURPLUS TO POLICY- 
HOLDERS NEARLY $1,000,000.00. 


AGENTS WANTED. 


DANFORD M. BAKER 


CENERAL ACENT 
608 Marquette Building, CHICAGO | 
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rows firm will also be associated with the new 
combination, The Burrows office had the 
general agency of the Title Guaranty & Trust ORCANIZED 1835 JUST— PROMPT— CERTAIN 
Company. It will be decided in a few days 
what disposition will be made of that company, 
as the firm of D. W. Burrows & Co. will go 
out of existence. 


PROVIDE BI-MONTHLY INSTALLMENT. Delaware In Sil fall ce Company 


Fidelity & Casualty’s New Policy Will Appeal OF PHILADELPHIA 
to the Industrial Classes—Features 
of the Contract. 


THE 











Within a few days the Fidelity & Casualty 
will issue a new health and accident policy 
that is designed especially to appeal to the in- 


JANUARY ist, 19065 


Cash Capital 702,875.00 
dustrial classes. A feature of the contract is 
that the premium is payable in bi-monthly in- Reserve for Re-Insurance and all 
stationente, ; other Liabilities cess 914,687.13 
Benefits under the contract are: For com- 9.10 
plete disablement by virtue of injury, a weekly Net Surplus 126,749.1 
benefit of $12.50 per week, to an amount not 


exceeding $650; for the loss of both hands, or Total Assets....... $1,744,311.23 
both feet, or of one hand and one foot, or the 
loss of sight of both eyes, $1,000; loss of one 
hand or one foot, or the loss of sight of one 
eye, $500; for death within ninety days, $1,000. Losses Paid, Over $20,000,000 
If injured while riding as a passenger upon a 

recognized public conveyance, a weekly bene- 
fit of $15 will be allowed, to an amount not 
to exceed $780; loss of hands or feet, or hand ® 

and foot, or sight of both eyes, $2,000; for loss Western Department, 0. C. KEMP, Manager, Chicago 
of one hand or foot, $1,000; for death, $3,000. 

Partial disability is granted for a period not 
exceeding twenty-six consecutive weeks. Spe- 
cial death indemnity of $1,000 is paid if death 
result from sunstroke, freezing, hydrophobia INCORPORATED 1849 
or inhalation of gas. While wholly disabled a 
because of illness the assured is paid $10 per - “AIT: 
week for a period not to exceed twenty-six FIFTY-SEVENTH ANNUAL STATEMENT 
weeks, and $2.50 per week during convales- 
cence. 

In the event of total blindness or permanent 


© & 
paralysis $500 is paid. Other attractive fea- 
tures of the policy include payment of sur- ry + ‘ 
geon’s fees, beneficiary insurance, surgical aid 


to the beneficiary and an annuity of $260 per 











—OF THE— 














: : OF SPRINGFIELD, MASS. 
year to the beneficiary for a period of five a 
years. 
For a time the sale of the policy will be re- January I, 1905. 
stricted to New York city, its field being ex- 
samdied tater. PO cridenncccecccctacercctevccen conasened $2,000,000.00 
Ns 95. ods ewes aw esis seniasewawaeenes 2,630,601.04 
TO GUARANTEE WAREHOUSE RECEIPTS, Reserve for all Unsettled Claims 6b 0060066000000 460000000024 0006 241,310.94 
The American Bonding Company, and own- Net Serrples. ccc. cccccdeces cccvccccvccccsccsvcccvcescccee 1,574,986.18 
ers of a large number of southern warehouses, ES bch cciwsndekonstensaenencdt eben iameateail $6,446,898.16 
have made an arrangement under which ware- 
house receipts are to be guaranteed, provided Surplus to Policyholders, Jan. 1, 1905 $ 3,574,986.18 
owners of cotton in storage are willing to pay Losses Pald Since Organization - - 34,404,520.58 
three cents per bale additional. Warehouse : 
receipts thus guaranteed by a strong surety ‘ . a 
company become good collateral, not only at A. W. DAMON, President W. J. MACKAY, Secretary 
local banks, but in larger financial centers. C. E. GALACAR, Vice-President F, H. WILLIAMS, Treasurer 
It is believed that this arrangement will result ——— 
in much cotton now held at the plantations . ‘ 
and uninsured, being sent to the warehouses, WESTERN DEPARTMENT 
where fire insurance will be written upon it. 171 La Salle Street < 7 * = Chicago, Hil. 
CASUALTY NOTES. A. J. HARDING, Manager A. F. DEAN, Assistant Manager 
The United States Casualty has decided to : W. A. BLODGETT, 2nd Assistant Manager 


write burglary insurance. 


The Cincinnati Accident Underwriters Asso- : 
ciation held its annual meeting this week and 


gave a banquet. s 
Edward L. Knight succeeds B. F. Albright Henr Cohn 0 

as agent of the accident and liability depart- ad O] ] ii Y l~rCcia 
ment of the Aftna Life at Bryan, O. Room 306, 184 La Salle St., 


Cravens & Kelly of Houston have been 
appointed Texas managers of the New Jersey CHICAGO. 


| ’ 

Plate Glass, which is just entering that state. f 101 | 
The Empire State Surety Company of New 

York will make application for admission to SURPLUS LINE BROKERS 











Missouri to do general surety and fidelity Assurance Company, Ltd., 
business. f London 
Providing the laws of Indiana regarding the 0 ‘ 


Special facilities for placing large 


investments of insurance companies be lines in home and foreign companies 


amended, as they very likely will be very 


shortly, the Philadelphia Casualty will apply PROMPT AND FAITHPUL SERVICE. 

for admission to the Hoosier state. CORRESPONDENCE SOLICITED. UNITED STATES BRANCH: 
Henry V. D. Johns, heretofore superintend- Cor. Pine and William Sts., NEW YORK 

ent of the bank and bond department of the MANAGERS FOR 

United States Fidelity & Guaranty, has been f Co WESTERN DEPARTMENT: 

appointed superintendent of the burglary de- % 

partment to succeed Henry K. Brent, who Merchants Exchange ire Ins. 315 Dearborn Street, CHICAGO 

















resigned to accept a position with the Equit- 
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able Life of New York; Col, J. Frank Sup- 
plee, assistant to the president, succeeds Mr. 
Johns as superintendent of the bank bond 
department. 

Henry L. Ayres, formerly of. Joyce & Ayres, 
managers of the National Surety in Chicago, 
has opened a surety brokerage office in the 
Rookery of that city. 





MANY LOSSES.ON DEPOSITORY BONDS. 


Companies Find Their Experience Is Unfavor- 
able— Rates on All Classes Will 
Be Increased Soon. 


Surety agents are anxiously looking for- 
ward to the new manual of rates which has 
been anticipated for some time. There will 
be an increase in rates in all classes of busi- 
ness. The advance is due to the result of a 
determination that the cost of surety must 
be increased. 

At the present time there is a large amount 
of business being written in depository bonds, 
guaranteeing the safety of public funds de- 
posited by treasurers, county commissioners 
and other financial officers. The minimum 
rate for this business is twenty-five cents, and 
in some localities thirty and forty cents is 
being received. Companies writing this busi- 
ness are finding a difficulty in getting the 
necessary reinsurance, as the larger compa- 
nies are writing only amounts equal to one- 
fourth of the capital and surplus of all banks 
and depositories. 

Buffalo has been an unfortunate city for 
the surety companies in the matter of bonds 
of this nature, as there have been three or 
four failures, which entailed heavy payments 
on part of the bonding companies. ‘The Ger- 
man Bank of that. city, which failed, was in- 
sured in the Title Guaranty & Trust Com- 
pany, which has paid a loss of $164,000.. This 
experience has caused other companies to scan 
their depository bonds very closely. 

At various times it has been said that com- 
panies were being organized to write surety 
bonds, not only on public officials and pub- 
lic funds deposited in banks, but also general 
commercial accounts. Nothing of a definite 
nature ever came out of these undertakings. 
Promoters in Washington, D. C., which an- 
nounced a million dollar company, have not 
yet seen fit to organize. 








FIRE INSURANCE COMPANY 


OF BROOKLYN, N. Y. 





FIFTY-SECOND ANNUAL STATEMENT 
January Ist, 1905. 





THE WILLIAMSBURGH CITY 


ASSETS. Sool 
CasH IN BANKS AND OFFICES ........... ieee aaa $ 162,888.82 
Rea Estate ..... Eo aEUS,. DLs cea pa hema aad’ 672,929.76 
Bonps AND MortTG AGES.....- icveneesns ee a 237,100.00 
SROCES. AW BIOMOG oo ic cc icecseccane SaRanMeeme eeeee 1,315,045.00 
LOANS ON CALL..... Rib ico babes site ae nile tars baasta eine ais 35,250.00 
PREMIUMS IN COURSE OF COLLECTION.........0..000: 180,384.12 
INTEREST DUE AND ACCRUED........ s, ieee ts au 9,476.57 
RENtTs ACCRUED AND OTHER ITEMS...........-..0005 6,857.28 





2,619, 931. 55 


CADE FHI ic isa. hiccci achieves ed srebatndasassse $ 250,000.00 
ReservE FOR Losses UNPAID, TAXES, COMMISSIONS 

AND ALL OTHER LIABILITIES ...........0--000- 135,938.52 
RE-INSURANCE RESERVE ..........c000- baltaay Cauadee 941,544.62 
| ORE ep eae ears eer ery rn ey teers 1,292,448.41 





$2, 619,93: 52,619,931 55 





BOOK VALUE OF STOCK $616.90 





W. H. BROWN, B. W. LYON, Assistant Secretaries. 


MARSHALL S. DRIGGS, President. FREDERICK H. WAY, Secretary. F. H. DOUGLASS, General Agent. 











Agency Appointments 
Life and Casualty 











LIFE AGENTS 
OHIO. 

Mina—J. O. Willson, College Corner; James 
MeArty, Cleveland. 

Equitable, Ja.—Chas. CC. Corey, Woodville. 

Phenix Mut.—oO. W. Blair and W. N. Blair, 
Cincinnati; H. C. Grafflin, Piqua; J. P. Morgan, 
Dayton. 

Mutual, N. Y.—C. W. Hartman, W. C. Wormald 
and Cyrus Pottenger, Cincinnati: L. L. Reading 
= W. B. Reading, Dayton; 8S. N. Patton, Hills- 
rege, 

New York—Robert M. Smith, Columbus. 

INDIANA. 

Bankers, Ia._-W. E. Heckenlively, Angola. 

National, Vt Geo. H. Carney, Muncie. 

New York—-George E. Stands, Wabash. 

Pacific Mutual—Joham N. Koll, Indianapolis. 

MISSOURI. 

tankers, Ia.—A. E. Pearl, New Hope; J. R. 
Blackmore, St. Louis. 

Equitable, la.—Seth J. Neighbor, Linneus. 

Mutual Benefit—Charles A. Wasson, Kansas 
City: Edward T. Jelliffe, St. Louis. 

Mutual Reserve—C. L. Nickell, Charleston. 

National, U. 8. A.—G. A. Callison, Bachelor; 
E. W. Stevens, Johnston. 

National, Vt.—John L. Bess, Mountain View. 

New York—Pope Simmitt, Shelbyville. 

N. W. National—R. M. Mays, Kansas City. 

MICHIGAN. 

Bankers, Ia.—-Clement A. Althoff and P. R. 
Preston, Detroit; Leroy T. Goble, Grand Rapids; 
J. W. Strong, Muskegon. 

Canada—-Chas. R. Dockery, Traverse City. 

New York—Walter I. Willis, Ann Arbor.’ 

Sun—B. F. Gains, Port Huron, 

MINNESOTA, 

Columbian Nat'l—Cleveland Hilson, St. Paul; 
Frederick White and F. I. Sanders, Minneapolis. 

Fidelity ae c -a Potter, St. Paul. 

Mutual, -W. C Boyce, puree, N. D.: J. Gi 
Brinkuchot A cari Edwin D. Holmes, Detroit; 
W. B. Krouse, Crookston: FE, A. Linder, Warroad; 
G. L. Mallett, Barnesville; P. W. Mabey, Thief 
River Falls; A. O. Raan, Lake Park: Walter 
Shave, Hawley; S. A. Swanson, Red Lake Falls: 
A. Waag, Roseau; J. BE. Stewart, Georgetown; C. 
O. Brownell, Crookston. 

N. W. Mutual—N. F. Banfield, Austin; C. P. 


* 





Established 1837 


Se 


Westchester Fire Insurance Gompany 


100 WILLIAM STREET, NEW YORK 
68th Annual Statement to Stockholders, January 1, 1905 


Capital Stock, Paid in - 


Total Assets Swe = ae oe 3,636,471.44 


LIABILITIES 
Unearned Premiums..........-2----++++++++$$,770,315,59 
Unpaid Losses ...-..--- sees ee ceeececcenes 153,349.40 
All other Claims and Liabilities ............. 44,204.34 


SOOO TCO CEE EE PE PE DO TT ee 
Capital Stock... 2.20.2 ceecccccscccccccssevcces cecccees 
Net Surplus, beyond Capital Stock and All Liabilities ...... 


$1,957,869.13 
300,000.00 
1,368,602.33 


This Company has been in continuous and successful operation for more than 
Three Score Years, and operates under provisions of Safety Fund Law of New York 


CEORCE R. CRAWFORD, President 


M. O. BROWN, Secretary 


JOHN Q. UNDERHILL, Vice-Pres. & Treas. JOHN H. KELLY, Ass’t Sec’y 


WESTERN DEPARTMENT 
1101 Royal Insurance Building, CHICAGO, ILL. 
LOTZ & SCHWARZ, Managers 














EVERY MAN INTERESTED 





Prudential Agents gre Money Makers. Open Territory 
for Energetic Men. The Grand Prize was Awarded 








in selecting a profession 
that offers the greatest 
prospect of success 
should read the booklet, 
“CAREERS FOR THE 


GERMARIA 


FIRE INSURANCE COMPANY 








COMING MEN,” by 
» STRENGTH OF @ Hon. John F. Dryden. 
4, GIBRALTAR "| \; It is a practical discus- 

Ewe sion of the opportunities 
offered in the field of 
Life Insurance. A copy 


The Prudential at the St. Louls Exposition. 











Organized 1859 


62 and 64 William St., Cor. Cedar, New York 


Statement January 1, 1904 


2 CII nsinoce sdasad dine cde ous $1,000,000.00 
will be sent, free, upon Reserve for Unearned Premiums..... 2.178,043.74 
request. Reserve for Losses and all other 

CEB 0050.ct0s Koopesce Rune < Geli we 153,325.78 

vis H E Pp R UD ENTI AL NIN tsa 55 c< snes, avecweancveia 2,518,464.11 

Insurance Company of America Total Assets... vette sees eresees $5,849, 863.33 
Incorporated as a Stock Company by the State of New Jersey HUGO SCHUMANN, President. 

Home Office JOHN F. DRYDEN Fr. Von Beenvutu, V.-Pres. Gro. B. Epwarps, V.-Pres. 

NEWARK, N. J. President CHARLES age Sec. GusTav — Ass’t Sec. 


estern Departm 
E. G. MALLE, = Royal Insurance Dalldiag, Chicago, Ill. 














oa = 
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Dawson, H. Baker, Morris wee and W. O. 
Walther, St. Paul; A. J. Rice, Lismore. 
ie - yasees § Se Pacific Mutual—T. A. Highberger, St. Paul. ORGANIZED 1870 
A. A. SMITH H. G. B. ALEXANDER Provident L. & T.—S. D. Mathewson, Sherburne. 34th Annual Statement of the condition of the 
Secretary ad V.-Pres. & Gen. Mgr. Security Mut.—George F. Gross, Red Wing. 
Travelers—Guy E. Dailey, St. Paul. 
+ WISCONSIN. 7 
ntinenta aSitla t Fidelity Mut.—George A. Turner, Roberts. 
bd Mutual, N. Y.—Edward J. Rooney, Friendship. INSURANCE COMPANY 
Capital S $ N. W. Mutual—D. Walter Hickox, — = 
apital Stock $300,000.00 ; Desmond, Charles Hoss, C. A. Loewe and Charles 
P " Scholl, Milwaukee; W. R. Dysart, py J. = Of MILWAUKEE, wis. 
° Robinson and A. C. Brictson, Deerfield: George D. DECEMBER 381, 1903 
Accident «2 Health Insurance Blackman, Kenosha; H. C. Strong, Dodgeville ; 
John A. Malone, Reedsburg; P. H. Croghan, ASH CAPITAL ee $2 i 
Plymouth. Reinsurance eserve 7,404. 
General Offices: CHICAGO eserve for all other Liabilities +320. 
CASUALTY AGENTS Set Surplus +s - = = 134,850. 
Policies are Protected by more than One Million T A z - 1,016,575.3 
Dollars Assets. Over $5,000,000 paid in claims INDIANA. 
to 175,000 of our Policyholders. Travelers—E. Finley Kitson, Indianapolis. GEORGE BRUMDER, President 
Good Contracts in Good Territory to Good Men a ee aa eee FRANK DAMKOEHLER, Secretary 
—Propucers ADDREss—— Cas. Co. of Amer.—Frank H. Hurd, Wabasha. 
North American Acci—M. R. Lowry, Fergus W. B. BIERCE, 
Falls; Ed Linquist, George C. Spencer, Florin State Agent Michigan and Ohio, Whitney Opera House 
H. G. B. ALEXANDER M. Hoyt, William H. Percival, J. W. Turner and Block, Detroit, Mich. 
Second Vice-President and General Manage: N. Comshafter. St. Paul. 
134 Tlonroe Street - CHICAGO * Uy S$ Health & AcciT. W. Krohne, Minne- H. A. BARTELS, Special Agent 
ans " apolis: H. R. Jolly, Bemidji: H. D. Hovey, Leon- 
ard; J. E. Wooding, West Duluth; S. E. Kilhain, 














Chatfield; H. T. Taylor, St. Paul. 


poo MICHIGAN. 

Metropolitan Pl. Gl.—C. B. Lane, Albion; Shel- —THE— 

don & Bertrand. Houghton. 

: Pa. Cas.—Richard P. Chaddock, Benton Har- 

bor; Henry Hansen, Cadillac. , 
Travelers—Walter I. Budge, Detroit; Chris. " 

Freiberg, Johanessburg. 
American Health & Acci—A. A. Lance, Mt. 

Pleasant. 
American Relief—Orlando Buckius, Bay Side; 

F. 8S. Charters, Battle Creek; E. P. Gillmer, Cas- 

b 
Don 














novia; Wi'ber I. Symes, Cross Village; Harvey =| _ CINCINNATI, OHIO 
J. White and J. 7. Kirby, Detroit ; Wm. W. cin Th, 
Gillies, Flint; F. D. Thomas, arrison; Chas. 
ew vor Sanford, Oakland; John W. Chambers, West Bay The Great Policyholders’ Company 
or & <i City: C. Chrysler, Watrousville. 

Mich. Benevolent—George Mahon, Grayling. 





: maa! wee Assets, January 1,1904 ..$38,795,143.78 
. 8S. Acci.—Jol Rulapaugh, Dov : Ed rd 9 ° 
Accident «a Health Johnson, Millersburg; Danlel Syteama, Zeeland. | | Lisbilities................ 32,615,645.78 


WISCONSIN. Gross Surplus ........... 6,179,498.00 


AStna Life—Thomas R, 


. . Simpson, St. Paul, 
] olicies. Minn. No fluctuating securities—Largest Rate of Interest 


Atlas Cas.—John Dodge and R. Wilson, Augusta. —Low Death Rate. 


N. W. Acci. & Benefit—H. F. Tesch, Milwaukee ; Large and Increasing Dividends to Policyholders. 
Large Benefits. Low Rates. George Lambries, Manitowoc; M. B. Ford, Janes- Desirable Contracts and Good Territory Open for 














Best Commissions ville; O. S. Gunderson, Colfax; Henry Verbatin, Live Agents. 
' Kimberly. 
Time Indemnity—J. M. Gage, Babcock; Frank ADDRESS 
KIMBALL C. ATWOOD, Sec’y. O'Rourke, Kendall. p , 
290 Broadway, - - = New York. U. S. Cas—John Poppendeick, Milwaukee. JOHN [1. PATTISON, President. 
7 Wis. Casualty—Reobert E. Boehm and A. M. 
Krause, Neillsville. 

















TWENTY-FIFTH ANNUAL STATEMENT OF 


THE BANKERS LIFE ASSOCIATION OF DES MOINES 


FOR THE YEAR 1904 PUBLISHED JANUARY I, 1905. 

















ASSETS LIABILITIES 

Securities Deposited with the Auditor of State........ $6,022,148.00 Death Claims proven and unpaid ..................... None. 
Satan s coe hsnseun bi tadenahd ans hea wae she cewek 216,985.88 Death Claims not proven. .........cccccccecccccccescs $ 96,800.00 
Co EEE Ee ee Lee aE eT MT 1,228,195.54 I ss akavedceessdbsjawsseseonavyshowebedewnn 14,694.08 
$7,467,329.42 Balance to protect contracts .. te eteeeeeeeeeeeeeeeeees 7,355, 835.34 
$7,467,329.42 
Insurance in Force Dec. 31, 1904.................4.. $222,436,000.00 
ee ee re $913,029.96 Cost of Insurance per thousand at age 40 in 1904 ..... 10.00 





EDWARD A. TESIPLE, President 
J. A. SPERRY, District Manager, Woman’s Temple, Chicago, III. 


PR 
OVDERTUFE AND TRUSTED. FT comes 








INSURANCE IN FORCE, - - - - - $167,489,576.00 : ; 
ASSETS, - - - - - - - - = + 86,464 790.68 We will guarantee your wife, or other bene- 
ficiary, a monthly income for 20 years. 





In we pe J which makes Life Insurance perfectly safe, moderate in 
Cost, and suitable to the needs of insurers the PROVIDENT is unexcelled 

Evidence of the skilful and faithful management of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of oy ap. fF For the full period of its existence, the death rate ha: 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents Solicited. 


WILLIAM D. YERGER, General Agent, Western Ohio. 
312 Union Trust Building, Cincinnati, Obie 
8. S. SAFFOLD, General Agent, Eastern Ohio, 
: 706-710 Garfield Building, Cleveland, Ohio. 
JAMES W. JANNEY, General Agent, 


BASSETT & REESE, General 


Amount of policy is increased 
with 4% compound interest. 


It w. 1 pay you to write for full particulars to 


THE NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY, 


325 Marquette Building, Chicago, Il. W. P. BECHTEL, President, Minneapolis, Minn. 
( 
44 Home Bank Building, Detroit, Mich. 
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INSURANCE COMPANY 
NORTH AMERICA 


—= AND 


PHILADELPHIA UNDERWRITERS 











WESTERN DEPARTMENT, ERIE, PA. 





ESTABLISHED IN 1864. 





J. F. DOWNING, 
General Agent. 


W. N. JOHNSON, 
Asst. Cenl. Agent. 

















- LONDON AND LANCASHIRE | 
FIRE INSURANCE COMPANY 


Of Liverpool, England 








LONDON & 
LANCASHIRE 


_. 








CHARLES BE. DOX, Manager 


Western Department, 171 La Salle Street 
CHICAGO, ILLINOIS 











Incorporated in Illinois. 


First Old-Line Stock Accident Co. 


ACCIDENT AND HEALTH. 
SPECIAL AGENTS. 

SUB AGENTS. 

“ LOCAL AGENTS. 


SUR ANCE Write to A. E. FORREST, Sec’y, 
— 217 La Salle Street, CHICAGO. 


a 


VORTH 


\MEERTOAN 


OCT pI 


For State or General Agency Terms. 
= $1,800 to$6,000 per year paid to producers. 
EXCLUSIVE TERRITORY GIVEN 














R PERP, 


arr fern 


COMPANYS CuLOIG. 


Insurance Comp 
LINCOLN, —— = 


CHICAGO BRANCH, 184 LA SALLE STREET. 


W. M UMBDENSTOCK & C0. | 





WESTERN AGENTS 
Atlantic City 
Fire Insurance Co. 
of Atlantic City, N. J. 
Tide Water 

|| Fire Insurance Co, 
ehienge | of Maryland 


SURPLUS LINES 


159 La Salle Street 








Provident Savings Life Pissurance Society 


OF NEM YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office. or any of the Society’s General Agents. 





TEUTONIA Fire Insur- 
ance Company of Dayton, Ohio. 


INCORPORATED 1865. 


QHIO'S STAUNCHEST FIRE INS. COMPANY. 


$612,506.35 
422,739.17 





OASH ASSETS, - : © 
NET SURPLUS (over Capital andall Liabilities) 





EO YARD PAPE, President. T. A. LEGLER, Vice-Pres’t. 


J, LINXWEILER, JR., Sec’y. 


Columbia 


(NSURANGE GOMPANY 
OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 
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was marked by a number of 
developments in life insur- 


Q) 4 ance which are worth con- 


sidering. Briefly, these may be summarized 
as a closer union of certain big eastern 
companies, a very marked growth of west- 
ern companies, a noticeable tendency toward 
the introduction of new methods in the 
sale-of business, an advance in the movement 
to make life insurance more thoroughly a 
protection, and an increased public interest 
in life underwriting as a great business, 
social and scientific problem. 

The movement on the part of the hig three 
companies to put a stop to the circulation of 
competitive literature, in which a number of 
other companies joined, was shortly followed 
by a movement against twisting policies and 
agents. All three of these efforts are in the 
line of economy and in general are good. 
Neither the big companies nor others which 
are desirous of writing a large volume want 
their agents to spend much time fighting with 
others agents and attempting to discredit 
other companies. They know that they will 
gct business faster by going after prospects 
where there is no competition. The twisting 
of business always causes a less to the com- 
panies. It generally causes a loss to the as- 
sured unless he gets a rebate every time he is 
written, and the only gainer is the agent who 
prefers tearing down another’s work to getting 
material for his own building in a legitimate 
way. 

The fact that the largest companies could 
get together on these propositions, however, 
is interesting in showing that competition will 
not stand in the way of their uniting when 
they see it to be to their interest. The New 
York Life and Metropolitan have long been 
considered as close to each other. The Equit- 
able and Prudential are on quite intimate 
terms, as their joint interest in the Fidelity 
Trust. Company showed. The Metropolitan 
and Prudential have long had an alliance as 
regards taking each other’s agents and allow- 
ing their agents to attack the other company. 
The Mutual is closely allied to the New 
York and Equitable through its vast financial 
dealings. Altogether the five companies, each 
with over a billion in force, are close enough 
together so that they may be expected to take 
joint action whenever -they see an advaniage 
to themselves in it. 


The year was marked by the opening of two 
offices of issue in Chicago by twe of the 
greatest of the companies. The New York 
opened the “Chicago office of issue,” te which 
all the central department reports as to a 
home office, and the Mutual opened the “de- 
partment of Chicago,” which serves as a home 
cfiice for Chicago city business. Neither of 
these, however, issues policies of the largest 
denominations. This system is working so 
satisfactorily that there is some talk of other 
smaller companies adopting something of the 
sort. 
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An element in the business, of which west- 
ern life underwriters and others as_ well 
must take cognizance, is the wcnderful growth 
and activity of the western companies. A 
lew years ago the really well established 
western companies could be counted almost 
on the fingers of one hand—Northwestern 


Mutual, Union Central, Michigan Mutual, 
Equitable of Iowa and Pacific Mutual, These 
were the leading ones, with a younger or 
smaller generation consisting of the Western 
& Southern, State of Indianapolis, Royal 
Union Mutual, Missouri State, German Mu- 
tual of St. Louis, Bankers of Nebraska, and a 
few others, some now reinsured. With these 
exceptions most of the western companies were 
assessment concerns with no standing among 
life insurance men. Now look at the list—Re- 
liance, Pittsburg Life & Trust, Columbia, Me- 
ridian L, & T., American Central, Interstate, 
National, U.S. A., Illinois, Mutual of Illinois, 
Federal, Franklin, Wisconsin, Minnesota Mu- 
tual, Northwestern National, Central of Des 
Moines, Des Moines Life, Guaranty Mutual 
of Davenport, Bankers Reserve, Kansas City, 
Conservative and others, while within the last 
year have been organized the Continental of 
Salt Lake, Citizens of Louisville, Western 
Mutual of Aberdeen, and the Skandia Mutual 
of Chicago is just about to change from as- 
sessment to old line 

The Conservative is now one of the greatest 
factors in the Pacific coast business. The 
National, U. S.-A., is in every state west of 





POINTS ON TALKING. 


When talking be earnest, but not vocif- 
erous. Look your man straight in the 
eye; you can never convince him while 
looking away from him. Humor has its 
appropriate use, but avoid long-drawn 
out stories in which the point is lost in 
the details. Use terse, vigorous expres- 
sions that impress, not tedious, involved 
sentences, which require thought to un- 
derstand. How often do we see a man 
talk his way into a listener’s good graces, 
and then talk his way out!=-The Bulletin. 

















the Mississippi, several southern states and 
as far east as Pennsylvania. The Indiana and 
Illinois companies are spreading in all direc- 
tions from their home states. With but few 
exceptions these companies are showing great 
activity. With the one-year term reserve plan 
they are able to increase business at a rate 
that the companies, now large, could not make 
when they were small. The western. compa- 
nies are really getting to be a great factor in 
the western field, and as time goes on will 
become even a greater one than now. 

Local pride and the desire to keep western 
money at home will help them. They will not 
be greatly felt in the large cities for soine 
time, as they work largely in the rural dis- 
tricts; but they will carry the gospel of life 
insurance among the agriculturai poplation, 
they will collect an immense amount of money, 
and will invest much of it in western mort- 
gages, on which they will earn a good rate 
of imerest and on which there is very little 
fluctuation in values. 

—< 


For many years some companies, especially 
young ones, have tried te introduce themselves 
through the buying of “influence.” They used 
the “board” plan and in some instances made 
a great success of it. A number of them are 
using it yet, especially in the far western 
states. ; 

During the past year, however, much prom- 





inence has been given to another method of 
getting influential persons interested in com- 
panies. The Columbian National by its great 
activity in the Mississippi valley has brought 
this matter to the attention of life under 
writers in a forcible manner. It sells stock 
of the company in connection with policies 
of a certain size. 

Early in the summer the chief stockholders 
in the Federal of Chicago organized the Union 
Securities Company to take over a majority 
of the stock of the Federal and become its 
general agent for all territory not then organ 
ized. It proposes to develop this territory by 
organizing incorporated state agencies, of 
which it will own a majority of the stock, the 
minority being sold to prominent individuals 
in connection with insurance. 

The Life Association of America is endeav- 
oring to “establish itself through the sale of 
company stock, while the Boston Mutual, 
which, however, does not operate in the west, 
has an incorporated general agency, stock of 
which is sold in connection with policies. 

The latest development in new methods of 
selling life insurance is the mail-order plan. 
Richard Wightman of New York organized a 
club for selling insurance through magazine 
advertising and circularizing. This business 
was underwritten by the Reliance Life. The 
results were so satisfactory that Mr. Wight- 
man and others have recently organized their 
own underwriting company, which will! also 
take care of soliciting the business by mail. 
The new venture is known as the Life Insur 
ance Club and is incorporated under the laws 
of New York. 

Agents will not be much disturbed over 
these efforts to find new methods to sell busi 
ness. However, if they prove cheaper or more 
effective than the old they will of course gain 
ground and finally become a great factor. 

“Ne 

Perhaps the most hopeful sign of the times 
is the increasing interest the public is show- 
ing in life insurance. The newspapers are a 
good index of what interests the public and 
they have given columns in the past year to 
the discussion of life insurance topics, such 
as the assets: and investments of the great 
companies, the growth of industrial insurance, 
the influence of alcohol on longevity, the 
teaching of insurance in institutions of learn 
ing, large policies written, business in force 
in certain localities, taxes collected from life 
insurance companies, and federal supervision 

Of course the attacks on the. large life in- 
surance companies by Everybody's Magazine 
and the Era have caused the greatest sensa 
tion. They may hurt some companies. They 
may hurt all companies temporarily. But in 
the end they will benefit the business because 
they will stir people up. The more people are 
made to think about life insurance the more 
they will insure and the more they will dis 
criminate between what is good and what is 
better. In this business the survival of the 
fittest is a law as unalterable as in any other, 
but it works slowly. All that the best com 
panies can ask is that the people show more 
discrimination. 

“ge 

Several years ago the Fidelity Mutual in- 
troduced plans by which policies became paid 
up in case of total disability. The Security 
Mutual also issued a policy with somewhat 
similar provisions. Recently the Reliance has 
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adopted the plan and the Travelers has issued 
a policy on similar lines.. The Pacific Mutual 
and possibly other companies also have some- 
thing of the sort 

. This is only the beginning. A man totally 
disabled is dead so far as his money value to 
his family is concerned; yes, ne is ‘worse than 
dead, as he is a continual source of expense. 
This contingency needs.to be guarded against 
as fully as death itself. The only wonder ‘is 
that it has not been generally done sooner. 
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Much_has_been said during the past year 
about classification. At the meeting of the 
Security Mutual agents Dr. Lounsbury, the 
medical director, explained somewhat the sys- 
tem that company has of classifying members 
by physical condition, habits and occupation 
so as to give those ‘of each class the divi- 
dends they carn by a better or poorer mortal- 
ity experience. 

Recently the Travelers has -commenceéd 
placing holders of -different forms of p6licies 
in separate classes so as to get the mortality 
showing. The. New York Life has been do- 
ing something in this line for a. long time, 
and other ‘companies do more or less of it. 
It is logical and fair. As it is carried fur- 
ther, classes that many companies now ex- 
clude can be accepted without detriment to 
members of better classes. Every life that 
has any earning value has some insurable 
value. The question is to find out how much 
and fix a proper’ rate either by additional 


premium or reduced dividend. When each 
class pays its proper rate, no class suffers 
under a mutual arrangement. When more 


classes can be taken in, agents will be saved 
the loss of working ‘for applications only to 
thave them rejected. Applications from per- 
sons not up to siandard are the by-products 
of the business. Most great business énter- 
prises now utilize by-products. 

‘Ne 


Among fraternals, last year was .marked 
by redoubled efforts on the part of some of 
the orders to increase rates and put them- 
selves on a safe basis. This is a movement 
that is bound te go on. “The iraternals are 
too important to be allowed to go to wreck 
without the best thought of actuaries and 
others being devoted -to them, 

The sentiment in favor of state laws that 
will make fraternals safe is growing. Ohio 
adopted such a law last year and other states 
will probably do so before long, although some 
of them will have to overcome the hostility of 
young orders that are not yet in trouble and 
the ignorant or timid members of others. 
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In the future we may, look for keener com- 
petition. With more companies in the field. 
better agents and various novel. methods: of 
presenting life insurance to the public this is 


inevitable. It docs not mean, however, that 
there will be less chance for the man who 
knows his business to make money in life 


insurance. ‘There will be more business writ- 
ten on standard risks and there will be more 
ways of placing sub-standard business, so the 
agent will not have so much of his labor go 
for nothing. The more men and companies 
there are working among the people the more 
they will be educated and the ‘more they will 
insist upon getting the best for their money. 
As fraternals grow stronger and safer they 
will sell good life insurance .cheaper than 
most of the companies are selling it now, and 
those that are extravagant will have to mend 
their ways. 

There never was a better time than right 
now for live mcn to go into this business, if 
they are square, energetic and propose to. stay 
in it. The man who will connect himself with 
a company that treats its agents with proper 
consideration, that holds its expense ratio down 
to the lowest point consistent with a healthy 
growth, that treats its policyholders, both 
persistent and retiring, with equity, that cannot 
be “exposed” because there is nothing in it 
that cannot stand the daylight or the lime- 
light, will find life insurance a better business 
than ever before with which to be connected. 
The lazy man, the side-liner, the sharper and 
the rounder will have more and more im- 
pressed upon them that life insurance is a 
mighty poor business for their kind of people. 


s&s SF S 
“The man who will learn from his 
mistakes can always learn something.” 


own 


- pear as life’ insurance agents, 





SOME GOOD THINGS DOLPH SAID 
~ ‘10: CHICAGO LIFE UNDERWRITERS. 


The following are pertinent paragraphs from 
the address delivered by President Dolph of 
the National Association of Life Underwriters 
at the meeting of the Chicago association on 
January 17. > 

“The life insurance agent has been the | im- 


’ portant factor in the wonderful ‘progress our 


companies have made. You can appreciate 
this statement if you realize that. the salesman 
is the most essential element in every salés 
transaction, and the responsibilities of the life 
insurance agent are exceeded by those of no 
other- salesman. 

“During the early history of the business 
in this country, covered by the period when 
policies were sold mostly by representatives 
of institutions organized for other purposes, 
these conditions alone indicate to a consider- 
able extent the peculiarities of the field men 
who were responsible for the success of the 
business. Knowing as much as you do of the 
necessary qualifications of the successful agent, 
the degree of success. of our predecessors can 
easily be estimated and appreciated when it 
is remembered that the procurement of ap- 
plications for life insurance was secondary to 
his other business. This applies in a greater 
or less’ degree throughout the experience of 
the companies up to the early seventies, al- 
though it is true that agents were occasionally 
employed with the understanding that they 
would give their time exclusively to selling 
life insurance. 
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“In those pioneer days the attitude of the 
public to the business was unfriendly. Life 
insurance was not popular. There was much 
prejudice against it. In every community 
many of the representative people were op- 
posed to it. Conditioned thus, it was difficult 
to induce qualified men to accept agency work 
and it was therefore necessary often to em- 
ploy men who had failed in whatever else 
they. had attempted—business derelicts who 
were willing to enter even this shallow haibor 
for temporary safety—so there was to be found 
in the fraternity individuals who cloaked their 
real business under the protecting trademark 
of some other, and presumably. more respect- 
able (?) pursuit. These did not wish to ap- 
although they 
did, as a matter of fact, represent (or per- 
haps I should more properly say, misrepre- 
sent) some life insurance company. This part 
of their business, however, was secondary, and 
applications were secured more by subterfuge 
than otherwise. 

Be’ 

“It seems to me that the period of which 
we speak, so far as it relates to salesmanship 
in life insurance, should be designated as the 
epoch of the ‘has-beens.’ 

“Yet, as we study them now, were not the 
results reached under such conditions mar- 
velous? The companies and the agents were 
confronted with the task of educating the 
public to the benefits and advantages of true 
life insurance. The prejudice against the 
business had to be overcome; distrust was 
prevalent and financial conditions were detri- 
mental, yet it was demonstrated that the prin- 
ciples of the business were correct, that the 
benefits were real and tangible and.that the 
financial distress bound to overwhelm a fam- 
ily through the early death of the bread-winner 
could be overcome in no other manner. The 
lessons of life insurance thrift, even if taught 
in ignorance, were of wonderful leavening 
power. It is well to remember that ‘The su- 
preme aim of human existence is the attain- 
ment of happiness,’ and that ‘the home is the 
unit of Christian cilivilzation.’ Life insurance 
promotes the one and guards the other and 
is it any wonder that when once the germ 
was planted in the minds of the Américan peo- 
ple it should propagate and flourish as it has? 
It is but another field in which education and 
industry have accémplished wonders. 

“ 

“Notwithstanding the remarkable develop- 
ment of the business, a study of present con- 
ditions will lead to the conelusion that this, 
the golden era of our profession, is yet only 
a period of transition. The heights are still 
above us. 


“This is the dawn of a new epoch. Oppor- 


tunity for improvement -and reform is. still 
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presented and our knowledge, resulting from 


our experience, enables us to take advance 


ground in every feature of our work. From 
none of the sources of inspiration and en- 
thusiasm can greater benefit be derived than 
from the influence of effective organization 
for such has, without doubt, contributed more 
to the upbuilding and making dignified the 
profession of life insurance and the establish- 
ment of bonds of friendly and professional 
courtesy among agents than all other forces 
combined. This is ‘literally true. Organiza- 
tion, unity of effort, harmonious action is one 
of nature’s first laws. While we, who are as- 
sociated in the movement, know and under- 
stand the benefits of* association work, who 
will attempt to tell us what our. associations 
will accomplish when the time comes when 
perfect unity is the order of the day? As 
Moore Sanborn says, the time will come, when 
every clean and capable man who carries a 
rate book- will hold two certificates of char- 
acter, competency and credibility—one a con- 
tract with a legal reserve company, the other 
a card of membership in a life underwriters 
association. 
be 

“T appreciate the great responsibility resting 
upon us as members of the national associa- 
tion, and I appeal to you'with all the force I 
can command not to treat this responsibility 
lightly. The opportunity for our own uplift- 
ing is directly before us. This applies with 
remarkable emphasis to the agents, who see, 
but do not: understand.’ The duty of main- 
taining the highest possible ethics of the busi- 
ness is ours. Representatives of our profes- 
sion in our associations and out of them, who 
have not reached that standard of conduct 
we advocate, must be taught by precept and 
example the practical side of this problem 
Let us renew our faith in our principles. Let 
us proclaim them and then live up to them. 
Let us demonstrate our moral courage by over- 
coming every temptation to indulge in practices 
which will not stand the light of day, never 
forgetting that ‘deathbed repentances may be 
legal tender for salvation in another world, 
but for this they are below par.’ 

‘Ne 

“Association work tends to co-operation and 
the elimination of cutthroat methods. Dur- 
ing the past year I have personally written 
considerable business in association witli 
agents of other companies. Opportunities of 
this nature frequently present themselves to 
competing agents, when actuated by right 
motives and a willingness to practice the Gol- 
den Rule The practice of the principles upon 
which our associations are founded have done 
away with the necessity of looking for ap- 
plicants with a dark lantern. Think of the 
conditions prevailing in an office where sub- 
agents are controlled by a fear that their in- 
terests will be abused in case the general agent 
under whom they are employed learns the 
name and address of any of their prospects. 
Against this I know it is possible, and in diffi- 
cult cases. even advisable, to consult compet- 
ing agents of character with a view to obtain- 
ing their advice relative to securing the busi- 
ness. 

“eg 

“While the art of selling life insurance has 
been practiced with varying degrees of suc- 
cess ever since the business was first intro- 
duced, yet the agent, as a rule, never fully 
understood either the laws of success or the 
science of successful salesmanship. The 
agents who have made successes worked in 
harmony with these laws, either consciously 
or unconsciously. The mastery of these laws, 
which are mental, moral, spiritual and phys- 
ical, constitute the science of successful sales- 
manship, provision for teaching which has so 
recently been established here in Chicago. A 
knowledge of this is of the greatest value, and 
in the propogation of these facts our associa- 
tions can play a most important part. 

“My friends, the day has arrived when it is 
our duty as workers in the association move- 
ment, to do everything we can to bring about 
a correct apprehension of the facts. There 
is no class of people in the world who need a 
higher education, and more common sense, 
than the men who bear the mighty burden of 
distributing the beneficence, of what is des- 
tined to be, if it is not already, the grandest, 
as well as the greatest business in the world. 
The companies recognize the necessity of em- 

















ploying men. of the keenest intelligence, who 
can and will maintain the purest standard of 
ethics. Material progress has already been 
made. A splendid response to the. demand 
for better education on the part of the 
fraternity has been made in the institutions of 
learning all over the country.” 
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BY WHOM WAS “TALK WITH—” 
FIRST USED IN ADVERTISING? 


The publication in THe Western UNDER- 
WRITER of parts of H. H, Ward’s talk on life 
insurance advertising, in the course of which 
he told. how he came to adopt the sentence, 
“Talk with Ward,” has brought an interesting 
letter from Paul Feinknopf, manager of the 
Germania Life in Ohio, one of the veterans 
in the business. Now the interesting question 
is, can somebody dig up an instance where 
“Talk with” was used before Tilles of Little 
Rock used it? Mr. Feinknopf’s letter follows: 

Cincinnati, Dec. 29—To the Editor: In 
THE WESTERN UNDERWRITER of the 22d inst., 
on page 18, I find “How ‘Talk with Ward’ 
originated.” I do not wish to dispute Mr. 
Ward’s own story, for he is very likely under 
the impression that this cute saying is original 
with him. The fact of the matter is this 
“Talk with” was used many years before he 
came into the business or even dreamed about 
life insurance.’ 

“Talk with Tilles” was known all over the 
country, and every insurance paper in ex- 


istence from 1885 and before until 1898 or 
1899 has certainly heard of it and had it 
printed again and again in its lines. George 


Tilles was general agent of the Mutual Life 
in Little Rock, Ark., and you have probably 
heard of his suit against that company for 
several hundred thousand dollars a few years 
ago. 

Will also say right here that my cashier 
at the Cleveland 6ffice, I. M. Koch, had “Talk 
with Koch” printed on his cards nearly six 
vears ago, he being a former resident of Little 
Rock, and that phrase, as used by Tilles, was 
of course known to him. 

So you see there was “Talk with Tilles”’ 
and “Talk with Koch,” and you will confer 
a favor to your readers by publishing these 
lines, so that if any of them want to use 
“Talk with’ they can do so with impunity, 
as the copyright (?) ran out many years ago. 

Yours truly, 
P. Fernxnopr, Manager. 
zs Se 
CHURCH ENDOWMENT GROWS SLOWLY. 


An agent who has given a good deal of his 
time to church endowment work—that is, in- 
ducing churches to take out endowment poli- 
cies to pay off debts—gives it as his opinion 
that this line will require much attention and 
hard labor before it becomes productive. In 
attempting to get a church to take an endow- 
ment policy an agent has to deal with a num- 
ber of men and obtain their consent. It is 
a difficult process and a man on a commission 
basis cannot afford to spend so much time at 
it. This agent gives it as his opinion that 
companies will have to have a salaried man 
in the large cities to take charge of this work. 


IF YOU ACT PROMPTLY 
HERE IS A CHANCE 


A traveling manager of a prominent manu- 
facturing company recently sent the following 
letter to a State Manager of The Fidelity Mu- 
tual Life Insurance Company of Philadelphia: 


“For your information, I hand you 
copy of my resignation as State Manager 
of the Manufacturing Com- 
pany with which I have heen connected 
for the past ten years I have come to 
the ‘parting of the ways,’and have de- 
cided to make life insurance my life 
work. Iam going in with youto make 
asuccess............I have selected your 
company because it is young, progres- 
sive, conservative, with a strong mi&n- 
agement, and best of all,one that has 
the goods to sell.” 


The Fidelity Mutual Life has made a 
splendid record for 1904, and its plans for de- 
velopment during 1905 will create some agency 
openings which should be sought by men of 
any line of business who are ambitious to build 
for the future as well as the present. Here is 
4 Chance for you if you act promptly. 








Features of the Month 


Comments on some of the events which have 
recently transpired in life insurance 
circles. 

















Last month saw the Washington Life re- 
organized, with John Tatlock, Jr., succeeding 
W. A. Brewer, Jr., as president. As was well 
known for some time, the New York depart- 
ment was examining the Washington, and 
various rumors got abroad of a character 
quite detrimental to the company’s reputation. 
Offers of reinsurance came from one or two 
other companies, but were declined. The 
story went the rounds at one time last month 
that the Washington would be found to be 
impaired. Fortunately, these reports were not 
justified by the conditions, and the company 
comes out of its trouble in better condition 
than it has been in for a number of years. 
Interests closely allied to the Mutual Life 
and the Morton Trust Company reorganized 
the Washington, increasing its capital stock 
from $125,000 to $500,000, selling the addi- 
tional stock at a figure which gave $281,250 
to the surplus fund. Several new directors 
were elected, and they chose as president of 
the company Mr. Tatlock, who has been as- 
sociate actuary of the Mutual Life for a num- 
ber of years, previous to which time he was 
actuary of the Prudential for several years. 
There is every reason to believe that Mr. Tat- 
lock will correct the errors which have ex- 
isted in various departments of the Washing- 
ton’s management and that he will make it 
a vigorous ——. 


The election of Vice-President John M. 
Holcombe of the Phcenix Mutual to the presi- 
dency of the company came somewhat sud- 
denly and unexpectedly, as President Bunce 
resigned only a few days before the election 
took place, in order to accept the presidency 
of a large savings bank in Hartford. Presi- 
dent Bunce will continue his connection with 
the Phoenix Mutual as a member of the board 
of directors and chairman of the finance com- 
mittee. President Holcombe assumes his new 
duties after a service of twenty-five years 
with the company, which have been marked 
by continual advancement. He is one of the 
eminent life underwriters of the United States 
and is known outside of the business for the 
attention which he has given in educational 
and other matters of public interest. 

ve Me 

Last month the court of appeals of Ken- 
tucky held that the law is constitutional which 
requires the insurance commissioner to revoke 
the license of a foreign insurance company 
which shall transfer a case from the state 
courts to the United States courts. The ques- 
tion came before the court on two cases which 
were combined for the purpose of getting a 
decision. Commissioner Prewitt had revoked 
the license of the Security Mutual under this 
law, and the company secured from the lower 
court a decision holding the law unconstitu- 
tional. In a very similar case another judge 
of equal standing held the direct opposite, 
the Travelers being in that case the company 
disciplined. The two companies will now 
carry the case to the supreme court of the 
United States. 

we 


Commissioner Folk of Tennessee has de- 
cided that the issuing of life insurance poli- 
cies on the preliminary term reserve plan is 
not in violation of the statutes of that state. 
He held that companies issuing this class of 
contracts are not discriminating between poli- 
cvholders of the same class-and expectation 
of life, for, while they were charging a higher 
rate for the first year of a life, limited payment 
or endowment policy than they were charging 
for a one-vear term policy. these policies con- 
tain valuable options that keep them from be- 
ing “merely” one-year term policies. 

we ow 


It is interesting to note the different views 
which the fraternal men in different parts of 


‘the country take in regard to the adoption of 


laws which will place these organizations on 
a safe basis. At a recent meeting of the Iowa 
Fraternal Congress it was decided to give 
its support to a law along the lines of that 





agreed upon by the insurance commissioners 
and similar to the one adopted early last year 
in Ohio. 

The Indiana Fraternal Congress, on the 
other hand, appointed a committee to watch 
the legislature and endeavor to prevent the 
adoption of any laws affecting .fraternals, as 
the men prominent in these orders are very 
well satisfied with existing conditions in that 
state. - 

In Minnesota Commissioner Dearth has for 
some time been actively advocating the adop- 
tion of the uniform fraternal bill, but in a 
recent interview he stated that there was very 
little hope of doing anything of the sort in 
Minnesota until the fraternal men themselves 
should become convinced that that was what 
they wanted. That seems to be very much 
the condition elsewhere. It is easy enough 
to get legislatures to pass almost any kind 
of bills which are burdensome or unjust to 
old-line companies, but when it comes to 
fraternal legislation, that seems to be 
sidered an entirely different matter. 

we 

President Starnes of the National Life, 
1. S. A., recently arranged to have most of 
the western states report their business direct 
to the home office instead of through the 
Denver clearing house. This relieves West 
ern Superintendent Don Carlos at Denver of 
a large amount of clerical supervision and 
will enable him to devote nearly all his time 
to field work. ‘The company will not enter 
any new territory next year, but will develop 
what it already has, especially in the west. 
President Starnes thinks the outlook in the 
far west is excellent. He says the one feature 
which has to be watched closely is the ex 
pense of getting business, as distances are 
$0 great and traveling expenses are high. 

we 

The United States Life, which for a num 
ber of years has been almost unknown in 
certain portions of the middle west, is now de 
veloping the field of Illinois and adjacent 
states at quite a rapid rate. Superintendent 
of Agencies J. N. Shockney of Chicago is ap 
pointing district managers in a number of 
the important cities in his territory and ex- 
pects soon to have a considerable corps of 
agents at work and a large amount of business 
coming in. 


con 
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There have been several important changes 
among managers of the Equitable of New 
York within the past few weeks. Martin A. 
Marks, manager at Cleveland, resigned, to 
take effect Dec. 31, after a service of twelve 
and a half years in that capacity. John D. 
Fackler becomes agency inspector for the 
Cleveland territory.. The city and immediate 
vicinity become a metropolitan district, while 
the rest of Mr. Marks’ old field is cut up into 
small genefal agency districts. 

Thomas H. Bowles, formerly general agent 
of the Mutual Life for Louisiana and Wis- 
consin, who became manager of the Equitable 
in Michigan about a year ago, tendered his 
resignation and was succeeded on Jan. 1 by 
W. A. Sanders, who has been connected with 
the company in Detroit for some fifteen years. 

Michigan will be treated much like north- 
eastern Ohio, Detroit becoming a metropolitan 
district, and seven general agencies being es- 
tablished at othr points. 

Elmer Dwiggins of Des Moines, who be 
came district manager of the Equitable about 
a year ago, was promoted to the position of 
general manager for Iowa at the first of the 
year. Mr. Dwiggins has shown great activity 
in his territory, and has recently organized 
several clubs for producers of various amounts. 
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It is wonderful what one man alone can 
do, even against heavy .odds, if he only be 
lieves in himself and has the courage to meet 


the ‘difficulties of any situation —H, J. Powell. 





You Are 


anxious to increase your present income, 
You are desirous of future advancement. 
You need an income when you stop work. 
Your family needsan income when you die. 


We Are 


able to make all this possible for you. 

H. E. MARSHALL, Supt. Northwestern Dept. 
Provident Savings Life, 

1301 6 Monadnock Block, Chicago. 
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Among the Companies 





Their attitude and practice in regard to various 
points of underwriting and management 
of their agencier, 











The Fidelity Mutual Life has cut some 
commissions. The company has been going 
over its experience with certain classes of pol- 
icies and has found that the lapse ratio on 
ferm business was excessive as compared with 
other classes. It has also found, from the 
limited data at hand, that the business written 
on other races than the Caucasian is not very 
persistent. It was on these classes that it 
cut commissions or provided that a part of 
the commission should be held back until the 
business renewed. 
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The Franklin Life starts the year with a 
fine line of new policies on the 3 percent re- 
serve basis. It has all regular lines of poli- 
cies, besides a gold bond in some special forms. 
During the past year the Franklin has done 
much in developing the field in Ohio and cer- 
tain other parts of the west and south. This 
year most attention will be given to the home 
state of Illinois. 

ve 


The Hartford Life has made a number of 
changes of interest to its agents and others. 
A new rate book was issued a few weeks 
ago, and ordinary life and twenty-payment life 
rates. were advanced somewhat at most ages. 
Cash values are not now obtainable until the 
end of five years. The company is strongly 
in favor of having all business sold on a 
twenty-year accumulation plan, and will 
issue ten-year or fifteen-year accumulation 
policies unless specially requested to do so 
by the assured. It states that most of the 
surplus is earned in the last five years of 
the accumulation period and that early settle- 
ments are very likely to be unsatisfactory. 
Term contracts are restricted to a ten-year 
renewable term policy, and rates have been 
increased. No policyholder will be carried 
above the age of 60 under the term policy. 
Special instalment policies are withdrawn, but 
instalment options are added to regular forms. 

we 

The Security Mutual Life is giving up the 
plan of-having large general agencies; and, as 
new states are entered or general agents in 
old states resign, the territory is, as a rule, 
being cut up into districts. It is not probable 
that in the future any general agents will be 
appointed for whole states, except in the far 
west, where population is scattering. 

One of the western life companies is now 
trying the plan of paying a guaranteed salary 
of $50 a month to new agents and in addition 
paying a commission that will remunerate 
them on a producing basis above that amount. 
The salary is paid at the end of each two 
weeks, and it is agreed in the contract that 
it shall not be paid unless the company feels 
that the agent has given it faithful service. 
The company figures out that in this way it is 
freed from paying advances and cannot lose 
very much if the agent does not earn his full 





IF YOU WANT 


To establish quickly a paying life 
insurance business of your own, 
these things are necessary : 


1. A direct contract, involving permanence. 


2. A company with satisfactory history and 
financial standing. 


3. A pleasing policy. 


4. A —j ment striving for low expense, death 


apse ratios. 


THE EQUITABLE LIFE OF 1OWA 


(Home Office, Des Moines, lowa) 


offers these advantages. If you add to them an 
intelligent, energetic, determined effort, you will 


SUCCEED! 
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salary. If at the end of a few montlis the 
agent is found unsatisfactory he can be dis- 
charged. So far the plan has worked out 
favorably. 2 
¥ 

The Hartford Life agents are pushing its 
guaranteed addition policies since the com- 
mission was made the same on them as on 
the ordinary run of contracts. These policies 
increase a stipulated sum per thousand everv 
year in case of.death, and when the premium- 
paying period is ended the accumulated addi- 
tions to the face of the policy stand. The 
rate on this policy is higher than on the or- 
dinary forms, owing to the additions, but the 
values are also higher. The increased rate is 
due to the regular rate being loaded to take 
care of the additions in the way of term in- 
surance. 

ve 


The Union Central, in explaining the fact 
that it had the largest amount of reinsured 
business of all companies during 1903, viz., 
547 policies, amounting to $6,731,637, says its 
agents are writing a number of prominent and 
wealthy business and professional men who 
take large policies. The company does not be- 
lieve in a large net amount at risk on one 
life and wants to keep on the safe side. The 
larger a company grows the larger net line it 
can write. The Union Central says it wants 
to protect itself against the loss of a heavily 
insured man. 
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NON-PARTICIPATING CHEAPER 
THAN FRATERNAL INSURANCE. 


An agent of the Union Central in Cleveland 
has worked out some statistics comparing the 
cost of insurance in the Maccabees with a 
non-participating policy of the Union Central. 
The same plan can be used with other fra- 
ternals and other old-line companies if an 
agent wili take the time. The article says: 

“At age 36 the cost of $1,000 insurance in 
the Maccabees is as follows: 


Twelve assessmemts of $1.50 each for mor- 
ge a Pere r yy rere er TS $18.00 
Twelve assessments of ten cents each for the 





eh OE PR FE Pee rr 1.20 
Annual dues to local tent................ 2.00 
Total lowest cost per year for $1,000 cer- 

ee Pe PTE ES eee roe $21.00 


“To an old member rerating 50 cents per 
year must be added to .the above rate for the 
deficiency fund. 

“To a new member the cost to join the so- 
ciety is $7.25, in addition to the first year’s 
cost for the $1,000 certificate. 

‘A certificate in the Maccabees affords pro- 
tection only from one assessment to another, 
and if a member fails to pay any assessment 
within the specified time, he is suspended from 
all benefits, and if death should occur while 
so suspended his insurance is of no value, as 
his certificate has no provision for extended 
insurance, .paid-up insurance or cash loans. 
The certificate guarantees nothing, but agrees 
to pay the sum of one assessment upon the 
membership, not exceeding $1,coo. There are 
no absolute guarantees, either as to the num- 
ber of the assessments or the amounts to be 
paid at death. 

“In the application for membership the 
member agrees to be bound by the constitu- 
tion and by-laws then in force, or that may 
thereafter be put in force by the supreme 
body governing the order. This agreement 
renders the member powerless. He must pay 
what the governing body sees fit to assess 
him, or stand suspended from all benefits 
upon failure to do so. 

“A Union Central non-participating policy 
costs only $1.90 more per year at age 36, 
and after three years it has paid- -up extended 
insurance and Ess values. It is an absolutely 
guaranteed contract and in twenty years costs 
only $38.00 more than the Maccabee’s cer- 
tificate. Subtracting the cash value at the 
end of twenty years from the total premium 
paid the actual cost is only $14r. 

“In an old-line company like the Union 
Central the security is absolute as long as a 
man may live. In any fraternal organization 


conducted on the assessment principle there 
is the danger that the member may be left 
without insurance profection in the course of 
twenty years, more or less. 

“The above points are suggestive only and 
may be applied with modification to almost 
any fraternal organization.” 





GENERAL AGENTS’ ORGANIZATIONS 
WIELD A BENEFICIAL INFLUENCE. 


Companies often look with some degree of 
suspicion on organizations of general agents, 
for the reason that the executives know that 
general agents wield the power among the 
policyholders, and can secure enough proxies, 
if necessary, to make a very dangerous show- 
ing at the home office. Only officials who are 
afraid that their “soft snaps” will be de- 
stroyed fear the power of agents. ‘Those 
officials who are working for the best interest 
of all corcerned care not a jot for organiza- 
tions of general agents. They believe in them. 
They appreciate that if the duties of the home 
office are being performed honestly and ably 
there will be no reason for any dissatisfaction. 

Some times it has happened that the general 
agents have felt impelled to take a stand, and 
have banded together for the purpose of con- 
vincing the home office that improvements 
must be made. A case arose some time ago 
when a company was having much internal 
trouble. There were bitter clashes between 
officials in power and leading stockholders. 
Litigation followed, and it appeared dark for 
the company. Damaging attacks were made 
on it by the ousted contingent, and the agency 
force was being battered. 

The company had a good producing corps 
of managers and sub-agents. They saw that 
competitors were using the attacks and 
wrangles to drive business away from the 
company. The managers had _ considerable 
pride. They did not want to retreat under 
fire if the company was all right and the stock- 
holders were willing to stand by their guns. 
Managers do not care to change unless there 
is a good reason. 

These managers got into communication 
with one another, resulting in one of their 
number being delegated to visit the home 
office, investigate conditions and report. If he 
recommended that they leave the company, 
arrangements had been made to contract in 
a body with another company. The future of 
this company was, therefore, in the hands of 
the general agents. An investigation of three 
weeks was made.. The general agent was sat- 
isfied that the attacks were not justified and 
that the controlling stockholders meant to 
continue along correct lines. He urged all to 
stay and they did. They realized the up-hill 
fight, but all possessed that pride of a sub- 
stantial kind that bears a man up under fire. 

A body of general agents usually can be 
relied 6n to act conservatively. When men 
reach that position and are given responsibili- 





ties that accompany it, they are usually 
counted individuals of more than average 
ability. There is much power in the mana- 


gerial corps of a company. 


preciate. it. 
et SF SS 
Arguments over rejections are often a les; 
of good time that could be profitably spent 


The officials ap- 


in writing other applications—Wi!son Will- 
iams. 
se we Ss 
Always endeavor to create the impression 


thet your own jime is valuable, and that vou 
appreciate also the value of your client’s time, 
and you will find that it pays—R. W. Stevens. 
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The Washington Life Insurance Co. 


of NEW YORK 
JOHN TATLOCK, JR., Pres. 


ASSETS, $17,000,000 


If you can successfully manage 
a limited number of counties in 
Ohio, Kentucky or West Virginia 
and want a General Agent's contract, 


Address immediately 


DR. E. C. SKINNER 


General Manager Uhio, Kentucky and West Virginia 
Suite 604-610 Union Trust Building | 
CINCINNATI, OHIO 
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INFLUENCE OF THE USE OF ALCOHOLIC LIQUORS ON MORTALITY 


FINAL INSTALLMENT OF A PAPER COMPILED BY J. H. NITCHIE, CONSULTING ACTUARY, CHICAGO 








In January, 1904, there appeared in the 
Journal of the Institute a paper on the “Com- 
parative Mortality Among Assured Lives of 
Abstainers and Non-Abstainers from Alco- 
holic Beverages,” 
Moore, actuary to the United Kingdom Tem- 
perance and General Provident Institution. 

This society was founded in 1840, originally 
for abstainers only. The first policy was 
issued Jan. 14, 1841. The admission of non- 
abstainers began in 1849. The same premiums 
have been charged for both classes, the only 
advantage to either being in the amount of 
bonuses as varied by the mortality experience 
in each class. 


“e 


The temperance section includes those who 
do not take alcohol as a beverage in any 
form. This distinction is continuously main- 
tained by requiring annual declarations. 

If abstainers become non-abstainers they are 
transferred to the latter class, except upon 
attaining ages above 70. 

Non-abstainers are generally eligible for 
transfer to the abstaining class, but not if 
they are known to be in bad health or intem- 
perate in habits. 

Transfers from one class to the other have 
been comparatively few. 

Proposals have been treated with equal 
care, except that abstainers, with otherwise 
unfavorable records, may have a better chance 
of acceptance. The temperance section has 
never been favored in any such respect. 


“= 


The position in life of members of the 
respective sections is partially indicated by a 
table showing the average amount of each 
policy at the date indicated at the rate of 
$5 per £ sterling: 


Non- 
Year Abstainers. Abstainers. 
1865 pee 935 $ 990 
ep, Lanse o'vvu ochre p60 24er 1,150 1,160 
OE AS yr es ren 1,325 1,320! 
SOO sito acce Mts baseeoers 1,495 1,605 


These averages indicate conditions much 
the same in both classes, which conclusion 
has been confirmed by personal observation 
on the part of the officers of the institution. 
It has been noticed that abstainers genérally 
enter at somewhat younger ages on the aver- 
age. . 

Ne 


In most. of the comparisons the expected 
mortality is based on the O™ table, that being 
the last compiled experience of the British 
offices. The experience is computed by poli- 
cies as in the recent investigation by the 
Actuarial Society of America. 

‘The following is a summary of the aggre- 
gate experience: 


Non- 
All Years. Abstainers. Abstainers. 
Exposed to risk .. » - 398,010 466,948 
DOE ve cue nh Foon obs sous 5,124 8,947 
Expected mortality ......... 6,899 8,911 


In ‘general and in many of the detailed ex- 
hibits the experience among the non-abstain- 
ers is found to follow quite closely the rates 
in the O™ table, that among the abstainers 
being much more favorable almost through- 
out, 

~~ 


As this paper of Mr. Moore’s has been the 
subject of recent and very full comment we 
shall only call attention to a few _ special 
features. 

The experience of the first five policy years 
is not-tabulated, but in the following table we 
quote statistics showing for whole life poli- 
cies on healthy males by quinquennial groups 
of ages the exposures and the rate of mor- 
tality experienced for all years; and also for 
all excluding the first five ‘years. The original 
sections of abstainers and non-abstainers only 
ire shown, all transfers being excluded from 
this exhibit, 


by Roderick MacKenzie ~ 








———_——-ABSTAINERS.— 
All Years. 
Rate of 
Mortality 
Exposed Percent 
Ages. to Risk. PerAnnum. Exposed. 
15-19 3G so «ass cee .668 936 
ES 0356 Ce ey'o we 15,760 463 3,496 
SE Le 6 ets he noes 32,740 .406 12,13 
SE webs aaoe Che 46,555 408 25,756 
5-3) 7 444 37,153 
55 54T 43,061 
nee TON Ee 51,377 .749 42,73 
BP p.wcgy sesvies 44,138 1.049 38,728 
Seer 5 sete Se ts 00% 34,974 1,673 32,234 
_, er oer 25,263 2.565 24,002 
ee 16,479 4.260 16,049 
DMEe 3 sue egt weues 9,325 6.199 9,23 
a ee 4,351 11.607 4.317 


In the above we have omitted extreme ages, 
including only those at which the numbers 
exposed are sufficient to give results at all 
worthy of dependence. 

A similar exhibit is presented for all policy 
years of healthy female life as follows: 








ABSTAINERS. 

Rate of 

Mortality 

Exposed Percent 
to Risk. Per Annum. 
wads pe 6d. dvetws baw dee 697 -287 
Ness antotecebess 0K s 1,135 -TO5 
bb ibs $d ewe ORAS Boe eae 1,897 685 
6b Role Baie’ Winx,0> 0S Cor 2,707 997 
dae Voeed phen, Taeee es 3,454 897 
O10 S60 06 G6. OTe ee OCS seCee 3,927 .843 
Pre TeTeL UTE TEES tee 4,212 1.116 
Srp ee ey ee eer 4,164 1,225 
Po bdat dP ewer we stba 0.06 ie 8,719 1.721 
GE” Pande be eawdsviedvect sce 3,139 2,644 
Se eR Rg OF Pe 2,280 4.122 
nn EP eT Oe Teeny os 1,412 7.720 
SEE. edvdnscetidanasssseatwn 629 11.449 

NON-ABSTAINERS. 

Rate of 

Mortality 

Exposed Percent 
Ages to Risk. Per Annum. 
SPD 6. wtasageu'e oh oWWacs web's 500 400 
DE ~Gds anna souk te ew nessa 1,203 665 
SE Serr eee 2,904 964 
Sa eer oe 4,933 730 
35-39 . 6,756 1.021 
oe RE Pee rey Tee 7,983 65 
{ 1.282 
1.397 
55-59 of 1.857 
DE Par eiieestpsecdeneoess 6,699 3.105 
a Kidiueun se cwnhed caves « 5,065 4.442 
DE, déebwvaae cobn tose bonds 3,239 5.854 
C6559 ed-was Ga aerae Waedine a 1,607 10.328 


Other exhibits in Mr. Moore’s paper show 
the experience on endowment policies; on 
rated-up risks at true and at rated-up ages; 
on those who were transferred to the ab- 
stainers’ section and on those transferred to 
the non-abstainers’ section; comparative tables 
for different periods in the history of the in- 
stitution; also comparisons of ratios, of life 
expectations, values, etc., much too complete 
for quotation here. The modified exhibits 
do not result in material variations nor do 
they warrant any change in the general con- 
clusions so favorable to the abstainers’ sec- 
tion. 

Xe 


From one of the tables we take the follow- 
ing outline showing the expectation of life 
and the 3 percent value of a life annuity of 
$1 by the Abstainers’ table (T™), and 
by the O™ table: 

Expectation. 
Ages. Tm, Om, 


* 
also 


Annuity. 
Tm, 





om, 

eee Poee ee 5.0 515 24.67 
+. Mahe weonues 46.9 43.2 22.70 
a -aVeas t00é60 38.8 $5.1 20.26 
ey 80.3 27.4 17.39 
SP ogee s ous 22.0 20.1 14.05 
GO 5 tcdowe ca o% 14.6 13.6 10.38 


Following Mr. Moore's paper is the report 
of an interesting discussion, also some cor- 
respondence upon the subject of the paper. 
In a letter from Mr. Moore he expresses the 
hope that in a few months he may be able 
to go more closely into the question of selec- 
tion by an analysis of the data, such as the 
proportion of new business, etc., as affecting 
the relative rates of mortality in the two sec- 
tions. 

< 

Should any of the readers of THe Suppie- 
MENT fesiding in or near Chicago -desire to 
exanmne more carefully the data from which 
the above extracts are taken the original pub- 





Excluding 
First Five Years. 





———NON-ABSTAINERS. 
All Years. Excluding 

Rate of First Five Years 

Mortality 


Exposed Percent 


to Risk. Per Annum. Exposed. 
2,104 ATS 0 
9,516 662 1,400 


27,099 
46,965 
61,106 
67,423 
65,931 








lications may be consulted in the John Crerar 
library, where a large and valuable section 
devoted to insurance and related subjects is 
accumulating. 

Several American companies have recently 
announced plans similar to those of the United 
Kingdom Institution, Not only are estimates 
of increased surplus offered to the abstaining 
policyholders, but such increase, in some cases, 
is anticipated by accepting, in part payment 
of premiums, notes secured by the policies 
The expectation is that such notes will not 
be liens on the policies at maturity, but will 
be canceled by the enlarged surplus. These 
published statistics seem to warrant such esti 
mates, 

-- & SF S 
CUT OUT UNNECESSARY THINGS. 


Do you ever stop to think what a frightful 
waste of time there is over the unnecessary 
things that creep into our work ‘unless we 
stand eternally on the lookout and guard 
against them—things that not only amount 
to nothing, but worse than that, actually pre- 
vent accomplishment? We try to persuade 
ourselves that such things are necessary, a 
part of our daily routine. Yet when we look 
back on the hours frivoled away each week- 
doing worse than useless things, we are 
brought face to face with the fact that most 
valuable time has been wasted. 

Plan your work so as to somehow get in 
terviews. But get them. Cut out immedi 
ately those long car trips; that temptation to 
travel to the next town, to go half a mile to 
insure a man when your neighbor, within a 
stone’s throw, needs insurance. Cut out the 
long letters, the promiscuous, but useless cir 
cularizing; cut out the forty other similar 
things that spell not a thing for an insurance 
man but wasted time and lessened income.— 
T. A. Buckner. 

se 
SEES SIX MEN EVERY DAY 

Six every day is the number of men one 
of our most successful agents calls on, rain 
or shine, and sirce he placed to his credit 
last year personal business to the amount of 
$187,500, the advisability of following out 
such a daily program is easily apparent 

To the excellent record this man made last 
year he attributes nothing but persistent and 
systematic hard work, and through famili 
arity with, and ability to properly present, the 
policies of the Illinois Life. He does not 
claim to be a wonder or a star performer in 
life insurance, but is simply demonstrating 
what is possible by the proper application of 
ordinary ability. 

Thirty-six calls each week! Think of it! 
And when the far-reaching advantage such 
aggressive work musi give a man fully dawns 
upon you, you will say that any man who has 
got the energy and stick-to-itiveness necessary 
to persistently follow this plan is bound to 
win. After all, this is the only sure way to 
secure applications, since insurants are sought 
after rather than seeking, and, unless you call, 
you cannot know whether a certain man, or 
any number Of men in your district are open 
for insurance.—Illinois Life Bulletin 

«& 

“Wishing is not winning; many a man has 

his wishbone where his backbone ought to be.” 
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STOCK IN A CORPORATION OR 
A POLICY IN A LIFE COMPANY? 


In many large corporations the employes 
are encouraged to own stock in the company, 
and are given some assistance in purchasing it. 
The first of the two reasons generally given 
for this is that the managers desire to help 
them to make provision for old age; and, 
secondly, they believe that by their securing 
an interest in the company there will be less 
tendency to strike or to injure the business in 
various ways. We have nothing to say in re- 
gard to the latter, but as to the former point, 
we believe that employes of large corpora- 
tions will do much better to protect their old 
age with life insurance than by purchasing 
stock in the company. 


When a man saves for his declining years, 
he desires an absolutely secure means of sav- 
ing. It may be thirty or forty years before he 
will need the money. The question arises, will 
the institution in which he places his trust 
be solvent at that time? All good business 
men know that “old-line” life insurance com- 
panies are founded on principles which will 
stand the test of ages. The policyholders 
have no reason to fear that their money will 
not be safe, even if they live to be very old. 
On the other hand, what will the stock in 
a large corporation be worth thirty or forty 
years from now? No man can say with as- 
surance what will be the approximate value 
of stock ten, or five, or even two years, ahead. 
Those corporations which seem to be most 
prosperous fail, and the public is amazed. 
Is this a suitable form of investment for the 
workingman who wishes to save his money 
during a lifetime? We believe there is no 
comparison between stock of the strongest 
company and a policy of life insurance as 
a safe investment. The workingman had bet- 
ter let capable business men, who are wide- 
awake to the ups and downs of the financial 
world, assume the risk of stock, and he take 
a policy in which he can place his utmost 
confidence. 
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However, if the employe does decide to so 
use his money, in what condition will he leave 
his family if, instead of living to an old age, 
he dies in five or ten years‘ In that time he 
will have bought a few shares of stock—only 
a small part of what he had hoped to have 
after many years of saving. His wife and 
children are left with a small competency. 
The amount used each year to purchase stock 
would have paid the premium on a good-size 
life insurance policy, payable either at ages 
sixty or seventy, or immediately in case of 
death. His family would be ten times better 
off had he carried insurance. 

Ne 


Again, the workingman may conclude to 
save a certain amount of money each year 
and buy stock, but he is not compelled to do 
so. Unless he is a man of the greatest tenac- 
ity of purpose, he will be tempted to forego 
his yearly deposit, and use the*money for 
something else; but with the insurance policy 
there is a certain element of compulsion which 
is of the utmost assistance in forcing a man to 
lay aside what otherwise might be wasted. 
Many a person saves through life insurance 
who would never do so by buying stock. 
Moreover, he may sell his stock at any time 
and come into possession of all the money he 
has accumulated, when it would be much bet- 
ter for him not to be able to draw it out at 
his pleasure. The insurance policy is so con- 
structed that the policyholder cannot turn it 





into cash before the proper time except at a 
sacrifice. This is a great protection to the 
family and to the man himself. 
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Another serious drawback to a workingman 
buying stock from year to year is that he is 
tempted to speculate, and so risk losing all 
his savings. He is at liberty to sell at any 
moment, and the accumulations of a number 
of years may be wiped out by his yielding to 
the temptation to sel] at a little advantage, 
and purchase something else, getting in “on 
the ground floor.” A workingman should 
never attempt to speculate with money in- 
tended for the protection of himself and 
family. His savings should be regarded as 
1 safety fund. They should be held in trust 
by a reliable institution out of his reach. 
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We advise employes of large corporations, 
when invited to become stockholders therein, 
to refuse, and to invest their savings in an 
endowment policy in the Union Central. It 
will help them to save; it will bring them 
good returns at midturity; it will protect their 
family from the very beginning, and at no time 
need they have the slightest fear that their 
money is not in the safest hands. 

The points given above apply also to the 
purchase of all stocks by workingmen and 
employes who are dependent upon their weekly 
salaries for a living —Union Central Advocate. 
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BXCLUSIVENESS OF OFFICIALS 
DOES NOT GO WITH AGENTS. 


Encouragement goes a long way. An 
agent delights to see his work appreciated. 
A word of good cheer and recognition of 
meritorious service spoken at the right time 
to a hard-working agent makes him 
that much more faithfully. Even 
mercenary standpoint it pays to 
men and give them due reward. It results in 
men securing more business. When an agent 
who is doing his best realizes that his su- 
periors recognize the worth of his efforts he 
feels actuated to redouble his energies. 

Some time ago an office manager from a 
home office visited a manager. He secluded 
himself in the privacy of the manager’s office 
like a thing apart. He did not see the men 
or the assistant manager. A half hour given 
by that field superintendent to shaking hands 
with the workers would have been worth 
hundreds of dollars to his company. 

“He imagines he is too high-toned for us,” 
said the agents. “We are only menials who 
cannot sit at the guests’ table,” they contin- 
ued. “The company relishes the business we 
get and that ends it. We are not permitted 
to touch the hem of the home office gar- 
ment.” 

Gage E. Tarbell of the Equitable, Thomas 
A. Buckner and E. R. Perkins of the New 
York Life, and the really big field men know 
the value of “mixing.” They give light by 
letting their own scatter and it does not in 
the least impair the parent lamp. 

In social_ life discriminations are made to 
which exceptions need not be taken. In busi- 
ness the sheep and goats and the big 
home office lion should mingle together. It 
never harms a leading official to strike hands 
with the men whose palms are calloused with 
toil. To shun them is a good symptom of 


smallness. 
ce Ss 
“To all women we say—it is better to en- 
dure some small discomfort early in life than 
it is to undergo hardships in old age.” 
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from a 
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XPERIENCED insurance men appreciate the advantages of 
direct contract relations with their company. 
spiration denied the average solicitor. 

We make a specialty of helping the Agent do preater things, 

and we put into his hands the policy that will SELL. 

Our new policy just out has the selling points. 


you about it. 


It is an in- 


Let us tell 


AMERICAN CENTRAL LIFE INS. CO. 


INDIANAPOLIS 
Now doing business in the states of Pennsylvania, Ohio, Michigao, Indiana, Tennessee, Illinois, Missouri, Kansas and Texas 








DISCUSSES “CRUCIAL TEST” 
OF THE CONNECTICUT MUTUAL. 


“The Whole Story in a Nut Shell,” gotten 
out by the Connecticut Mutual, is bothering 
many agents of other companies. The company 
shows its policyholders ‘and beneficiaries, in 
death losses, endowments, dividends, surrender 
values, etc, have had returned to them 99.9 
percent of the total amount received in pre- 
miums since its organization. It declares from 
its interest earnings it has paid management 
expenses and taxes and left a margin. The 
Connecticut Mutual contends that the crucial 
test of a life insurance company is made by 
examining and comparing the percentage of 
premiums returned to policyholders and also 
the saving from interest earned. 

Some of the other companies are taking 
exception to this statement. According to the 
“crucial test” of the Connecticut. Mutual, it 
comes first in the list. Ranking next are the 
Mutual Benefit, Manhattan, A=tna Life, Pheoe- 
nix Mutual, Union Mutual, United States Life, 
Washington. In the- class below these, ac- 
cording to this same test, would be the Na- 
tional of Vermont, Northwestern Mutual, New 
York Life, Equitable of New York, Penn 
Mutual, State Mutual, Provident Life & Trust 
and Union Central. 

The question arises at once in the minds 
of agents as to whether the first class of com- 
panies is of a higher grade than the second 
class in general excellence and returns to 
policyholders. 

One of the companies, in disctissing this 
“crucial test,” says: 

“The only possible answer is No! and the 
‘crucial test’ is not a test at all; it means 
nothing when it comes to judging the merits 
of the several companies. If every company 
in the country were given, say fifty years to 
write new business and to grow, and then 
were compelled to stop advancing and gradu- 
ally to wind up its affairs, at the end of such 
a time when it had paid all its claims and 
gone out of business, to some extent we could 
apply the so-called crucial test; hut even then, 
for various reasons, we could not justly say 
that the one which had returned the largest 
proportion of morey to its policyholders had 
been the best managed. and the most success- 
ful company. 

“And the idea of applying such a test to 
each of twenty-five or thirty companies 
founded in different years—some writing but 
little new business, others writing a large 
amount, some writing a large amount at first, 
hut little later, others writing a small amount 
at first, and a targer amount later—is an ab- 
surdity. The company which had been doing 
business for many years, but of recent years 
had been progressing very slowly, would make 
the best showing according to this test. The 

. . >. . 
company which had been going ahead rapidly, 
or even moderately, would make the poorest 
showing; but the policyholder individually in 
the latter company might be receiving greater 
benefits-and protection at a lower cost than 
the policyholder in the former company. The 
question of interest rate, death rate, expenses, 
age, rapidity of growth, etc., all enter in in 
such a mixed manner that the crucial test 
means absolutely nothing as to which com- 
pany is the best managed, the safest, the most 
conservative, or is doing the most for its 
policyholders.” 
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PERSONAL PRESS AGENTS. 


It is getting to be quite the fad in some 
quarters for prominent life insurance men to 
have personal press agents. Usually some in- 
surance newspaper man is selected who wi'l 
exploit the achievements of the life unde-- 
writer, chronicle his movements, tell of his 
successes and celebrated guests. If he makes 
a speech, it is elaborted and the man gets 
praise without stint. Almost anyone | who 
observes the columns of some of the insurance 
papers and insurance departments of the big 
dailies can select the- items that have been 
written by the active press agent. In the 
west one agency leader employs a newspaper 
man to publish about every step he takes. To 
many this constant ebullition becomes nause- 
ating. It is very*much the same course as 
is pursued by the press agents of theatrical 
stars‘and lesser lights who long to enter the 
starry firmament. 
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PANAMA HAZARD 1S REGARDED 
WITH DISFAYOR BY COMPANIES 


From present indicatiosis, very few com- 
panies will insure the lives of persons going 
to’ Panama to work on the canal. Just at the 
present time this question is not of vital in- 
terest, as operations have not yet been begun 
on any very large scale. In the near future, 
however, it is expected that thousands of 
Americans will go to the isthmus in various 
capacities. Among these there will be hun- 
dreds who will conclude to take life insurance 
and who will probably find that their choice 
of companies is narrowed down to a very 
small number, and that they will have to pay 
a good sized extra premium. Those will be 
fortunate who took a good amount of insur- 
ance before they ever thought of going to 
Panama and have it with companies whose 
policies have no restrictions as regards resi- 
dence and travel, for it is probable that some 
of the companies will decline to grant permits 
for residence on the isthmus. 
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It is yet too early to say definitely what 
some of the companies will do, as the ques- 
tion of granting insurance on persons going 
to Panama to work on the canal has not yet 
come to their attention in the form of appli- 
cations for insurance, and they have not, there- 
fore,. taken definite action on this class of 
risks. 

Others have a well defined policy in regard 
.to residence and travel in the tropics which 
makes. it certain that they will not accept 
such risks, while still others have already de- 
termined what they will do under such cir- 
cumstances. 

While the vast majority of the companies 
look with disfavor upon assuming this hazard 
at all, there are others which will issue insur- 
ance for a heavy extra premium, others which 
discriminate between laborers and those who 
may go in a clerical or supervisory capacity, 
and still others which will decide each case 
on its own merits as it may be presented. 
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This paper recently addressed a letter to 
most of the leading life insurance companies 
of the country, asking what their practice is 
in regard to “insuring the lives of persons 
who propose to go to Panama to work on the 
canal.” A good number replied, and the fol- 
lowing extracts from letters of their officials 
show the attitude of the companies named. 

7Etna—“We are unwilling to insure the lives 
of persons who are going to Panama to work 
on the canal.” 

American Central—“This company will not 
knowingly issue insurance upon the lives of 
persons who propose to go to Panama for 
the purpose of working on the canal.” 

Canada—‘We have not yet found it neces- 

. Sary to study this question, but will watch with 
much interest for any information you may 
be able to give through your columns as to 
the practice of other. offices.” 
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Columbian National—“It is my opinion that 
the risk would be extra hazardous, and most 
companies would either decline to assume such 
risk, or charge an extra premium. The case 
has not been presented to our company for 
discussion.” 

Cénnecticut General—‘This company would 
not issue a policy on any. person who pro- 
posed to go to Panama to reside or to work 
on the new canal.” 

Connecticut Mutual—“We do not~ intend, 
knowingly, to consider applications on the 
lives of persons who propose to work on the 
Panama canal.” 

Conservative—‘We do not consider appli- 
cations from persons contemplating a trip to 
this region [Panama]. This is not due alone 
to climatic conditions, but to the difficultv in 
handling losses under such conditions.” 
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Des Moines—“‘This company has not yet 
considered the subject at all. We have had 
no applications of this kind, and have no spe- 
cial information on this subject.” 

Equitable of New York—‘No general state- 
ment can be made. If any actual applications 
are presented, each one will be considered 
m its own merits.” 

Equitable of Towa—‘We would not insure 
the life of any person proposing to go to 
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Panama—at least, we would: not do so without 
an extra premium.” 

Federal—“So far we have had no occasion 
to issue insurance of this sort, and do not 
feel now that we should care to do so.’ 

Fidelity Mutual—“This company will not in- 
sure ordinary laborers who are expected to 
work on the Panama canal. Officials, clerks, 
engineers, and selected mechanics would be 
insured on the basis of a mortality about 
twice that indicated by the American table.” 
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Franklin—“While this company has not 
taken formal action with respect to insuring 
persons ‘who propose to go to Panama to 
work on the canal,’ yet we would look with 
disfavor upon such risks.” 

Hartford—“We should probably refuse ap- 
plications on such lives, our business being 
done entirely upon residents of the United 
States.” 

Home—“The company does not regard with 
favor insurance on the lives of persons who 
may contemplate going to Panama to work 
on the canal; from a hygienic standpoint, we 
do not consider the locality a desirable one.” 

John Hancock—“This company absolutely 
bars as insurance risks persons whose purpose 
it is to go to Panama’ to werk on the canal,” 

Massachusetts Mutual—“This company 
would not care to consider an application 
from such an applicant, as at the present. time 
we should be ‘unwilling fo issue a policy in 
such a case.” 

Manhattan—‘We do not care to consider 
applications on the lives of parties who con- 
template going to the isthmus.” 

“ 


Metropolitan—*We do not issue policies on 
people intending to locate in Panama or other 
unhealthy tropical districts.” 

Michigan Mutual—“The company would 
not insure the life of a- person who contem- 
plated going to Panama to reside.” 

Mutual Benefit—*We do not insure persons 
residing or proposing to reside in Panama.” 

Mutual of New York—“This company is 
not assuming this class of - risk.” 

National, U. S. A—“The company has as 
yet taken no definite action in regard to the 
insuring of persons about to go to Panama.” 

National, Vt—‘‘Our company has as yet 
received no applications from any source of 
men proposing to go to Panama, and, fur- 
ther, our action in regard to such applications, 
if “preg would be adverse.” 

New York—“Our rule in regard to insuring 
the lives of persons who propose to work on 
the Panama canal is: $50 per thousand on 
the ordinary life, fifteen-payment and twenty- 
payment life plars; $55 per thousand on the 
the ten-payment plant; $35 per thousand on 
twenty-year endowment plan; $30 per 
thousand on the fifteen-year endowment plan; 
$25 per thousand on the ten-year endowment 
ary We issue these policies at our domestic 
scale of premiums, plus the amount quoted 
above, and we do not take sums in excess of 
$10,000.” 
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North American—“Regarding our practice 
as to taking insurance on lives of persons who 
intend working on the Panama canal, we con- 
sider that the unhealthiness of the climate and 
the work that they would be engaged in, 
would have the efiect of increasing the risk to 
such an extent that we would not deem it 
advisable to issue contracts on the lives of 
persons intending removing to that locality, 
with the purpose of working in connection 
with the canal. The risk is especially hazard- 
ous in the case of those intending to work 
as laborers, as we have no doubt that the 
mortality would be so great as to debar them 
from obtaining insurance.’ 

Northwestern Mutual—“‘You ask if the com- 
pany is insuring the lives of persons who pro- 
pose to go to Panama to work on the canal. 
It is not, nor does it issue permits authorizing 
people who are already insured in the. com- 
pany to go to Panama.” 

Pacific Mutual: “Our company has not as 
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yet been called upon to insure the lives of 
persons who propose to work on the Panama 


canal. It is not our practice to take tropical 
risks, and we do not at present contemplate 
changing this rule.” 

Pheenix Mutual—“‘According to our judg- 
ment, persons who go to Panama to work 
on the canal form a hazardous class upon 
whose lives we should not be willing to issue 
policies. There might be exceptional cases 
where we should be inclined to issue policies, 
but as a rule we should not be willing to do 
so.” 

Provident Savings—“I presume that our 
action in such eases would depend upon the 
character of each particular risk. If the man 
is one in a responsible position, with a good 
salary, there being small chances of exposure 
to unusual risk, we would consider the case, 
if conforming to the physical requirements. 
Of course, a suitable premium would be 
charged.” 

Prudential—“‘Owing to the extremely heavy 
mortality on the isthmus, we charge an extra 
premium of $25 per $1,000.” 

Royal Union Mutual—‘We do 
risks who are proposing to go to 
work on the canal.” 


not accept 
Panama to 


Security Mutual—‘We do not insure the 
lives of persons who propose to go to Panama 
or other extreme southern or northern coun 
tries.” 

Security Trust & Life—“This company 
would not insure an applicant who proposes 
to go to Panama to work on the canal.” 

State Life—“Under the rules of this com 
pany, we should not consider an application 
upon the life of anyone who purposed going 
to Panama.” : 

Travelers: “It is not the practice of 
company to insure persons who propose 
go to Panama to work upon the canal.” 

Union Mutual—*We are not writing insur 
ance on the lives of persons going to Panann 
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to 


to work on the canal, and do not expect to 
do so, as we should consider them extra haz 
ardous risks.” 
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INVESTMENT FEATURE HAS 
BECOME YFRY IMPORTANT. 


attacks on the big life com 
articles in divers publications that 


The Lawson 
panies and 


attempt to reveal the financial operations of 
these companies are having a _ tendency to 
cause the more conservative institutions to 


come to the front with an explanation of the 
methods pursued by their financial men. The 
enormous funds of the big corporations nat 
urally draw them into the Wall street channel 
It_must be for the investing of these funds 
is a 


SO, t 


momentous task, and trust companies 
seem essential for a natural outlet. The_re 
cent pronunciamento from the office of the 
Travelers on “Frenzied Finance,” the request 
of the Penn Mutual for an examination, in 
order to show its investment operations, the 
circulars gotten out by different companies 


to their agents on the subject of investments, 


indicate the underlying thought in the life 
insurance world. 

Too much stress cannot be laid on this 
subject. Companies are growing larger, and 


their investments will occupy more and more 
attention. It will be necessary to keep a 
watchful eye for the best interests of policy 
holders. The financial market offers many 
temptations. Life insurance companies, per 
force, must look for those avenues that offer 
safety. 
ZS KF 


BREVITY IS THE SOUL OF WIT. 
The good talker has his story clearly in his 


own mind. Short stories make long friends: 
so do short visits. “Brevity is the soul of 
wit.” Of all the men in the world the insur 
ance agent must not be long-winded. The 
busiest man will stand a few minutes’ con- 
versation, but will not be bored with half an 
hour of your harangue. 

Make center shots. Condense. Fire no 
blank cartridges. Mix lots of sunshine. 
Think over what you need to say. Having 


thought Jong, speak quick. Do not be abrupt 
but pointed.—Security Agent. 
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“Industry.is the best tonic for a pocketbook 
that is too thin.” 
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CHANGE OF BENEFICIARY 
CLAUSE WAS DISCUSSED. 


At a recent meeting of the Cleveland Asso- 
ciation of Life Underwriters, D. E. Platter 
read a paper on “Change of Beneficiary” 
which was highly interesting, because of the 
fact that it “has been claimed that creditors 
may take the proceeds of a life policy in which 
the assured has absolute right to change the 
beneficiary, should he die insolvent. 

After explaining that the liberal conditions 
of modern policies came largely through’ pub- 
lic demand and were given reluctantly by the 
companies, he stated that the right to change 
the beneficiary came like pulling teeth with 
some companies, especially those of paternal- 
istic tendencies. Most men, however, think 
they are able to take care of their families 
without having companies exercise a guardian~" 
ship. 

“What are some of the restrictions, if the 
insured has not this right?” asked Mr. Plat- 
ter. “One is that he cannot use the value 
of the policy in any way, without the written 
consent of the beneficiary. If the beneficiary 
is a minor, the difficulties are yet more in- 
creased. A man in a tight place sometimes 
wants to borrow on his insurance, and he 
don’t want his wife to know it. Some men 
take their wives into their confidence in their 
business, and some don’t. Some wives have 
a head for business and some do not. Some 
are a help if they know, some are a hindrance. 

“The paternalist in insurance says outright 
that a man ought not to have the right; it 
ought not to be within his power to use his 
insurance in his business, to risk the provi- 
sion he has made for his wife and children. 
Most men say they prefer to be the judge 
of that themselves. ‘There is good argument 
on both sides, but the selfish motive rather 
than the altruistic is usually the stronger. 
Individual freedom of action rather than pa- 
ternalistic guardianship on the part of the 
insurance cOmpany is desired by most men.” 

Mr. Platter discussed the difficulties of 
changing the beneficiary in cases of estrange- 
ment between husband and wife and the shift- 
ing conditions of people everywhere. It is 
always better, under such circumstances, if 

‘the man has the matter in his own hands. 
Where a policy is payable to minor children 
it is especially difficult to use it as collateral 
or have the beneficiaries changed -in any way. 
Discussing the insolvency question, Mr. Platter 
said: 

“On the other hand, suppose a man reserves 
the right to change, and dies insolvent, how 
does his having reserved this right affect the 
beneficiary? Can his creditors take the pro- 
ceeds of the policy from his wife? No posi- 
tive answer from a court in a bona-fide case 
has ever been given to the question. I have 
asked the counsel for leading life companies, 
and they have simply said that it was an un- 
decided question. As so many policies are 
being written in this way, a case will come 
up one of these days, and we shall have a 
decision. Whether the reserving of a right 
to change, though the right be never exercised, 
vitiates in any wise the full title of the 
beneficiary; or, to put it another way, whether 
the reserving of the right to take back such 
of his estate as he has given away, leaves 

















it still a part of his estate, to go into the hands 
of guardians in bankruptcy, is a nice legal 
point, upon which there is no decision, and so 
no certitude. 

“Meantime, it would be well for those who 
take policies giving this right to know this 
fact and to know that they can renounce the 
right at any time and name a beneficiary cer- 
tain and absolute. Most men know when- they 
aré insolvent or in danger of becoming so; 
and it would be the part of prudence’ under 
such circumstances to remove all doubt in the 
matter by making the. beneficiary certain.” 

Mr. Platter says that able attorneys have 
construed the clause in both ways. Some say 
that creditors may take the proceeds of a 
policy, should the assured die insolvent, and 
others say they cannot touch the money. 
The same may be said of company officials, 
though Mr. Platter does not make this state- 
ment. Others have gotten opinions from the 
best official sources in the land. It is the 
part of wisdom for the insurance man to be 
perfectly fair with his clients on this. question 
and make plain to them what might happen 
with this clause in the policy. Then they can 
choose as they see fit. 
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LOYALTY TO YOUR COMPANY 
A BUSINESS PROPOSITION. 


How many agents realize, day in and day 
out, the inspiration they might have in the 
company’s success as distinct from their own 
business? When an agent gets to thinking 
of the company merely as the source from 
which his living comes, when the triumphs of 
his fellows in Texas or California or New 
York give him not satisfaction but envy, when 
a new policy contract originated by the com- 
pany means not in itself a distinct triumph 
in which he shares, but only something he 
can sell, then that man is working without 
the oil of loyal enthusiasm, and he is laboring 
proportionately harder. 

The lower strata of the commercial world 
are dense with men who have pushed success 
away from them by refusal to recognize their 
larger self, by insisting they had no interests 
beyond arm’s length. It is not Scripture only, 
but modern business, that insists that he who 
would save his life shall lose it. A man who 
has had a successful career with the company, 
unconsciously pointed out one of the rea- 
sons for his success when he said recently: 

“T tell you, it’s a great thing to be a part of 
a company like this.” That is the thought. 
He might have felt the same about other 
employment. The point is that his work ap- 
pealed to him in its breadth and depth. It 
is more than his source of supply, his living; 
It is a large part of his life. That idea points 
the road to your success, if you have not 
already found it. Enthusiasm alone will not 
do, of course; no one would claim that for 
it. But a large loyalty to the company will 
add no small percentage to the value of every 
inborn or acquired ability you may have.— 
Fidelity Mutual Bulletin. 
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The man whe knows only one company and 
knows that thoroughly makes a greater success 
than the deeply read expert who “scatters” 
in lengthy comparisons ,and confusing argu- 
ments.—Elmer Dwiggins. 


DON'T TAKE MUCH STOCK 
IN TELLING AGENTS HOW: 


Among the criticisms of THE SUPPLEMENT, 
received in response to its request, was one 
from an agency manager, who said: “You 
devote too much space to telling agents how 
to do-things. Because one man can do a 
certain thing in a certain way is no sign that 
another can. To illustrate: When I took 
charge of my present field I undertook to get 
agents to sell business by straigt.t canvas ‘Sing. 
A figured that ordinary life insurance? could 
he seld like industrial jnsurance or books or 
other things, from house to house. I soon 
found it would not work with most men. 
Here and there is a man who can work this 
plan ‘successfully, but as a rule he must be a 
person of peculiar ability to get people inter- 
ested. He must have a striking personality 
or be a good story teller or have some of the 
boldness of the street fakir or in some other 
way be able to break the crust. Now, be- 
cause a few men make a success of straight 
canvassing, yon may tell how to do the busi- 
ness that way, and if you do you will start a 
number of men into something at which they 
will fall down and do them more harm than 
gcod.” 

There appears to, be considerable in this. 
There are agents who have a breezy, off- 
hand way of their own, and are successful. 
There are others who take the life insurance 
business as seriously as an evangelist takes 
his calling. Should they try to become breezy 
they would make a performance as incongru- 
ous as the introduction of vaudeville features 
in a revival meeting. Every man who is go- 
ing to make a success in this business has at 
least one strong characteristic. He will make 
the most of that and do business on the lines 
to which nature adapted him. Thev may be 
similar to those followed by some other agent, 
or they may be entirely new. It is not often 
that he can adopt another man’s plan suc- 
cessfully, but he may get a suggestion from 
it which he can work up into something of 
value to himself. An imitator is seldom a 
success, but the man with his eyes open for 
anything that he can turn to his own advan- 
tage has in that very wideawakedness a char- 
acteristic which is a fair sign that he will 


make: good. 
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SCHEME WAS NOT SUCCESSFUL. 

The scheme of the concern that was organ- 
ized in Chicago to sell the stock and bonds 
of promoters, giving to purchasers an endow- 
ment policy in the Hartford Life payable at 
the end of a certain period, did not meet with 
success. The plan of concerns of this kind 
arranging for endowment policies to be given 
to purchasers in order to insure them the 
return of their money at the end of a certain 
time is not a new one. The trouble has been 
that no company of sufficient financial backing 
has ever taken hold of it to make it successful. 
Investors even knowing that their money will 
be returned desire to have some assuratices 
that a dividend will be paid. The promoters 
were not in shape to make any guarantees of 
this nature. The management of the Hartford 
Life in Chicago spent considerable time co- 
operating with this scheme, but it could not 
be brought to a profitable basis. 
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*Postmortem dividends ; 











assured died in 1900. 





CASH DIVIDENDS PAID BY THE UNION CENTRAL--POLICIES $10,000 EACH 


Ord’y Ord’y 20-Pay. et Pay. 20-Pay. * -Pay. <? aes: 20-Yr.  20-Yr. 15-Yr._-25-Yr. 
Life ife. Life. e. Life. Life. Endow. Endow. Endow. Endow. 
$313. 00. $471.80 ~~ 30 “$340. 30 $358.30 $367. 80 $512: 20 $485.30 $517.80 $687.30 $389.80 

40 50 36 37 38 34 30 40 38 33 
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geiva® 53.76 meant itndin ie aed Saad $51.20 x apne pie Dettan 

eng 62.00 yeend vate 5 oe Mente 60.00 $48.50 tien 5 $68.72 

Jia Nps 70.00 > aie bee ode ts ces ue ee 69.00 55.00 $51.70 77.70 

‘cane 78.00 $27.90 etwas is i ah pa date 73.00 61.70 59.30 86.02 

Cepia’ 86.90 30.70 pe $35.80 a 84.30 68.00 67.00 100.30 

» Sika 117.860 ‘ $50.90 56.50 98.70 85.35 89.60 120.70 

ae 123.80 54.60 60-50 we Paya 106.20 95.95 99.10 134.08 

m, TPR 129.90 58.50 64.60 pests 114.20 103.05 104.00 138.20 

ose 136.20 62.30 re 4122.40 111.80 111.70 149.20 
$43.50 142.60 66.80 Tee Saws 4131.10 121.05 119.70 160.40 

49.90 149.10 71.10 ere 762.80 130.85 127.90 172.10 

56.30 155.60 75.70 83.20 $54.50 464.30 141.00 136.40 184.20 

61.80 186.80 88.10 95.50 54.70 785.20 142.95 143.90 178.40 

obese 189.60 Jeoued 88.40 58.10 465.20 arn 126.10 146.30 

2 te azale 192.20 cmerord Wat wd 90.20 “piece 765.90 giatee 128.40 149.20 


Policy became paid up in 1897. 











